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Says Insurance Must 
Operate in Public’s 
Interest to Survive 


Vice-President Pierce of America 
Fore Offers Subjects for Consid- 
eration by the Business 


RATE LEVEL IMPORTANT 


In Common Interest to Effect Im- 
proved Selling Programs So 
Assureds May Be Covered 














The public wants to know the perti- 
nent facts regarding the general man- 
agement of the insurance business and 
it expects and demands efficient man- 
agement and value received from agents’ 
commissions in terms of service, Vice- 
President C. W. Pierce of the America 
Fore Group declared in an address de- 
livered yesterday before the Insurance 
Institute of the Oklahoma Capital Stock 
Insurance Council meeting at Oklahoma 
City. The public, he said, is interested 
in the contributions made by the busi- 
ness to the public welfare and wants to 
be satisfied that earnings are reasonable 
and fair, 

Mr. Pierce’s talk dealt with the re- 
sponsibility of insurance to the public 
and the public’s reaction to the business. 
He approached the problem on the basis 
that the right of any business to sur- 
vive will be tested by the quality of the 
public service which it renders. 


Must Get Public’s Feeling 


To one who conceives that the in- 
surance business, which is so intimately 
woven into the very fabric of the se- 
curity of the people, will continue to 
prosper only as long as it meets public 
approval, it logically follows, he stated, 
that the business must adopt every prac- 
tical means to keep reliably informed as 
to the public’s feeling toward it and to 
recognize that this feeling changes from 
time to time. 

“To those who recognize that the in- 
surance business must operate respon- 
sibly in the public interest, it is crystal 
clear that, broadly speaking, the inter- 
ests of companies, agents, and the pub- 
lic are identical,” Mr. Pierce pointed 
out. “All parties must be served prop- 
erly if the interests of each are to be 
fully conserved, 

“With this objective, a number of 
subjects suggest themselves for consid- 
eration; a few are mentioned as ex- 
amples: 

“1. It is in the common interest to 
continue to adjust rates on classes where 


(Continued on Page 24) 
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The Aptitude Index: II 


The induction of a new underwriter into the life insurance 
business entails much expense. If he fails, he, the general agent, 
and the compariy—and the insuring public—all lose. If it could 
be possible to determine in advance whether or not an individual 
is fitted by background and temperament for a career as an under- 
writer, that would be definitely advantageous to all. 


The Aptitude Index, devised by the Life Insurance Sales 
Research Bureau for the use of the life insurance companies, is 
based upon factors which fall into two classifications. The first 
factor is background, and the second personality traits. 


The first part is comprised of considerations of age, previous 
income, membership in organizations, previous sales experience in 
other lines of business, volume of life insurance personally owned, 
number of dependents, and other objective data. 


The second part consists of an evaluation of the prospective 
underwriter’s interests and psychological responses to certain situa- 
tions involving personality characteristics. 


The Penn Mutual has adopted the use of the Aptitude Index 
in recruiting, believing that the Index applies scientific selection 
to determine probabilities of successful careers as life underwriters. 


THE PENN MUTUAL LIFE INSURANCE CO. 


WILLIAM H. KINGSLEY JOHN A. STEVENSON 
Chairmen of the Board President 


INDEPENDENCE SQUARE, PHILADELPHIA 
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Current Lapse Rate 
Lowest in History 
Of Life Insurance 


Compilation by Institute of Life In- 
surance Shows Notable Busi- 
ness Persistency 


TREND SEEN CONTINUING 


With Increased New Business Total 
In Force Will Show 
Big Gain 


Life insurance lapses and surrenders 
appear to be heading for a new all-time 
low, which will be reached this year 
if the experience of the first four months 
of the year is continued. During 1940, 
lapses and surrenders reached the low- 
est point since the last war and very 
nearly the lowest since the turn of the 
century. Thus far in 1941 these enforced 
policy cancellations are reported to be 
running one-eighth below the rate for 
1940. Should this rate continue, the 
year would see the lowest lapse rate 
recorded by the business. 

During 1940, only 4.3% of the total 
Ordinary. life insurance in force was 
lapsed or surrendered, according to the 
figures of the companies reporting to 
the New York Insurance Department. 
Only three years in the past fifty years 
have shown an equally low rate of policy 
termination by lapse and surrender, 1917 
with 4.1; 1918 with 3.9 and 1919 with 3.9. 

Low Lapse of 3.8% Seen 

According to the figures of surrender 
values paid out by American life in- 
surance companies in the first four 
months of this year, published by the 
Institute of Life Insurance, they are 
running about 12% lower on the daily 
rate than in 1940. If the same ratio 
carries over to policy amounts and is 
maintained al] year, it would result in a 
lapse and surrender rate for the year of 
about 3.8%. That would mean nearly 
half a billion dollars less Ordinary in- 
surance lost in this way. Added to the 
increase in new sales being reported for 
the year thus far, it would mean a much 
larger increase in total life insurance in 
force than has been reported in the past 
tew years. . ; 3 

This trend is an interesting turn of 
events to immediately follow the release 
of the TNEC report in which one of 
the major points of emphasis was the 
“high lapse rate” about which the com- 
panies were said to be doing nothing. 
This year’s lapse and surrender rate will 
probably be half the rate reported for 
the year when the SEC first turned to 
life insurance and 50% less than the year 
primarily covered by the TNEC report. 

It is evident that the TNEC over- 
looked the fundamental cause of lapses, 
the state of business. Figures of past 
years show a parallel] between business 
trends and lapse trends—every boom 

(Continued on Page 12) 
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Model Non-Forfeiture, Surrender Dividend And 
Policy Valuation Bills 


At the commissioners convention in Detroit last week Chairman Alfred N. 
Guertin of the commissioners’ committee to study non-forfeiture benefits and related 
matters presented three model bills which are illustrative of the legislation neces- 


sary to place the committee’s proposals in effect. 


The bills are subject to change 


in the matter of phraseology and the adjustments will be made before the final 
report comes in. At the present time the bills read as follows: 


Standard Policy 


Non-Forfeiture Law 
Be it Enacted by the Senate and Gen- 


eral Assembly : 

1. This act shall be known as the 
Standard Policy Non-Forfeiture Law. 

2. On and after January first, one 
thousand nine hundred forty-three, no 
policy of life insurance shall be issued 
or delivered in this state unless the pol- 
icy shall provide, on default in payment 
of any premium, for a non-forfeiture 
benefit in the form of fully paid-up in- 
surance on a stipulated plan, the net 
value of which shall not be less than the 
cash surrender value of the policy as of 
the date of default; provided, that, if 
the cash surrender value of any policy 
is determined on the basis of a mortality 
table based on insurance company ex- 
perience during a period of observation 
ending not more than twenty-five years 
prior to the date of issue of the policy, 
the rates of mortality assumed in cal- 
culating the net value of any fully paid 
term insurance option may be in excess 
of the rates of mortality according to 
the said table but shall not exceed one 
hundred thirty per cent (130%) thereof, 
and for this purpose, the Commissioners 
1941 Standard Ordinary, the 1941 Stand- 
ard Industrial and the 1941 Substandard 
Industrial Mortality Tables shall be 
deemed to be based on observations end- 
ing in the year nineteen hundred forty ; 
and provided, that, in the case of an 
endowment policy, if such value shall 
exceed the amount necessary to continue 
the insurance to the original maturity 
date under a fully paid term insurance 
option, the excess shall be applied to 
provide a fully paid pure endowment 
benefit payable on such maturity date, 
the amount of which shall be determined 
on the same mortality and interest bases 
as used in determining the value of such 
fully paid term insurance. Except as 
provided in section eight, every such 
policy shall contain a provision for a 
cash surrender value to be paid on sur- 
render of the policy or of an insurance 
non-forfeiture benefit previously granted 
on default in payment of a premium. 
Every cash surrender value, whether re- 
quired or not and whether or not based 
on a provision contained in the policy, 
shall not be less than the amount speci- 
fied in section three. Every policy shall 
contain a provision reserving to the 
company the right to defer the payment 
of a cash surrender value or the grant- 
ing of any loan, other than a loan to pay 
premiums on the policy, for a period of 
six months from the date such payment 
is demanded. 

3, Except as hereinafter provided, the 
cash surrender value of a policy, as of 
the due date of any premium in default, 
shall be calculated on the basis specified 
herein and according to the adjusted 
premium method described in section 
four, increased by any surrender divi- 
dend declared by the company pursuant 
to any law of this state and applicable 
to such policy, increased by the net 
value of any paid-up additions on the 


policy and decreased by any indebted- 
ness to the company on or secured by 
the policy. For a fully paid-up policy, 
the cash surrender value shall be the 
present value of the benefits provided 
by the policy increased by any applica- 
ble surrender dividend declared by the 
company, increased by the net value of 
any paid-up additions thereon and de- 
creased by any indebtedness to the com- 
pany on or secured by the policy. Ex- 
cept as otherwise specified, every net 
value and present value referred to in 
this act shall be calculated on the basis 
of an appropriate table of mortality as 
specified in section five and a rate of 
interest not higher than three and one- 
half per cent; provided, however, that 
the net value of any paid-up additions, 
other than paid-up term additions, shall 
be not less than the dividends applied 
to the purchase thereof. Whenever the 
plan or term of a policy shall have been 
changed, either by request of the insured 
or automatically in accordance with a 
provision of the policy, the date of in- 
ception of the changed policy, for the 
purpose of determining the cash sur- 
render value, shall be the date as of 
which the rated age of the insured is 
determined under the changed policy. 
In the determination of the cash sur- 
render value or the amount or term of 
an insurance non-forfeiture benefit, due 
allowance shall be made for the lapse of 
time and the payment of premiums be- 
yond the anniversary date and the pol- 
icy shall specify the method to be used 
in making such allowance. 

4. The cash surrender value of a pol- 
icy, other than a fully paid-up policy, 
without surrender dividend, paid-up ad- 
ditions or indebtedness shall be the ex- 
cess, if any, of the present value of the 
benefits provided for in the policy over 
the present value of the adjusted pre- 
miums, which premiums shall be such 
constant percentages of the correspond- 
ing gross premiums, policy year by pol- 
icy year, that, at the inception of the 
policy, the present value of such pre- 
miums shall be equal to the sum of (i) 
the present value of such benefits, as- 
suming that death occurs on the last 
day of the policy year of death; (ii) two 
per cent (2%) of the minimum amount 
of insurance during the term of the 
policy; (iii) twenty-five per cent (25%) 
of the adjusted premium for the first 
policy year; (iv) forty per cent (40%) 
of the smaller of (a) the adjusted pre- 
mium for the first policy year or (b) 
the adjusted premium for a continuous 
uniform premium whole life policy for an 
amount equal to the maximum amount 
of insurance during the first twenty 
years or the premium paying term, 
if shorter; provided, in the case of in- 
surance issued on the lives of children, 
the minimum amount of insurance re- 
ferred to under (ii) shall be not less 
than the amount in force at age fifteen 
or the date of expiry of the policy, if 
earlier; and provided, if premiums on 
any policy are payable for a term of 
less than twenty years, the percentage 
of the adjusted premium referred to in 
(iii) shall be that proportion of twenty- 
five per cent (25%) which the number 
of years for which premiums are payable 
bears to twenty (20). 

5. For the purpose of this act, any, mortality 


table may be deemed appropriate which con- 
forms to the following requirements: (a) it 


shall be based on adequate statistical data certi- 


fied to the Commissioner by a life insurance 
company proposing it for use pursuant to this 
act as representative of reeent mortality of a 
life insurance company or companies issuing 
similar policies on risks substantially similar to 
the class to which policies based on the said 
table are intended to be issued; (b) it shall 
contain reasonable margins for contingencies and 
adverse fluctuations in mortality; (c) it shall be 
constructed according to recognized actuarial 
principles; and (d) it shall be approved by the 
Commissioner. Any table of mortality made or 
caused to be made by the Commissioner pursu- 
ant to section six of this act and containing 
reasonable margins for contingencies and ad- 
verse fluctuations in mortality shall be deemed 
an appropriate table. For the purpose of this 
section, the margin for contingencies and ad- 
verse fluctuations in mortality to be added 
to the rate of mortality at each age accord- 
ing to a mortality table based on adequate sta- 
tistical data relating to recent mortality experi- 
ence shall be deemed reasonable if cack margin 
does not exceed one-sixteenth of the reciprocal 
of the number of years in the curtate exp@ctancy 
of life at such age according to such table of 
mortality. In the case of Ordinary insurance 
issued to standard risks, the Commissioners 
1941 Standard Ordinary Mortality Table shall be 
deemed appropriate and in conformity with the 
foregoing requirements and is approved for the 
calculation of the cash surrender values and in- 
surance non-forfeiture benefits provided for in 
policies issued to such risks. In the case of 
Industrial insurance, the 1941 Standard Indu- 
trial Mortality Table and the 1941 Substandard 
Industrial Mortality Table shall be deemed ap- 
propriate and in conformity with the foregoing 
requirements and is approved for the calculation 
of cash surrender values and insurance non- 
forfeiture benefits provided for in Industrial poli- 
cies, In the case of insurance issued to sub- 
standard risks any table appropriate to standard 
risks with such modification as the Commissioner 
shall approve shall be deemed an appropriate 
table. The approval of any table of mortality 
and rate of interest by the Commissioner pursu- 
ant to this act shall be conclusive with respect 
to any policy of life insurance issued pursuant 
to the provisions of this act, and no subsequent 
disapproval of any such table or rate by the 
Commissioner or decree or order of any court 
voiding the approval of such table or rate shall 
be effective with respect to any policy issued 
prior to the date of such disapproval, decree 
or order, 


6. At intervals of ten years, beginning with 
January 1, 1950, the Commissioner shall inquire 
into the need for new mortality tables and may 
make or cause to be made, according to recog- 
nized actuarial principles and methods, mortality 
tables representative of recent mortality among 
insured lives resident in the United States and 
applicable to Ordinary and Industrial insurance 
respectively. In the case of Ordinary insurance, 
the experience from which such table is derived 
shall be based on amounts of insurance and 
shall relate only to lives insured at standard 
rates of premium in not less than ten companies, 
none of which shall contribute more than twenty 
per cent (20%) of the entire data, the period 
of observations shall not be more than twenty- 
five nor less than five years and shall end, as 
nearly as may be, in a calendar year exactly 
divisible by ten, the first five policy years shall 
be excluded from the experience, the experience 
shall include not less than ten billion dollar- 
years of risk reasonably distributed among age 
groups and places of residence of the lives ob- 
served, and the results shall be published within 
five years after the date of close of observations. 
In the case of Industrial insurance, the experi- 
ence shall be similarly constituted; except, that 
the first five policy years need not be exciuded, 
the experience may be derived from one or more 
companies and the rate of mortality may be 
based on policies, premium units or amounts of 
insurance. Any published mortality table which 
shall have been constructed in accordance with 
these requirements by a recognized society, in- 
stitute or association of actuaries having not less 
than five hundred members and which shall have 
been approved by the Commissioner shall be 
deemed to have been made by him under the 
provisions of this section. 


7. No policy of life insurance shall be issued 
or delivered in this state unless the policy shall 
contain (a) a statement descriptive of table 
of mortality, the rate or rates of interest and 
the method used in calculating the cash surren- 
der values available, if any, and the optional 
non-forfeiture benefits in the form of insurance 
available on default in the payment of premiums 
(one of which benefits shall be granted auto- 
matically if no non-forfeiture option is exercised 
within thirty (30) days after the due date of a 
premium in default) and (b) a table showing in 
figures the loan values, if any, the cash surrender 
values, if any, and the options available under 
the policy each year upon default in premium 
payments in that year, during at least the first 
twenty years of the policy, or the premium pay- 
ing term of the policy, whichever is shorter, 
Such tabulated figures shall be independent of 


any adjustment on account of any surrender 
dividend, paid-up additions or indebtedness. 


8. This act shall not apply to a i 
Group term insurance or afte a yg Ba 
ity Or reversionary aunuity contract nor to “sl 
term policy of fifteen years or less on whisk 
Premiums are payable annually or more fre 
quently during the entire term of the polic ae 
which expires before age 66. Notwithstandin 
the provisions of section two, this act shall] aa 
require the Payment of cash surrender ret 
a nan ig so on which premiums inne 

ai or less than three S 
Industrial policies on which Sromiume hove bon 
bay ped har ome pure; provided, however, 

olicies shall contai isions 
for non-forfeiture benefits in a Ger ar 
seen insurance on a stipulated plan as an 
otherwise required by the provisions of this act 
and the amount and term thereof shall be de- 
+e meg in the same Manner and on the same 
asis as if corresponding cash surrender values 
were required. Any policy to which this act 
is applicable may contain a provision that no 
cash surrender value shall be required to be 
geanes unless demand therefor is made by 
- a or persons entitled thereto within 

Psy ed period, not exceeding sixty days 
after the due date of a premium in default, 
unless the policy be a fully paid-up policy, 
in which case no such value shall be required 
to be granted unless such demand is made with- 
- sixty days after an anniversary of the date 
of issue of the policy; provided, that, if any 
policy shall contain such Provision, it may pe 
tain a further provision that the company shall 
be entitled to make such adjustment in the cash 
surrender value available as may be necessary 
to cover any additional risk during the period 
elapsed after the said premium or anniversary 
dates. This act shall not require the non-for- 
feiture benefits and cash surrender values pro- 
vided for by this act to be affected by any pro- 
vision of the policy for additional benefits in 
the event of death by accident or accidental 
means or benefits in the event of total and per- 
manent disability or any continuous instalment 
to the beneficiary, or to the insured and Lene- 
ficiary jointly, incidental to the life insurance 
benefit and no reference in this act to any pre- 
jum, reserve, net value, cash surrender value 
or any other benefit shall be deemed to include 
any such additional benefit, 4 


9. All acts and parts of acts inconsistent with 


this act are hereby repealed and this 
take effect January 1, 1943, plies in 


Standard Surrender Dividend 


Law — 


Be it Enacted by the Senate and Gen- 
eral Assembly: 


1. This act shall be known as the 
Standard Surrender Dividend Law. 
2. Whenever the valuation reserve 


maintained as a liability on any policy 
of life insurance under any law of this 
state shall have been calculated on the 
assumption of a rate of interest lower 
by at least one half per cent (32%) than 
the rate of interest specified in the pol- 
icy for the calculation of the cash sur- 
render values and insurance non-forfeit- 
ure benefits, such values and benefits 
shall include such amounts, payable on 
surrender of the policy or available in 
the form of increased insurance non- 
forfeiture benefits, as the case may be, 
based on the excess of the reserve held 
by the company on the policy over the 
amount of the corresponding cash sur- 
render value, as shall have been declared 
payable by the company as a surrender 
dividend. 
_ 3. This act shall not apply to non-participat 
ing policies, nor to any policy issued prior t 
January 1, 1943; except, that nothing in this 
act contained shall prohibit the declaration and 
payment of any such surrender dividend and 
no non-participating policy shall be deemed a 
participating policy by reason of the payment 
of such dividend. Any provision of law pro 
hibiting the declaration and payment of a sur- 
render dividend, to the extent of such prohibi- 
tion, is hereby repealed. 

4. The scale of any surrender dividends pro 
vided for herein shall be determined annually 
by the ‘company for the ensuing dividend year 


(Continued on Page 8) 
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MeMillen 30 Years With 
Northwestern Mutual 


AGENCY RECOGNIZES EVENT 





Speeches, Flowers and Letters; His 
Agencies Have Placed $275,000,000 
with Company 


When Clifford L. McMillen, general 
agent Northwestern Mutual Life, 347 
Madison Avenue, New York City, walked 
into the meeting of his agency on Mon- 
day morning he noticed something un- 
usual in the atmosphere. He had for- 
gotten that the date marked his thir- 
tieth year with the company, but the 
agency remembered it and there were 
speeches, telegrams, flowers and a pre- 
sentation to him of the company’s thirty- 
year gold pin by B. B. Barr, who has 
been an agent of the Northwestern Mu- 
tual for thirty-nine years. A _ clever 
poem, paraphrasing Longfellow’s “Hia- 
watha,” written for the occasion by 
Lillian M. Call, Mr. McMillen’s secre- 
tary, was read. 

William L. Momsen, assistant general 
agent and who presided at the meeting, 
read figures showing that since Mr. Mc- 
Millen first became a general agent of 
the company, (which was in Madison in 
1912), agencies while under his direction 
have placed $275,000,000 on the books of 





the company. The figures, up to De- 
cember 31, 1940, follow: 

Madison: 1912-1919 ........ 14,288,000 
Milwaukee: 1919-1931 ...... 135,207,000 
N. Y. C.: July 1, 1931-1940.. 120,000,000 


In addition to letters from President 
Cleary, Vice-President Fitzgerald and 
some others at the head office, letters 
were received from a number of men 
who are members of the Clifford L. Mc- 
Millen alumni. Among the men who 
were formerly with one or another of 
the McMillen general agencies, who are 
now general agents, and who were put 
in the Northwestern by Mr. McMillen, 
are the following: R. H. Pickford, Cedar 
Rapids, Iowa; Russell P. Thierbach, 
Cleveland; Victor M,. Stamm, Milwau- 
kee; Harry | French, Madison, and 
Charles A. Votaw, Scranton, all now 
with the Northwestern Mutual; and the 
following who are now general agents 
of other companies: Gerald A. Young, 
State Mutual, New York; Kenneth 
Jacobs, Milwaukee, and Meyer Gold- 
stein, New York, Connecticut Mutual. 

Born in Ft. Atkinson, Wis., and grad- 
uate of the high school there, Mr. Mc- 
Millen was graduated from the Univer- 
sity of Wisconsin in 1911 when he was 
21. No student was more prominent in 
the university, and in addition to his 
college activities he partly earned his 
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CLIFFORD L. McMILLEN 


way through. Upon graduation several 
large industrial organizations offered him 
positions which he turned down in or- 
der to become assistant instructor of 
economics in the university. 


Became a General Agent at 22 


Before many days, however, he de- 
cided to go into insurance and went with 
the Northwestern Mutual’s general 
agency in Madison in 1911. At the age 
of 22 he became the company’s young- 
est general agent (at Madison) and 
shortly thereafter was made president of 
the Madison Rotary Club and also presi- 
dent of the Life Underwriters Associa- 
tion of Madison. 

In the World War he saw service 
overseas as a captain and became ad- 
jutant of the 335th Infantry. Returning 
from France the company made him 
general agent in Milwaukee. He was 
then 29. He held this position from 
July 1, 1919 to July, 1931, and was so 
successful that he was appointed gen- 
eral agent in New York on July 1 of 
the latter year. While in Milwaukee he 
was at various times president of the 
University Club, chairman of the Com- 
munity Fund, and chairman of the Vol- 
unteers of America in Milwaukee. In 
New York he moved the agency to its 
present headquarters, 347 Madison Ave- 
nue, where it occupies two floors. Some 
of the outstanding agents of the com- 
pany are with his organization. 

Mr. McMillen has been president of 
the Life Managers Association of 
Greater New York and has been a mem- 








MILLION DOLLAR ROUND TABLE 





Many New Yorkers in 1940-41 Group; 
To Meet in French Lick Springs 
September 13-14 
Seventy of the nation’s agents have 
qualified for the 1941-42 Million Dollar 
Round Table, it has been announced by 
H. Kennedy Nickell, Connecticut Gen- 
eral, Chicago, chairman of executive 
committee of the Round Table. Among 
members in Greater New York territory 

are these: 


Daniel Auslander, Massachusetts Mutual; T. 
K, Carpenter, Northwestern Mutual; John E. 
Clayton, Mutual Benefit; Maurice Linder, Trav- 
elers; Michael G. Kletz, John Hancock; Mau- 
rice A. Blate, Mutual Benefit; Louis B. Bloom, 
Northwestern Mutual; Lowell D. Crandon, New 
England Mutual; Herman Duval, Northwestern 
Mutual; Rowland F. Mellor, Mutual Benefit; 
Lester Rosen, Union Central; Louis Ci 
Rude, Mutual Benefit; Harold L. Taylor, Mutual 
Life; Henry C. Stockman, independent, Newark. 


The Round Table will hold its open- 
ing meetings this year at French Lick 
Springs, September 13-14. 





Wulfekoetter Chairman 
CLU Phase of NALU Meet 


The chairman of the committee to 
plan special activities for Chartered Life 
Underwriters of the United States at 
the coming annual convention of the 
National Association of Life Underwrit- 
ers at Cincinnati is Burt H. Wulfekoet- 
ter, Massachusetts Mutual, whose ap- 
pointment was announced by Ray 
Hodges, local general chairman and a 
member of the convention executive 
committee. 

Mr. Hodges reports that 3,000 mem- 
bers are expected to attend, from thirty- 
eight states and 385 local associations 
representing 35,000 members, 

The Women’s division of the Cincin- 
nati association, which itself has 325 
members, is planning numerous shopping 
and sightseeing trips for the entertain- 
ment of women visitors. 

General Chairman Hodges said _ this 
would be the second largest business 
convention in the state. 


BOSTON MANAGERS OUTING 


The Boston General Agents and Man- 
agers Association held an outing Friday 
of last week at the Hingham (Mass.) 
Yacht Club. The committee in charge 
was Harold P. Cooley, general agent, 
Equitable of Iowa; Richard W. Part- 
ridge, New England Mutual, and Nelson 
D. Phelps, Northwestern National. 
George P. Smith, New York Life, is 
president of the association. 








ber of executive committee of the Life 
Underwriters Association of the City of 
New York, Inc, 











NALU Program a 








THEODORE M. RIEHLE 


Theodore M. Riehle, general agent for 
the Equitable Society in New York City, 
has been appointed convention program 
chairman for the National Association 
of Life Underwriters, it has been an- 
nounced by Harry T. Wright of Chicago, 
president of the organization. 

Mr. Riehle was named to succeed Eric 
G. Johnson of Pittsburgh, who resigned 
following his appointment as agency 
vice-president of the Penn Mutual Life. 
The new appointee will complete the 
preparation of the program for the Na- 
tional Association’s Cincinnati conven- 
tion on September 15-19, 1941. 


ON BOARD OF TRUSTEES 








John A. McNulty, Prudential Manager, 
Elected by Association of West 
Point Graduates 
John A. McNulty, manager of the 
Prudential at 1501 Broadway, New York 
City, was elected a member of the board 
of trustees of the Association of Gradu- 
ates of the United States Military Acad- 
emy during the commencement exercises 
in West Point. Last year at the same 
exercises he was elected as the lifetime 

president of his graduating class. 





Northwestern Mutual 
Agents Plan Program 


The Northwestern Mutual’s Associa- 
tion of Agents will hold its sixty-fifth 
annual meeting at the home office July 
21-23. Plans are now being formulated 
by B. J. Sturm, association president; 
Thomas A. Lauer, vice-president; Ste- 
phen L. Klarer, secretary-treasurer; T. 
Westley Tuttle, chairman of the stand- 
ing committee and other members of 
the committee. Assisting this group is 
Warren W. Lundgren, assistant director 
of agencies, 

Company executives and leading pro- 
ducers are scheduled to address the con- 
ference, keynote of which will be “Per- 
sonal Preparedness—Our Responsibility.” 





South Illinois Changes 


The Great - West Life announces ‘he 
appointment of R. L. Simpson as branch 
manager and C. C. Lindsey as district 
organizer of its southern Illinois branch 
Mr. Simpson will be located in Belle- 
ville and Mr. Lindsey will operate from 
Centralia. These appointments followed 
the death of former manager, Carl Sicli- 
ling. 

In life insurance since 1924 Mr. Simp- 
son joined the Great-West Life at Chi- 
cago in 1937. Last vear he was ap- 
pointed manager of the brokerage de- 
partment in Chicago branch. 

Mr. Lindsey, with the company since 
1936, has been among the leading pro- 
ducers. In 1940 he led the entire United 
States organization in the production 
of new business. 
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Inflation Not Likely 
Here, Lincoln’s View 


AT CONFERENCE IN CANADA 





Metropolitan Life Subscribes to $20,000,- 
000 of Canada’s War Loan 
With Funds There 





While in Montreal recently for a con- 
ference of the Metropolitan Life’s Ca- 
nadian representatives which was _at- 
tended by more than 700, President Le- 
roy A. Lincoln said in a newspaper in- 
terview that currency inflation was un- 
likely in the United States as a result 
of the huge defense expenditures. At 
present pressure for wage increases is 
tending to move up prices. 

New business being written by the 
Metropolitan this year is showing a good 
increase, and particularly is this the case 
in Canada. Another feature of the com- 
pany’s business in Canada is that loans 
against policies are dropping off. 
‘Mr. Linco'n said there is a_ trend 
towards reduction of dividends paid by 
insurance companies from interest earn- 
ings due to lover yields on prime securi- 
ties. However, he added, mortality ex- 
perience is steadily growing more fa- 
vorable, 

Mr. Lincoln expressed the opinicn that 
the United States is overwhelmingly be- 
hind Roosevelt in his foreign policy. He 
felt that views expressed by a= small 
group of dissenters were apt to receive 
undue attention. 

While the U. S. Neutrality Act bars 
the Metropolitan Life from investing in 
bonds of any foreign government since 
the start of the war, the company is 
using funds from conversion of maturing 
securities to subscribe to $20,000,000 of 
Canada’s war loan. In addition the Ca- 
nadian staff of the Metropolitan is tak- 
ing $6,000 worth of savings war stamps 
weekly. 





ASSUMES NEW DUTIES JULY 10 





A. E. Patterson Takes New Post Then; 
Letter of President Douglas, Mutual, 
to Officers and Managers 

Alexander E. Patterson, recently 
elected vice-president of Mutual Life of 
N. Y., will assume his new duties on July 
10. The message which Lewis W. Doug- 
las, president of Mutual Life, sent to of- 
ficers and managers of the company on 
June 11 in making the announcement that 
Mr. Patterson was coming with the com- 
pany, follows: 

“I want you to know, before public 
announcement is made, of an important 
step forward which has been taken by 
the Mutual Life. If our insurance op- 
erations are integrated so that each part 
will mesh more smoothly with every 
other part the company will have a more 
effective and successful procedure. To 
attain this integration Alexander E. Pat- 
terson has been elected a vice-president 
to manage and coordinate the over-all 
insurance operations of the company. 

“Mr. Patterson is vice-president of the 
Penn Mutual and comes to us about 
July 10. He has been eminently suc- 
cessful in the field, has had a broad ex- 
perience with all home office insurance 
operations, and the trustees, other of- 
ficers and I believe he will contribute 
importantly to the progress of our com- 
pany. His personality, his abundance of 
vitality and his broad knowledge should 
make us all thankful that he has be- 
come associated with us in our progress 
forward.” 





MRS. RAYMOND T. SMITH DEAD 


_Mrs. Raymond T. Smith, wife of the 
Chicago resident vice-president of Alfred 
I. Best Co., died suddenly last week. 
Funeral was on Saturday. 


P. T. DIEFENDERFER PROMOTED 


lhe Metropolitan’s new manager of 
the Wyomissing, Pa., district is Paul T. 
Diefenderfer, who succeeds George T. 
Roth, recently transferred to Hudson, 
New York, 





N™ AS perhaps never before the American people are impressed 
with the need for being ready. They are uniting all their resources 
for national preparedness . . . on the farm, in the factory, in the office, 
and, most fundamentally, in the home! 


To the citizen, his own home, large or humble as it may be, always 
calls for his best protective effort. Millions on millions of homes, safe- 
guarded against emergencies, make up a bulwark of national strength. 


Of all the protective defenses of home and family today none is more 
highly valued than life insurance. Among the leaders of America’s 
life insurance companies is the Lincoln National Life Insurance Com- 
pany, with more than a billion dollars of insurance in force. 


From June 7th issue Saturday Evening Post 


A. J. Klug Named New 
Hancock Gen’! Agent 

SUCCEEDS FRANK 5S. 

Has Varied Background; Active in 


Rochester; Baxter Returns to 


Personal Sales 


BAXTER 





Anthony J. Klug has been appointed 
general agent for the John Hancock at 
Rochester, succeeding Frank S. Baxter, 
who has resigned in order to devote his 
time to personal production. 

Mr. Baxter has been Rochester gen- 





ANTHONY J. KLUG 


eral agent for the John Hancock for 
fifteen years, and associated with that 
company since 1922. He was national 
high man with the company in the year 
1924, and as an agent was a million dol- 
lar producer. 

Mr. Klug has been associated with the 
John Hancock for twenty-one years. Be- 
ginning as a clerk in the Rochester dis- 
trict office, he advanced to agency cash- 
ier; later went to the Peoria general 
agency in the same capacity and re- 
turned to Rochester in 1929 as agency 
cashier of the Rochester general agency, 
where for the past four years he has 
been agency supervisor. 

Mr. Klug is a member of the Roches- 
ter Chamber of Commerce and the board 
of directors of the Rochester Life Un- 
derwriters Association. 





Midtown Managers New 
York City Have Outing 


The Midtown Managers’ Association 
of New York City held its annual golf 
outing June 11 at the Westchester Coun- 
try Club, Rye. 

Golf prizes were awarded to the fol- 
lowing members and guests: Guests— 
first prize, Gregory Oliver, manager, Re- 
tail Credit Company; second prize, Sam 
Ackerman, assistant secretary, Manhat- 
tan Life; third prize, V. W. Edmund- 
son, secretary, Manhattan Life. Mem- 
bers—first prize, Timothy W. Foley, 
general agent, State Mutual Life; sec- 
ond prize, Walter Gudeon, general! agent, 
Connecticut General; third prize, Harold 
Taylor, manager, Mutual Life of New 
York. 

The chairman of the outing committee 
was Mr. Foley. 





NAMED CONSULTANT TO AGENCY 


Announcement is made by Fred. S. 


James & Co., at Chicago that Benjamin 
M. Becker, attorney and well known 
authority on tax, estate and trust law, 
is now available as a consultant through 
its life department. Clayton F. Lund- 
quist is head of the agency’s life de 
partment. Mr. Becker will serve as 
consultant to the agency’s clients, and 
will also assist office and associate 
brokers in analyzing inheritance tax af- 
fairs and estate and trust problems. 





INSURANCE COMPANY 


FORT WAYNE, 


INDIANA 


ITS NAME INDICATES 1TS CHARACTER 
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H. B. Wickes, who was chairman of 
the Life Agency Officers section of the 
Canadian Life Insurance Officers Asso- 
ciation which had its annual meeting 
in Toronto last month, is assistant gen- 
eral manager and secretary of the Mon- 
treal Life, president of which is Arthur 
P. Earle, one of the best known and 
highly respected of the Canadian execu- 
tives. The agency section’s meetings last 
month were unusually interesting. 

A graduate of University of Toronto 
Mr. Wickes joined the home office staff 
of the Manufacturers Life in Toronto in 
1916. He commenced studying for the 
first associate examination of the Ac- 
tuarial Society, but this was interrupted 
when he joined the Royal Canadian Air 
Force in the last war. On his discharge 
at the end of 1918 he was sent to Van- 
couver by the Manufacturers Life where 
he passed the first associateship exam- 
ination in 1919. He returned East in 
1920 and joined the life department of 
the Royal Insurance Co. in a clerical 
actuarial capacity. He became an A. A, 
S. in 1924 in which year he was ap- 
pointed actuary of the Montreal Life. 
In 1928 he was made secretary and ac- 
tuary and in 1937 assistant general man- 
ager and secretary. 

With a company of the size of the 
Montreal Life he has had opportunity 
to engage in all phases of home office 
positions, having years of experience in 
valuation, calculation of premium rates, 
cash values, dividend scales, preparation 
of policy contracts and endorsements, 
settlement of death claims, accounting 
and routine legal work. He was also 
largely responsible for the underwriting 
for ten years, difficult substandard 
cases being decided by a committee con- 
sisting of the president, chief medical 
adviser and himself. 

Since 1928 he has been second in com- 
mand of the company’s operations, be- 
ing in charge when President A. P. 
Earle was absent from his office. Train- 
ing under Mr. Earle, a past president 
of the Canadian Life Insurance Officers 
Association, and having wide interests 
in Canada, was unusually valuable. 

Upon his promotion to the position 
of assistant general manager of the 
Montreal Life in 1927, Mr. Wickes re- 
linquished many of his routine duties 
and assumed charge of the agency or- 
ganization. At the end of 1936 business 
in force was $40,012,085. At the end of 
1940 it was approximately $54,000,000. 
The agency organization has become 
more compact and turnover of agents 
and branch managers has greatly im- 
proved. It was a fine record for a man 
with actuarial training, 

In 1939 Mr. Wickes was elected to the 
executive committee of the Life Agency 
Officers section of the Canadian Life In- 
surance Officers Association and then 
was appointed vice chairman of the sec- 
tion. On account of the absence from 
Canada of the chairman he was acting 
chairman of the section during his first 
year and was responsible for the an- 
nual meeting held in Montreal last June. 
During his term of office there member 
companies of the section reached agree- 
ments on “Principles Governing Agency 
Matters” and “Transference of Agents.” 
At the annual meeting of the Life 





KNIGHT AGENCY HAS JAMBOREE 

The Charles B. Knight Agency of the 
Union Central Life, New York City, 
held its annual jamboree and outing 
June 18 at the Westchester Country 
Club, Rye, New York. Activities in- 
cluded golf, swimming, tennis, card 
games and dinner. 


CONN. GENERAL DIVIDEND 


A quarterly dividend of 25 cents a 
share, compared to 20 cents in previous 
quarters, payable July 1 to shareholders 
of record June 20, has been declared by 
the Connecticut General. 





H, B. WICKES 


Agency Officers (American) held in Chi- 
cago last October he was elected to the 
executive committee and is one of the 
two Canadian agency men on that com- 
mittee. 

Mr. Wickes is also actuary of the 
Ottawa Firemen’s Superannuation and 
Benefit Fund and of the Ottawa Police 
Benefit Fund Association. His clubs are 
the Squash, Golf and Skiing, Mount 
Stephen of which he is a past presi- 
dent; Rosemere Golf Club of which he 
is treasurer, and other clubs. 


Unele Francis. 





PRINCETON RECEIVES $51,606 





Proceeds of 245 Equitable Society 
Endowments Taken by 1916 Class 
Paid June 5 

Life insurance for college endowment 
was well illustrated last week when vice- 
president William J. Graham, Equitable 
Society, handed to William Henry Os- 
born, representing Princeton 1916, two 
checks totalling $51,606.13. The checks, 
plus twenty-three others which matured 
by death, are the maturing obligations 
of 245 policies taken out by the Class 
of 1916 as a memorial to the university. 
Another payment of $2,000 was made in 
1926, besides dividends of $11,459.66 dur- 
ing the endowment period. 

The late Lawrence C. Woods, Sr., 
Class of 1891, and then assistant man- 
ager at Pittsburgh, was largely respon- 
sible for the plan. Collaborating with 
him were O. K. Price, also of the Woods 
Agency, and Mr, Graham. Lawrence C. 
Woods, Jr., ’22, has taken pardonable 
pride in the consummation of the plan 
begun by his father twenty-five years 
ago. 

Among those present at the presen- 
tation last week was Donaldson M. Lake, 
now an associate manager at Memphis, 
who was among those who took one of 
the policies. 

A tribute to the steadfastness of the 
class membership is the fact that with 
but one exception all policies were car- 
ried through to maturity. Interesting 
sidelight is that fifty-seven of the 
Princeton men purchased additional in- 
surance of over $1,300,000 for family 
protection purposes plus $100,000 in Sin- 
gle Premium Retirement Annuities. 





ANNUAL OUTING PLANNED 
The first annual outing of the Penn- 
sylvania Midwest Agents Association will 
be held at the Kittanning Country Club, 
July 15. William G. Glen, Jacob Zeitler 
Agency, Punxsutawney, is general chair- 


man. The program will include golf and 
other sports in the afternoon and a 
dinner. 











ISLE OF OPPORTUNITY 
and 
HOME OF MANY LIFE UNDERWRITERS 
ON A CAREER BASIS 


CLIFFORD L.A\CAAILLEN 


GENERAL 


THE NORTHWESTERN /X\UTUAL 
LIFE INSURAN(E (OA\PANY 


547 MADISON AVENUE 
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GUARDIAN LIFE REGIONALS 





Series of Meetings June 9-August 2. 
Cover All Sections; Home : 
Office Men Attend 

The Guardian Life of America re- 
sumed its regional meetings this past 
week at Crestmont Inn, Eagles Mere 
Pa. Members of agencies in Albany, 
Buffalo, Rochester, Syracuse, Philadel. 
phia, Pittsburgh, Cleveland, Baltimore 
Wheeling and Washington, D. C,, at: 
tended. ; 

On June 12, 13 14, a regional get- 
together for agencies in Chicago, Cin. 
cinnati, Detroit, Evansville, Indianapo- 
lis, Louisville, Milwaukee and Toledo 
were held and at Wawasee, Indiana 
on June 14. 4 

Subsequent meetings in June include 
one at Lake of the Ozarks, Mo, on 
June 19, 20 and 21 for Guardian agen. 
cies in Fort Smith, Ark.; Kansas City 
St. Louis and Springfield, Mo.; Mem: 
phis, Tenn.; Shreveport, La.; and Okla- 
homa City and Tulsa, Okla. 

On June 26, 27 and 28 members of 
agencies in Denver, Fargo, Davenport 
Minneapolis, Omaha and St. Paul will 
convene at Pequot Lake, Minn. 

Last of the regional meetings will be 
that for the Pacific Coast agencies jn 
Seattle, Portland, San Francisco and 
Los Angeles, to be held in San Franciseo 
July 31, August 1 and 2. 

Attending all five of these meetings 
are President James A McLain and 
Agency Vice-President Frank F. Wei- 
denborner. Other officers at various 
meetings will include Vice-President and 
Actuary J. C. Barnsley, General Counsel 
Curtis Robertson, Associate Actuary J. 
L. Camerson, Medical Director M. B. 
Bendee, Assistant Superintendent of 
Agencies G. L. Mendes and Underwrit- 
ing Secretary Edward Ruge. 





TRUSTS EXEMPT IN MICHIGAN 


to All Named - Beneficiary 
Trusts; Other Favorable 
Measures Passed 


An act providing general exemption 
of all trusteed life insurance benefits 
from inheritance and estate taxes when 
they are payable to a named beneficiary 
has passed the Michigan legislature, 
Previously, under attorney general's 
opinions and court decisions, insurance 
trusts for named beneficiaries adminis- 
tered by insurance companies were held 
exempt, but not those administered by 
trust companies or other agencies in a 
fiduciary capacity. 

Another law permits county road com- 
missions to expend a portion of their 
funds for premium payments on group 
life plans or group health or accident 
contracts for commission employes. 

A third act, already approved by the 
governor, permits trust companies or 
other fiduciaries to invest funds in an- 
nuity or life insurance policies payable 
to the beneficiaries of the trusts being 
administered. Such investments must be 
in carriers duly authorized in Michigan, 

Governor Murray D. Van Wagoner 
vetoed a measure which would have per- 
mitted old age pension applicants to 
own up to $700 of personal property, 
including the cash value of a life pol- 
icy, without making him ineligible for 
assistance under the pension law. The 
bill also increased the value of real 
property that could be owned, and its 
terms were regarded by the governor 
as too broad. 





Applies 





TO HONOR H. C. LAWRENCE 


Howard C. Lawrence, Newark general 
agent for the Lincoln National Life, 
former president of the New Jersey State 
Association of Life Underwriters and 
candidate for national trustee, will be 
presented next week with a hand-en- 
grossed plaque, gold record emblem and 
other awards in recognition of his out- 
standing sales work for the past eightee! 
months. The presentation will be by 
A. L. Dern, vice-president and directof 
of agencies on the occasion of the com- 
pany’s annual convention at Hotel Home- 
stead, Hot Springs, Va. 
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p, B. Turner New Head 
Of Missouri Association 


PRESIDES AT ST. LOUIS MEET 
General Agents and Managers Open 
Session; C. J. Zimmerman, Others 


Give Talks 





Prewitt B. Turner, Home Life at Kan- 
sas City, was elected president of the 
Missouri State Association of Life un- 
derwriters at the concluding session last 
week of the annual meeting, St, Louis. 
Mr. Turner succeeds Paul C. French, 
New York Life. The following other 
officers were named: first vice-president, 
Frank Vesser, manager, midwestern de- 
partment, Reliance Life; second vice- 
president, W. L. Coonrod, of Coonrod 
Brothers, Springfield, general agents, 
Northwestern Mutual Life. Mr, Turner 
was the chairman of the Sales Con- 
gress, and was introduced by Wellburn 
Estes, Aetna Life associate general 
agent, and president of the St. Louis 
Association. 

The meeting endorsed Herbert A. 
Hedges, Kansas City, for election as 
secretary of the National Association of 
Life Underwriters. Mr. Hedges is gen- 
eral agent in that city for the Equitable 
Life of Iowa. 

A resolution was also passed approv- 
ing the sale of national defense bonds. 
The resolution expressed appreciation 
that the Federal Government had asked 
Gale F. Johnston of St. Louis, trustee 
of the National Association, to become 
Field Director of Defense Savings 
Bonds. 

It was voted to hold the next annual 
meeting in Kansas City, while the fall 
a meeting will go to Columbus, 
Mo. 

Speakers at the sales congress in- 
cluded Herbert A. Hedges, general agent, 
Equitable Life of Iowa, whose subject 
was “Enthusiasm Turns the Trick”; Mrs. 
Lorraine L. Blair, founder and national 
director, Woman’s Finance Forum and: 
special agent for the Connecticut Mutual 
Life at Chicago, who talked on “Women 
—Important or Not”; Chester O. Fischer, 
vice-president, Massachusetts Mutual, on 
“The Indispensable Agent”; Harry T. 
Wright, National Association president, 
on “Life Insurance, A Great Democ- 
racy’; Walter W. Head, president Great 
American Life, on “The United Service 
Organizations Campaign”; and Walter 
N. Hiller, Penn Mutual Life, who con- 
ducted an “Information Please.” 


General Agents and Managers 


One of the best attended sessions of 
the meeting was that of the General 
Agents’ and Managers’ Section which 
was opened by Paul French, president 
of the state association. Mr. French 
then presented Frank Vesser, who pre- 
sided, 

The first speaker was Charles J. Zim- 
merman, immediate past president of the 
national association and general agent 
at Chicago for the Connecticut Mutual 
Life. Mr. Zimmerman discussed the pro- 
posed new compensation arrangement. 
He said that while it was impossible to 
conclude a plan that will solve all the 
problems of compensation, it was essen- 
tial not to discriminate against the 
older men in the business in order to 
solve the problems of the young agent; 
nor must the mediocre be favored while 
penalizing the successful agent. Neither 
must any change be made at the ex- 
pense of the policyholder. Touching on 
pensions, Mr. Zimmerman contended 
that inclusion of life agents under the 
old age provisions of the Social Secur- 
ity Act would help solve many pension 
problems. He suggested that many sav- 
ings can be made to obtain pension 
funds by recruiting fewer men, doing a 
better training job, reducing office space. 
Other speakers were Ralph W. Hoyer, 
John Hancock general agent at Colum- 
bus, Ohio, who spoke on “Recruiting 
and Motivating Agents,” and Alfred M. 
est of Alfred M. Best Co., New York 
Ity, whose remarks were chiefly on the 
TNEC investigation. 
panel discussion on “Monday Morn- 





Bethea Chairman Managers’ 
Section National Ass’n 





© Underwood & Underwood 
OSBORNE BETHEA 


Osborne Bethea, general agent, Penn 


Mutual Life in New York City, has 
been appointed program chairman for 
the annual meeting of the general 
agents’ and managers’ section of the 
National Association of Life Underwrit- 
ers in Cincinnati on September 16, it is 
announced by William H. Andrews, Ir., 
general agent, Jefferson Standard Life, 
Greensboro, N. C., and chairman of the 
section. Mr. Bethea will build the full- 
day program annually staged by the 
managers in connection with the con- 
vention. 

Mr. Andrews has appointed a com- 
mittee to award the three “Managers’ 
Magazine” trophies for outstanding 
achievement among local general agents’ 
and managers’ groups. They are Clif- 
ford H. Orr, general agent, National 
Life, Philadelphia, chairman; John A. 
McNulty, manager, Prudential, New 
York, and Warren V. Woody, manager, 
Equitable Society, Chicago. 





O’Mahoney Urges Study 
Of Unemployment Problem 


Speaking in St. Louis’ Municipal Au- 
ditorium last Thursday night at a large 
gathering in connection with the Mis- 
souri Life Underwriters Association con- 
vention, Joseph C. O’Mahoney, Wyoming 
senator who was chairman of TNEC, 
told his audience that the insurance busi- 
ness should devote the industry’s expert 
knowledge toward the solution of the 
nation’s vital economic problem of mak- 
ing it possible for men and women to 
secure stable employment for all who 
want to work. He stated that it was 
not the intention of the Federal Gov- 
ernment either to harass or take over 
the life insurance business, but he did 
feel that the Government could be help- 
ful outside of state regulation and cited 
the possible use of the National Bank- 
runtcy Act in connection with receiver- 
ships. 





GEN’L AGENCY FOR McNAMARA 

F. G. McNamara has been named 
general agent for the Old Line Life at 
Waukesha, Wis. Mr. McNamara joined 
the Old Line Life about a year ago as 
assistant to Paul A. Parker, agency 
director. 





ing Meetings” featured the morning ses- 
sion. Participants were Adam Rosen- 
thal, Acacia Mutual Life; Rex Jeffrey, 
Provident Mutual Life; Arthur W. 
Green, Equitable Society; Walter S. 
Payne, Prudential; William H. Van 
Sickler, State Mutual Life, and Frank 
M. See, New England Mutual, 





N.Y. Assn. Ex-Presidents 

See Miss Jones Elected 
THEY TURN OUT IN FORCE 
Lester Einstein, H. R. Dowell and J. E. 


Bragg, Vice-Presidents; K. A. Luther, 
Treasurer of Association 





When Beatrice Jones, Equitable So- 
ciety, was elected president of Life Un- 
derwriters Association of New York last 
week—first woman to have that honor— 
seventeen past presidents of the asso- 
ciation were on the dais. They included 
these: 

Edward W. Allen, Allen & Schmidt, 
New England; Robert L. Jones, State 
Mutual; William F. Atkinson, former 
general agent Northwestern Mutual; 
Harry E. Morrow, Penn Mutual; Wil- 
liam R. Collins, Travelers; Gustav C. 
Wuerth, Northwestern Mutual; Leon 
Gilbert Simon, Equitable Society; Clan- 
cy D. Connell, Provident Mutual; Wal- 
ter E, Barton, Union Central; Arthur 
V. Youngman, Mutual Benefit; Louis A. 
Cerf, Jr., Fidelity Mutual; Benjamin 
Alk, Equitable; Frank J. Mulligan, Pru- 
dential; Julian S. Myrick, Mutual Life 
of N. Y., and Ralph G. Engelsman, until 
recently president of Life Underwriters 
Association of New York State. 

Other officers elected were as follows: 
Lester Einstein, Einstein - Sallinger 
agency, Mutual Benefit, administrative 
vice-president; Harper R. Dowell, CLU, 
New England Mutual, public relations 
vice-president; James Elton Bragg, 
Guardian, educational vice-president; K. 
A. Luther, Aetna Life, treasurer. To 
serve a three year term on board of 
directors: Hugh J. Hannigan, North- 
western Mutual; Samuel L. Roth, Met- 
ropolitan; S. Samuel Wolfson, Berk- 
shire; J. Fred Speer, CLU, Equitable 
Society; Joseph Pellicane, Massachusetts 
Mutual; Osborne Bethea, Penn Mutual, 
and George P. Shoemaker, Provident 
Mutual. . 
Praises Her Confreres 


In accepting the presidency she said 
that she would promise only two things: 
“We will give you our best and have a 
lot of fun doing it.” She said she was 
fortunate in having among her assistants 
“the experience and ability of Lester 
Einstein in the administrative post; the 
imagination and sound, natural instincts 
of Harper Dowell in public relations; 
the distinguished mind and spirit of Elton 
Bragg in education; and, for treasurer, 
the wisdom and balance of K. A. 
Luther.” 

In referring to the unique honor be- 
stowed on her she said a word of thanks 
to the retiring vice-president, Hugh J. 
Hannigan, whom she said would have 
been logical candidate for the presi- 
dency, but he had not permitted him- 
self to become a candidate. 

In opening the meeting Lloyd Patter- 
son, retiring president, said that Miss 
Jones would pioneer as president of the 
association as her father and mother had 
pioneered in the new Oklahoma Terri- 
tory where in a buckboard wagon they 
had made the race with the other set- 
tlers to stake a claim. She would give 
a good account of herself. 

After the election Julian S. Myrick 
praised Mr. Patterson for his work as 
association head and also complimented 
the staff of the association’s Bulletin. 





NEW PROVIDENT L. & A. RATES 

The Provident Life & Accident has 
announced increases on immediate cash 
refund and immediate life annuity pre- 
miums, effective June 1. This action is 
for the purpose of bringing annuity 
rates into line with current investment 
returns. 





NEW LIFE INSURANCE COURSE 


The educational committee of the Mis- 
souri Association of Life Underwriters 
reported at its annual convention that 
a course on life insurance with a paid 
instructor is listed in the catalogue for 
1941-42 of the Southwestern Missouri 
State Teachers College. 








DEFENSE 
ROLL OF HONOR 


Salesmen of this Company who 
have entered the military service 
of their country: 

Ralph S. Cranston 
(Buffalo Agency) 
Fort Totten, New York 
Fred A. Smith 
(Cedar Rapids Agency) 
Camp Claiborne, Louisiana 
L. J. Switzer 
(Des Moines Agency) 
Camp Claiborne, Louisiana 
L. C. Wiggins 
(Fort Worth Agency) 
Camp Bowie, Texas 
J. R. Darr 
(Harrisburg Agency) 
Indiantown Gap, Pennsylvania 
A. L. Pugh 
(Harrisburg Agency) 
Indiantown Gap, Pennsylvania 
Wayne Overmire 
(Lincoln Agency) 
Camp Robinson, Arkansas 
Frank M. Baker 
(Mason City Agency) 
Camp Claiborne, Louisiana 
Bernard T. Fitzpatrick 
(Twin City Agency) 
Camp Lewis, Washington 
Lloyd L. Johnson 
(Twin City Agency) 
Fort Sill, Oklahoma 
H. W. Van Every 
(Twin City Agency) 
Fort Snelling, Minnesota 
Paul R. Brooks 
(Tennessee Agency) 
Fort Benning, Georgia 
V. M. Robertson 
(Tennessee Agency) 
Fort Bragg, North Carolina 
S. C. Brinsmaid 
(Buffalo Agency) 
Camp Stewart, Georgia 
J. H. Barry 
(Omaha Agency) 

Fort Sam Houston, Texas 
Carroll L. Snider 
(Des Moines Agency) 
Camp Claiborne, Louisiana 


BANKERS LIFE 
OES MOINES COMPANY 
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Company Wins Georgia 
Mortgage Tax Suit 


ARBITRARY ASSESSMENT VOID 





Northwestern Mutual Gets Verdict Void- 
ing Tax on Intangibles; State 
May Appeal 





The Northwestern Mutual Life won a 
long-pending tax suit in Superior Court 
at Atlanta last week in which Judge 
E. E. Pomeroy held that mortgages on 
Georgia real estate held by the company 
were not subject to the state and county 
ad valorem tax. 

Authorities sought to collect more than 
$250,000 in taxes for the past half-dozen 
years on approximately $10,000,000 in 
Georgia real estate mortgages held by 
the company under the Intangible Tax 
Act. The company in its suit contended 
that “as a general principle of law, in- 
tangible property is taxable at the domi- 
cile of the owner and nowhere else; 
that the Georgia mortgages were held 
at the home office in Milwaukee.” This 
view was upheld by the court. - 

It is expected that the tax authorities 
will carry the case to the State Supreme 
Court. 





New Appointments of 
Columbian National Life 


The following new appointments have 
been announced by the Columbian Na- 
tional Life: Joseph Schwartz, Philadel- 
phia, has been appointed general agent 
at San Diego. Until recently a manager 
in Newark for the Union Central Life, 
Mr. Schwartz is a graduate of the Uni- 
versity of New Hampshire. He made 
an excellent showing both in Newark 
and in Philadelphia for the Union Cen- 
tral. 

E. B. Schlegel, for the past two years 
with the Meyer agency of the New Eng- 
land Mutual at Chicago, has been ap- 
pointed brokerage manager in the E. E. 
Lamb agency in that city. Mr. Schlegel 
has been in life insurance for twenty 
years, having served with the Equitable 
Society, until 1938 with the exception of 
a short time in the bond business. 

John J. Morgan, Jr., has been made 
supervisor of the Louis O. deRonge 
agency at Hartford. Mr. Morgan en- 
tered the life insurance business only 
recently after having been connected 
with several industrial concerns in a 
sales capacity. He has made an impres- 
sive showing in the short time he has 
been with the Columbian National. 





J. A. RAMSAY ANNIVERSARY 


Fourth Year of Service Observed by 
Day’s Production Drive and 
Surprise Party 
John A.-Ramsay, manager of the Con- 
necticut Mutual at Newark, was given 
a surprise party in honor of his fourth 
anniversary with the company. He was 
presented with applications for $150,000 
which were written in a specially ar- 
ranged “Ramsay Day,” June 16, while 
he was addressing the Hartford Life 

Underwriters. 

Mr. Ramsay entered the life insurance 
business as an agent for the Penn Mu- 
tual, with whom he served until 1937 
when he was made manager of the Con- 
necticut Mutual Newark office. He has 
made an excellent record at Newark, 
having twice won the “President’s 
Award” for the most outstanding or- 
ganization work in the country. He is 
president of the General Agents’ and 
Managers’ Association of Northern New 
Jersey, and chairman of the planning 
and program committee of the Life Un- 
derwriters’ Association of Northern New 
Jersey. 





LARGE NATIONAL VT. GAINS 


The National Life of Vermont reports 
a 19.37 increase in new paid business 
for May and a 25% plus for the first 
five months over the same period of 
1940. The increase of business in force 
thus far is $10,661,934. 


Pacific Mutual Director 


NEIL PETREE 


The Pacific Mutual Life has elected 
Neil Petree of Los Angeles, president 
of Barker Brothers, America’s largest 
retail home furnishing store, to its board 
of directors, it was announced recently 
by President A. N. Kemp. 


Proposed Model Bills 


(Continued from Page 3) 


by appropriate resolution of its board of directors 
or trustees, 

This act shall take effect on January 1, 
1943. 








Standard Policv Valuation 


Law 
Be it Enacted by the Senate and Gen- 
eral Assembly: 





1. This act shall be known as the 
Standard Policy Valuation Law. 

2. The Commissioner shall make or 
cause to be made annual valuations of 
all the outstanding policies and annuity 
contracts of every life insurance com- 
pany transacting business in this state 
and may certify the amount of the value 
of such policies and contracts. All val- 
uations made by him shall be on the net 
premium basis according to such tables 
of mortality or disability, as appropriate, 
and at such rates of interest, not ex- 
ceeding three and one-half per cent per 
annum, as shall have been approved by 
him under the provisions of sections 
three and five or permitted under sec- 
tion six of this act. 


3. The Commissioner may approve 
for the valuation of the life insurance 
policies, or any class thereof, issued by 
any life insurance company,.any table 
of mortality appropriate under any law 
of this state for the calculation of the 
non-forfeiture benefits granted or to be 
granted pursuant to the provisions of 
the policies to be valued on the basis 
thereof. Any life insurance company 
may elect to have its Ordinary policies, 
other than policies issued on substand- 
ard risks, valued on the basis of the 
American Experience table of mortality 
for the American Men Ultimate table of 
mortality and its industria] policies on 
the basis of the Standard Industrial ta- 
ble of mortality, in which event the ap- 
proval of the Commissioner will not be 
required. In no event, however, shall 
the aggregate life insurance policy re- 
serve on any class of policies be less 
than the total reserve on such policies 
when valued on the basis of the mor- 
tality table or tables and the rate or 
rates of interest used in calculating the 
insurance non-forfeiture benefits pro- 
vided for in such policies; provided, 
however, that if the requirements as to 
policy provisions now required by law 
as a condition for use of the preliminary 
term or modified preliminary term meth- 
ods of valuation have been complied 
with, such aggregate reserve shall be 
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HERE'S WHERE YOU COME IN! 


One proposed inflation check is the limitation of the produc- 
That means more consumer dollars to 
be directed into savings and family protection. 


Defense industries and others in your own community are 
ideal prospects for Minnesota Mutual’s complete insurance protec- 
tion, especially through the Pay-Roll Deduction Plan for the 
employee groups. Over 500 firms now endorse this plan, and new 
ones are being added each week. 


OUR FIELD FORCE ENJOYS THESE 
ADDITIONAL ADVANTAGES: 


. A liberal agency contract. 

. A plan for financing your agency. 
Accounting methods to guide you. 
Proven plans for finding-training agents. 
A liberal financing plan for your agents. 
A unique supervisory system. 

Organized Selling Plan. 

Unusually effective selling equipment. 
Policies for every purpose: Regular—Family—Juvenile— 
Women—Group—Payroll—Savings, etc. 
10. Low monthly premiums. 


A $240,000,000 Mutual Company, 61 years old with an under- 
standing, cooperative Home Office. 


THE MINNESOTA MUTUAL LIFE INSURANCE COMPANY 
St. Paul, Minnesota 





OUR FIRST 
GENERAL AGENT 
IS STILL WITH US 


... and we have some profit. 
able territory for a few men 
who would like to build perma. 
nent agencies. 


Write today for details on ter. 
ritory which maj be available, 


Sanibel 


PHILADELPHIA LIFE 
INSURANCE COMPANY 


111 North Broad Street 
Philadelphia, Pa. 

















required to be not less than the reserve 
according to such standards and accord- 
ing to such preliminary term or modi- 
fied preliminary term basis. 


_ 4. If the gross premium charged by any life 
insurance company on any policy of life insur. 
ance issued after the effective date of this act is 
less than the total of (a) 105% of the net pre. 
mium for the said policy, and (b) 5% of the 
net premium for an Ordinary life policy issued 
at the same age and for the same amount of 
insurance, the net premiums being based on the 
mortality table and rate of interest approved by 
the Commissioner under the provisions of this 
act for calculating the reserve on the policy, 
there shall be maintained on the said policy a 
deficiency reserve in addition to all other re- 
serves required by law. Such deficiency reserve 
shall be the present value, on the basis of the 
said mortality table and rate of interest, of an 
annuity of an amount equal to the excess of 
such total over the gross premium charged for 
the policy and for a term expiring at the end 
ot the premium paying period of the policy. If 
the reserve on the policy is based on any mor- 
tality table compiled prior to the year 1920, this 
section shall not apply, but this act shall not 
remove any existing requirement for deficiency 
reserves applicable to policies valued on the 
basis of tables compiled prior to such date. 

5. The Commissioner may vary the stand- 
ards of mortality in the case of Group insur- 
ance, substandard risks and other special classes 
of life insurance. The Commissioner may ap- 
prove for the valuation of annuity, pure en- 
dowment, disability and accidental death bene- 
fit contracts or provisions any mortality, dis- 
ability or accidental death table deemed appro- 
priate by him as reasonably representative of 
insurance company experience under such con- 
tracts or provisions; provided, however, that the 
aggregate reserves thereon shall be not less than 
the amount of such reserves when calculated 
on the basis of the 1937 Standard Annuity Mor- 
tality table in the case of annuities and pure 
endowment contracts, Class 3 disability experi- 
ence combined with an approved mortality table 
in the case of total and permanent disability 
benefit contracts or provisions and the Inter 
Company Double Indemnity mortality rate tabte 
combined with an approved mortality table in 
the case of accidental death benefit contracts or 
provisions, 

6. This act shall not require the Commis- 
sioner or any life insurance company authorized 
to transact business in this state to modify the 
reserve standard with respect to any policy or 
contract issued prior to the effective date of 
this act by such company; provided, that, the 
repeal of any existing act or part of act by this 
act shall not remove any existing authority of 
the Commissioner to vary standards of valua- 
tion applicable to such policies. *The select and 
ultimate basis of valuation now permitted by 
law may be continued in connection with poli- 
cies valued on the basis of the American §x- 
perience table of mortality. 

The Commissioner may accept the valua- 
tion made by the insurance supervisory officials 
of any other state when such valuation shall 
have been made in accordance with standards 
approved by him as herein required or pet- 
mitted. Any provision of existing law permitting 
valuation on the preliminary term basis or 
modified preliminary term basis shall be effec- 
tive with respect to any valuations made put- 
suant to the provisions of this act, subject to 
all existing requirements effective only to poli- 
cies valued on such basis. 

8. All acts and parts of acts inconsistent 
with the provisions of this act are hereby re 
pealed and this act shall take effect January 1, 
1943, 

* This sentence should be deleted prior to 
presentation of this act in any state which does 
not recognize the select and ultimate basis of 
valuation, 
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Honor Samuel D. Rosan 





SAMUEL D. ROSAN 


Samuel D, Rosan, brokerage manager 
of the Charles B. Knight Agency, New 
York, Union Central Life, was recently 
honor guest at a beefsteak dinner by 
Walter E. Barton, president and Paul 
S, Ranck, vice-president and treasurer 
of the Knight Agency, in celebration of 
his eighteenth anniversary with the of- 
fice. Mr. Rosan stated that the agency 
brokerage department produced over $2,- 
400,000 of paid-for business during the 
first six months of this year. 

Among the guests at the dinner were 
many well known insurance brokers 
whose life business has been handled by 
Mr, Rosan. He is past president of the 
Life Supervisors Association and the In- 
dependent Brokers Association. He is 
also a member of the Life Underwriters’ 
Association, the National Association of 
Insurance Brokers, the Insurance Feder- 
ation of the State of New York, The 
Insurance Society of New York, and the 
General Brokers’ Association of the Met- 
ropolitan District, Inc. 


Cox, Pink, Lloyd at Outing 
Attending the golf tournament and 
dinner of Chas. B. Knight Agency, Inc., 
Union Central, at Westchester Country 
Club, Rye, N, Y., Wednesday were In- 
surance Commissioner Lloyd of Ohio; 
Superintendent Pink of New York; 
President W. Howard Cox, Vice-Presi- 
dent Jerome Clark, Superintendent of 
Agents Wendell F. Hanselman, Union 
Central; Col. H, P. Dunham, American 
Surety; Nelson B. Hadley, consultant; 
Roger B. Hull, National Association; 
Samuel R Feller, lawyer. Walter E. 
Barton was toastmaster at banquet. 


JOHNSON SEVERS AGENCY TIE 
On July 1 Holgar J. Johnson, presi- 
dent of the Institute of Life Insurance, 
will sever his connection with the agency 
of the Penn Mutual Life at Pittsburgh 
of which he was the head. 


WILLIAM T. EARLS ENGAGED 

The engagement of Miss Anna Bain 
Hillenmeyer to William T, Earls of Cin- 
cinnati has been announced by her par- 
ents, Mr. and Mrs. Louis E. Hillenmeyer 
of Lexington, Ky., the wedding to take 
place in the late Summer. Mr. Earls is 
general agent for the Connecticut Mutual 
Life Insurance Co. He is the son of 
William A. Earls, president of the Earls- 
Blain Co., Cincinnati, and Mrs. Earls. 
The bride-elect was educated at the Uni- 
versity of Kentucky and is a member of 
the Junior League of Lexington. Mr. 
Earls is a graduate of Holy Cross and 
belongs to the Bachelors, Racquet, 
Queen City and Cincinnati Country clubs. 











C. B. RAY NAMED MANAGER 

Cecil B, Ray has been manager of the 
Washington, D. C., agency of the Conti- 
nental Assurance. Mr. Ray has been in 
Insurance since his graduation in 1935 
from Butler University, 


GUARDIAN’S INTERIM REPORT 
Developments of the company’s busi- 
ness during the first quarter are given 
in the condensed interim report of 
operations prepared by the Guardian 
Life for distribution to its policyhold- 
ers. Among the highlights spotted are 
an increase of 18.7% in paid business 
and a gain in total insurance in force 
of from $499,982,736 on December 31, 
1940, to $501,887,892 as of March 3l, 
1941 


The report closely follows the larger 
detailed annual report issued by the 
company this year. 





FORM PENSION TRUST GROUP 

An organization devoted entirely to 
Pensions Trusts is being formed in Los 
Angeles, along lines similar to the un- 
derwriters’ associations by George W. 
Quigley, agency supervisor of the H. J. 
Garretson agency, Fidelity Mutual and 
president of the Southern California 
Quarter Million Dollar Club; Russell L. 
Hoghe, CLU, Equitable of Iowa general 
agent; Roy H. Sheldon, Equitable Life 
of Iowa; Howard Neal, CLU, Occidental 
Life; and Millar Hickox, CLU, Pruden- 

tial. 


With Northwestern Mutual 
A. J. Ostheimer, III, life member of 
the Million Dollar Round Table at Phil- 
adelphia, has become associated with the 
Aaron C. F. Finkbiner agency of the 
Northwestern Mutual Life there. In the 
life insurance business since 1931, Mr. 


Ostheimer has for the past six years 
been a member of the Round Table, 
his paid production for 1940 after ad- 
justments for all joint work, was over 
$2,500,000. Mr. Ostheimer graduated 
from Harvard in three years, is now 33, 
married and the father of five children. 

Earl Zebley, another well-known Phil- 
adelphia life agent, who has been an 





Chicago Elections 


On June 17 Chicago Association of Life 
Underwriters elected Walter N. Hiller, 
Stumes & Loeb, Penn Mutual, president; 
James H. Brennan, general agent, Fidel- 
ity Mutual, first vice-president; Louis 
Behr, Equitable Society, second vice- 
president; John D. Moynahan, manager 
Metropolitan, treasurer. Guest speaker 
at annual meeting was Osborne Bethea, 
general agent, Penn Mutual, New York. 
His subject: “Mr. Don’t and Mr. Do.” 


associate of Mr. Ostheimer, is also be- 


coming a member of the Finkbiner 
agency. 





A. J. OSTHEIMER III 
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Canada War Effort Told 
By Minister of Finance 

HOW NATION MEETS COSTS 

Policy of “Pay As You Go”; Splendid 


Public Response to 
War Loans 





One of the most interesting addresses 
recently made before gatherings in in- 
surance was that last week at the com- 
missioners convention in Detroit of J. L. 
Ilsley, Canadian Minister of Finance, 
who told how the war effort of the 
Dominion was being financed. In addi- 
tion to outlining the domestic economic 
and financial war measures being taken 
by Canada he also discussed the Domin- 
ion’s economic relations with the United 
States, 

“While Canada is sparing no effort 
and no cost to help in winning the war, 
she is following methods which are sound 
and which, though severe in their im- 
mediate and direct incidence, will leave 
Canada in a financial condition to take 
advantage of whatever opportunities the 
new post-war period will bring forth,” 
he said. 

As background for his address Mr. 
Ilsley reviewed the military effort of 
Canada and the status of Canadian in- 
dustry just prior to the outbreak of war. 

Financial Policy 

Until recently, he continued, Canada 
has relied on financial measures rather 
than direct controls in planning war- 
time production. These have included 
purchasing war supplies, loans by the 
government, taxation, encouragement of 
savings The main points of the finan- 
cial policy have been “to pay as much 
as possible of the costs of the war from 
taxation; to impose this increased tax- 
ation in accordance with the ability to 
pay; to avoid inflation; to time our ac- 
tion in such a way as to encourage a 
rapid expansion of our production to 
the maximum.” 

War expenditures increased from 
$750,000,000 annually to $1,450,000,000 for 
the fiscal year ending March, 1941. The 
estimate of total Dominion expenditures 
for this same fiscal year is $1,918,000,000 
or nearly one-third of the national in- 
come. 

To this must be added financial assis- 
tance to Britain. The mother country, 
said Mr. Ilsley, can pay for only about 
$350,000,000 of the $1,500,000,000 cost of 
foods, raw materials, munitions and 
other items supplied by Canada. “It has 
been and will continue to be the policy 
of the Government,” stressed the Min- 
ister, “to see that the United Kingdom 
purchases in this country are not 
hampered by any lack of Canadian dol- 
lars.” 

The methods of providing Britain with 
Canadian funds have been first, by turn- 
ing Canadian dollars over to her in re- 
turn for sterling exchange; secondly, to 
use this sterling exchange or Canadian 
dollars directly to redeem Canadian se- 
curities held in the United Kingdom. 
These funds are obtained either by tax- 
ation or by borrowing; and it is esti- 
mated that eight or nine hundred mil- 
lions will be the cost to Canada of 
financing the British deficit. 

Taxation 

“Excluding the excess profits tax, the 

increase in tax rates amounted to about 


16% of all our taxes,” said Mr. Isley, 
when the war started, to which have 
been added income and _ corporation 


taxes, a national defense tax and many 
luxury taxes. The income tax range is 
from 5% on incomes of $660 to 96% on 
those in excess of $500,000. 

Two war loans totalling $500,000,000 
have been oversubscribed and a present 
flotation of $600,000,000 is expected to 
meet the same response. Each of these 
loans has been at progressively lower 
interest rates. 

To these have been added borrowings 
from commercial banks, where cash bal- 
ances have been accumulating even in 
greater degree than anticipated, due to 
reemployment and increased production. 
Canada also is tapping small savings 


through savings certificates and 


stamps. 


war 


The War Loans 


Discussing the “pay as you go” 
of Canada, Mr. Ilsley said in part: 

“Probably the most convincing evi- 
dence of the extent to which we are in 
fact paying as we go is the fact that 
although our total expenditures this 
year will be substantially more than 
three times what they were in peace- 
time, we expect that about three dollars 
out of every four will be met out of 
current revenue. Our borrowing, which 
must also be on an enormous scale, will 
mainly be needed to provide Canadian 
dollars for the use of Britain. This bor- 
rowing to assist Britain should not re- 
sult in any net increase in our debt, but 
rather a change in our capital assets 
and liabilities. 

“In borrowing we are in this war en- 
tirely dependent upon our own domestic 
market. Your markets are, of course, 
closed to us, as a belligerent, by the 
Neutrality Act. This restriction con- 
formed, however, with our own desires 
to a very large extent, since we very 
much prefer to stand entirely upon our 
own feet and to accumulate no foreign 
debt as a consequence of the war if we 
can possibly avoid it. It was during the 
last war that the great potentialities of 
the Canadian domestic capital market 
were first discovered. That market has 
developed greatly during the years since 
that time, and indeed we were able to 
commence paying off our international 
indebtedness at a very substantial rate 
during the past decade. Now in this war 
our domestic market is again proving 
its capacity and the Canadian public is 
responding to the encouragement we are 
giving to saving. Our first public war 
loan—in January, 1940—for two hundred 
million in cash was oversubscribed in 
very short order. Our next, for three 
hundred million last September, was also 
oversubscribed, though less rapidly be- 
cause the public tended to infer from 
the first one that moderate sized sub- 
scriptions were not needed. We are now 
in the midst of our third loan—which 
we call the Victory Loan of 1941—and 
for it our minimum objective is $600 
millions—much the largest objective ever 
set in any loan in the Dominion. Neo 
effort is being spared to make this loan 
a great success. A nation- wide publicity 
and sales organization is raising sub- 
scriptions for the loan in every city, 
town and village in the country. The 
returns during the first week of the 
campaign have been quite promising, and 
I anticipate we shall obtain more than 
the objective we have set for ourselves. 

“It is interesting to note that the 
Canadian market has demonstrated its 
ability to absorb these large loans, of 
increasing size, at progressively lower 
interest rates—314% for the first, 34% 
for the second, and now 3.09% for the 
third. It should also be recalled that 
these loans are being taken up despite 
the increasing rates of taxation—which 
affect particularly those normally in a 
position to save—and also, be it noted, 
under conditions where profit margins 
on war production are quite modest.” 

Mr. Ilsley emphasized the effort be- 
ing made to avoid disastrous inflation 
and remarked that the old theory that 
inflation is an inevitable consequence of 
war is not correct. High taxation, en- 
couragement of savings, and supervision 
“and, when necessary, control of prices” 
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are being used to check inflationary 
tendencies. 
Exchange Control 

Discussing the measures taken to avoid 
endangering parity of the Canadian dol- 
lar with that of the United States, the 
Minister explained the nature of the ex- 
change control that has been set up: 
imports except those paid for in sterl- 
ing were taxed; sales of foreign ex- 
change by Canadians for pleasure-travel 
abroad was stopped; importation of non- 
essential consumer goods was prohibited. 

The remaining deficit in Canadian bal- 
ance of payments, largely with the 
United States, has been largely over- 
come as a result of the agreement 
reached between the two countries pro- 
viding that this country will supply 
parts for war supplies to be manufac- 
tured for Britain in Canada; and that 
Canada will produce many articles 
needed by the United States. 

Concluding, Mr. IIsley said, “Canada, 
like the United States, and other na- 
tions, will face a new world after the 
war... . We hope and expect that in 
this new peace Canada and the United 
States will continue to advance together 
with a common purpose and mutual re- 
spect.” 





WITH BANKS & TRANSUE 
Dale 





E. Miller Joins Penn Mutual 

Agency as District Manager 
in Lorain, Ohio 

Dale E. Miller has been appointed dis- 
trict manager in Lorain, Ohio, for the 
Banks & Transue agency, Penn Mutual, 
Cleveland. After being graduated from 
Northwestern University in 1934 and 
spending a year in post-graduate work 
studying life insurance, he entered the 
insurance field. He spent six years with 
the Bankers Life, the last few years in 
Cleveland, where he was a supervisor 
with the Cleveland agency. He is a mem- 
ber of the board of the Lorain Rotary 
Club, is a Mason and belongs to the 
Elyria Country Club. 





DIST. OF COLUMBIA ASS’N 


Loehl O’Brien, Massachusetts Mutual 
and professor of insurance law at Col- 
umbus University, has been elected pres- 
ident of the District of Columbia Life 
Underwriters’ Association, Other officers 
are as follows: first vice-president, Paul 
W. Hammack, Prudential; second vice- 
president, Joseph M. Silverman, Metro- 
politan. 





JOHN HANCOCK INCREASE 


The John Hancock monthly debit Or- 
dinary production for May was $18,000,- 
000 against $12,000,000 for May, 1940. 
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NOW IN OUR //th YEAR 





\ milestone at 
| | which we are grateful for 
| | the steadfast confidence and 
| good will that mark day-by- 
day relations between policy- 
holders, field force and home 
office staff. 





An anniversary 
in which we are striving to 
be worthy of continued lead- 
ership as one of America’s 
oldest and strongest life 
insurance companies. 























C. E. Pejeau President 
Of Cleveland Life Group 


The following officers were elected 
last week by the Cleveland Life Under- 
writers’ Association: president, Clarence 
E, Pejeau, associate general agent, Mas- 
sachusetts Mutual; first vice-president, 
William J. Schmidt, Ohio National Life; 
second vice- -president, Howard Kelley, 
Phoenix Mutual; treasurer, Seth A. 
Bardwell, Lincoln National Life; new 
directors, Frank T. Ferris, Prudential; 
Chris Davenport, Jr., Prudential; Roy 
D. Hudson, Sun Life of Canada, and 
Trueman H, Cummings, National Life of 
Vermont. 

To Ross M. Norris, retiring president, 
an inscribed wrist watch was presented 
in recognition of outstanding leadership 
during the year. Mr. Norris’ father 
Thomas M. Norris had been president 
of the association thirty-eight years ago. 


“President Month” for 
Gerard Scholte Nollen 


June in “President’s Month” for the 
Bankers Life of Iowa in celebration of 
President Gerard S. Nollen’s fifteenth 
anniversary in that office. 

Fifty-one attractive girls, employes of 
the home office, have been designated as 
sponsors of the company’s fifty-one 
agencies. Each agency is supplied with 
a photograph of its home office sponsor 
showing each one holding a letter of 
the slogan, “President Gerard Scholte 
Nollen’s Fifteenth Anniversary.” 

Progress of the production campaign 
is shown by filling in the letters in red, 
quota-making agencies to be the “Red- 
letter” agencies. 








Alfred Mochau has been appointed 
supervisor in charge of estate planning 
analysis at the Providence agency of 
the Union Mutual Life, 
































ollen 


or the 
ion of 
teenth 


yes of 
ted as 
y-one 
| with 
onsor 
er of 
cholte 


paign 
1 red, 


‘Red- 


inted 
nning 
y of 


























June 20, 1941 





Page 11 














Shepherd, Dingman Discuss ’39 Report 
On Blood Pressure at A LC Meeting 


The Medical Section of the American 
Life Convention, meeting at Hot Springs, 
Va. this week heard two addresses on 
the 1939 Blood Pressure Study made by 
a joint committee of the Actuarial So- 
ciety of America and the Association of 
Life Insurance Medical Directors, 

Predicting the possibility that a cure 
for hypertension, or a cure for the ills 
which afflict those suffering from hyper- 
tension, may be found, Pearce Shepherd, 
assistant actuary of the Prudential, de- 
clared that either development would 
have a favorable effect on the mortality 
ratios of life insurance companies. If, 
however, the cures found relieve only 
a portion of the cases, the hypertensives 
that remain will probably be relatively 
worse than the group as a whole is con- 
sidered today. 

“If there is no real improvement in 
mortality,” said Mr. Shepherd, “our job 
of finding and properly rating the hy- 
pertension applicant is made more dif- 
ficult.” 

Discussing the problems which con- 
front companies in their efforts to find 
a proper classification for hypertensive 
risks, Mr. Shepherd continued: 

“The first and most fundamental con- 
dition is that the ratings so obtained 
be in agreement with our other ratings 
so that we will be classifying risks in 
groups that are charged appropriate ex- 
tra premiums. This means we must sat- 
isfy ourselves as to the mortality to be 
covered by our extra premiums and then 
adopt ratings that will secure a mor- 
tality experience for the class that is 
appropriate. Originally our ratings may 
have come directly from mortality ratios, 
but we cannot assume that this relation 
continues to hold true without showing 
that the mortality assumed in calculat- 
ing our substandard extra premiums is 
the same as the mortality shown by 
our experience. -A rating is merely a 
device for putting a risk in its proper 
premium class. We make sure it is the 
proper class by checking our experience 





INTERNATIONAL CONTEST 





Canadian Agencies of Great-West Life 
Win; Winnipeg Agency Topped Cana- 
dians and Chicago Ahead in U. S. 

Stressing the friendly relations that 
exist between the United States and 
Canada the Great-West Life sponsored 
an international contest during the 
month of May between its Canadian and 
American branches. Great interest was 
shown in the contest on both sides of 
the border and the amount of business 
written reflects the speed-up in indus- 
trial activity that is now taking place— 
the amount of business produced has 
been exceeded only four times in the 
last eighty months. 

While Canada was the final winner of 
the contest, the American branches fin- 
ished such a close second that up until 
the final day the issue was in doubt. 
The Winnipeg agency led the entire 
company in volume of new business. In 
the United States, Chicago was the 
leading agency with Minneapolis getting 
the highest percentage of their quota. 
R, C. Frasier, CLU, of Chicago, led the 
gina agents in individual produc- 
ion. 





JEFFERSON STANDARD’S MAY 

The Jefferson Standard Life in May 
wrote $7,310,230 which broke all pre- 
vious records for that month since 1930. 
Correspondingly, the gain in paid busi- 
ness for the first five months of 1941 
was over 22%. In making these records, 
the Greensboro agency led in all depart- 
ments; business for the month and year, 
and cases for the month and year. This 
agency is under the management of W. 
H. Andrews, Jr, 


to see that the premium is adequate, but 
not excessive.” 
Dr. Dingman’s Report 

Reviewing the Blood Pressure Study 
from the medical standpoint, Dr. Harry 
E. Dingman, vice-president and medical 
director of the Continental Assurance 
Co., pointed out that the study was 
based on 1,309,000 policies for life insur- 
ance issued in the period 1925-37, ex- 
posure carried to 1938, and that 49,098 
deaths resulted in the fourteen-year 
period, . 

Continuing, Dr. Dingman drew the fol- 
lowing conclusions: 

1. In the fifties, hypertension ap- 
peared to be less harmful than in 
younger ages, with systolic more deadly 
than diastolic. 

2. In the thirties and forties, mor- 
tality ratios ran fairly even. 

3. In the twenties, diastolic appeared 
more deadly than systolic, but there 
were only 63 deaths with systolic pres- 
sure over 142, only 111 deaths with dia- 
stolic over 93, and mortality ratios did 
not advance evenly with increases in 
pressure. 

4. The 140/90 figure, so frequently 
considered borderline between standard 
and sub-standard, resulted in 40% ex- 
cess mortality in the thirties, 46% ex- 
cess in the forties, and 15% excess in 
the fifties. 
5. Cardio-vascular-renal deaths in- 
creased sharply in all cases of hyper- 
tension whether diastolic or systolic. So 
also with diabetes. So also with cirrho- 
sis of the liver. 

6. Oddly, and inexplainably, the high- 
er the systolic reading the lower the 
suicide rate. Would that be because 
suicide is so frequently associated with 
hypotensive states of depression and 
melancholy? But the suicide rate in- 
creased as diastolic readings went up. 

He warned the medical men present 
that while the 1939 study shows com- 
paratively favorable mortality ratios for 
hypertension in the older ages and 
would seem to indicate an experience 
permitting more lenient underwriting of 
risks after age 50, there probably was 
an understatement of mortality in the 
fifties because of severe selection, and 
that a basic table that looks to be too 
liberal, may suggest that the experience 
of the thirties and forties is a safer 
cuide for life insurance medical men 
and underwriters to follow than the 
ratios indicated for the fifties. 








Now Sales Consultant 


HAMPTON H. IRWIN 


Hampton H. Irwin, CLU, has been 
appointed sales consultant by the Massa- 
chusetts Mutual, traveling out of the 
home office. He will visit agencies of 
the company for discussion in sales 
technique. 

A member of the Detroit agency, he 
is on leave of absence from his per- 
sonal selling. Mr. Irwin was for five 
years insurance instructor at the Uni- 
versity of Michigan and during the past 
three years has conducted classes in life 
insurance selling throughout Michigan. 





NEWARK APPOINTMENT 





Estate Consultants Co. Inc. Named 
General Agents of United 
States Life 
The United States Life has appointed 
Estate Consultants Co., Inc., as general 
agents in Newark. The office, with 
which Sarbonne-Silver merged on June 
1, will write accident, health, life and 

hospitalization. 

The corporation maintains a staff of 
experts on programming, inheritance tax- 
ation, business insurance and corporation 
insurance. The health, accident and hos- 
pitalization lines will be handled by Mr. 
David Sarbonne, agency supervisor, who 
has specialized in that field for many 
years. 


Washington Never Slept Here! 
















Nor did he know, when he authorized its construction, 
that after weathering North Atlantic storms for 150 years, 
Portland Head Light would still stand today—a symbol 
of security for seafaring men. Neither did he know that 
it would serve as a fitting symbol for an Insurance Com- 
pany—a Company with an ideal about close relationship 
between Home Office and Field—a Company whose 
sound, aggressive and enthusiastic administration has, 
for almost a century, maintained those high ideals of 
business which represent the true spirit and character of 
New England Life Insurance tradition. 


UNION MUTUAL 


LIFE INSURANCE COMPANY 


MAINE wom orice 


Life « Health « Accident Insurance 


ROLLAND E. IRISH, President 


Gerard S. Nollen 
For Democratic Spirit 


ADDRESSES IOWA SALES MEET 


Indicates Lessons Drawn From Life 
Insurance History; Calls 
Inflation Unlikely 








“Today when democracy is being chal- 
lenged, it is important for us to keep 
in mind that this great institution of life 
insurance is a product of democracy, 
that it is part and parcel of democracy, 
principles and democratic ideals,” were 
the warning words of Gerard S. Nollen, 
president of the Bankers Life of Iowa 
at the Iowa sales congress, recently. It 
is essential, Mr. Nollen went on to say, 
that “we promote the spirit of 
democracy” which “rests not upon the 
mere mechanism of a political and social 
system, but upon the devotion of a peo- 
ple to a co-operative way of life.” 

Mr. Nollen’s subject was “Life Insur- 
ance—Yesterday, Today and Tomor- 
row.” He warned that in the midst of 
the world’s discouraging problems we 
must retain our “mental equilibrium.” 
He outlined the last forty years of life 
insurance, showing how the institution 
had grown in strength, size and influ- 
ence. From this fact, he said, insurance 
agents should draw inspiration. 

Mr. Nollen pointed out the “miracu- 
lous cumulative power of organized ef- 
fort,” saying each life insurance agent 
should feel he is but a part of a great 
army of producers contributing to the 
nation’s security. Another fact disclosed 
by the history of the institution is the 
power of sustained effort. 

Keeping abreast of the times—per- 
petual improvement of sales technique; 
and the great value of financial stability 
as exemplified by life insurance are 
other lessons to be drawn from the rec- 
ord, he stated. 

In connection with the subject of 
financial stability, Mr. Nollen discounted 
the fear of inflation, saying that inflation 
is not caused by the existence of debt, 
but “by an abnormal volume of new 
money made available for the purchase 
of either things or securities.” The 
lesson of the 1920’s, the growing realiza- 
tion that “we must permit our Govern- 
ment to do everything within reason to 
avoid commodity price inflation of a dis- 
turbing character,” and the more ef- 
fective regulatory machinery over credit 
and money,—all these, he said, point to 
the improbability of disastrous inflation. 


Gains by New York City 
Offices, Mutual Benefit 


An increase of nearly 7% for the first 
five months of 1941 is reported by the 
four New York City offices of the Mu- 
tual Benefit Life, it is announced by B. 
C. Thurman, assistant superintendent of 
agencies and manager of the home of- 
fice agency at 233 Broadway, New York. 

The Einstein-Salinger agency showed 
a 71% gain, and a 15% gain for May 
alone, while the Thurman agency in- 
creased 18% for May and the Bierbaum 
agency, Brooklyn, gained 414%. 








ORLANDO HALE PALMER DIES 

Orlando Hale Palmer, until two years 
ago superintendent of the renewal de- 
partment, State Life of Indianapolis, 
died recently at the age of 91. Mr. 
Palmer entered the service of the State 
Life in 1907 after having served as 
cashier of the Indianapolis branch of 
the New York Life, where he had twice 
won the award for the cashier securing 
greatest reduction of lapses. 


BUFFALO OFFICERS ELECTED 

A. Rogers Maynard, Metropolitan 
manager at Lake Erie, has been elected 
president of the Buffalo Life Under- 
writers, succeeding Walter A. Schworm. 
Jack Castle, State Mutual, has been 
elected first vice-president; Jacques 
Stryker, Massachusetts Mutual, second 
vice-president; Edward S. Diem, Union 
Central, secretary; and Lewis C. Sles- 
nick, Prudential, treasurer, 
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Arthur V. Youngman Agency Outing 





The second annual outing and golf 
tournament of the Arthur V. Young- 
man agency, Mutual Benefit at New 
York, was held June 6, at the Moun- 
tainview Golf and Country Club, New 
City, New York. Besides tennis, golf 
and horse-shoe pitching, there was a 
luncheon and dinner. Dinner guests 


< 


were Andrew Kenagy, superintendent of 
agencies and Charles E. DeLong, man- 
ager of the New York premium collec- 
tion office. 

The main prizes were awarded as fol- 
lows: Low gross eighteen holes, Mr. 
Youngman; Low net eighteen holes, F. 
Milmoe Brown; Low gross thirty-six 


holes, Walter I. Metz; Low net thirty- 
six holes, Duncan Barton. There were 
also winners of seventeen other prizes 
besides prizes for tennis and horse-shoe 
pitching. 

During the dinner, Mr. Youngman was 
presented with a handsome gift from his 
agency force. 





Mastery of Motivating 
Idea, Law of Success 


ADVICE OF JOHN A. RAMSAY 





Talking To Hartford Underwriters He 
Urges Agent Adopt His Own 
Technique 





In a talk before the Hartford Life 
Underwriters last Monday, John A. Ram- 
Newark for the 
stressed the im- 


say, general agent at 
Connecticut Mutual, 

portance of motivation to success in in- 
surance sales. “There is in this business 
for each of you some appealing point,” 
said Mr. Ramsay, and continued, “Let’s 
call it your star; hitch your wagon to 
that star, motivate yourself into action, 
make an analysis of yourself, sit down 
and have a directors’ meeting with your- 
self, find that thing you like best 

or that thing you believe you would be 
most proficient in and ride it hard... . 
Make it a part of your daily activity each 
day for no less than a year. Live with 
it; eat with it; sleep with it; and make 
it part of your life.” 

Motivation to action, said Mr. Ramsay, 
is the secret of the difference between 
a “leader” and a “leaner.” By way of 
illustration he cited the case of an agent 
who decided to use direct mail as his 
tool. Not a day in eighteen months pass- 
ed when this “star” was compromised, 
and today that man is on his way to 
becoming a million-dollar a year man. 

Another agent selected prospecting, al- 
ways going through the same routine of 
asking of everyone he interviewed, “Mr. 
Smith, if you were going into the life 
insurance business tomorrow, who would 
be your first prospect?” This, suggested 
Mr. Ramsay, has the advantage of being 
specific. 

3ut whether the technique be direct 
mail, or service or an “app” a week, it 
is important to master some one such 
technique, and live with it. That is the 
“law of success,” he concluded. 





M. L. DAVIS WITH A. G. JOSEPH 

Mortimer L. Davis is now brokerage 
supervisor for A. G. Joseph agency, Home 
Life, New York City, and will work in 
co-operation with Irving G Roos. Mr. 
Davis was formerly associate general 
agent, Manhattan Life, and prior to that 
was with Equitable Society. 


Union Mutual’s New Midtown Branch 





M, J. DENDA 


Formal opening of the new offices of 
Union Mutual Life’s midtown branch in 
New York City was announced this 
week. Located at 521 Fifth Avenue, this 
branch is in charge of Michael J. Denda 
as manager, with Willard J. Stevens as 
assistant manager. Both joined Union 
Mutual about three months ago when 
that company took over Postal National 
Life. Mr. Denda was Postal’s vice- 
president and agency director and Mr. 
Stevens was his assistant. 


W. J. STEVENS 


Back in 1929 Mr. Denda was largely 
instrumental in organizing the Postal 
National Life and in the succeeding 
years he handled both production and 
underwriting; proved himself an able 
executive. When acquired by Union Mu- 
tual the Postal had $11,000,000 insurance 
in force. Most of its agents went with 
Mr. Denda to Union Mutual. Willard 
J. Stevens has been his right hand man 
since November, 1939, when he joined 
Postal National. He had formerly been 





interview. 





Can You Use An All-Around Experienced Man? 


New York lawyer, 39 years old, personal producer, formerly 
assistant manager for large industrial company, legislative ex- 
perience, capable of training and recruiting men for production, 
well versed in all phases of life insurance, seeks a suitable con- 
nection in any part of the U. S. A. More details at personal 


Box 1407, The Eastern Underwriter, 94 Fulton St., N. Y. C. 

















Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


90 JOHN STREET, NEW YORK 
Telephone BArclay 7-4443 








HAIGHT, DAVIS & HAIGHT, Inc, 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 








WOODWARD and FONDILLER, Inc. 


Consulting Actuaries 
Insurance Accountants 


90 John Street, New York 


Telephone BArclay 7-3428 











with the Keane agency of Massachu- 
setts Mutual, and his background in- 
cludes recruiting, selling and life insur- 
ance trust experience. 

The midtown branch is off to a good 
start. 


Low Lapse Rate 


(Continued from Page 1) 


showing smaller lapses and every depres- 
sion higher lapses. Currently, as busi- 
ness improves, the lapse rate is dropping, 
increasing its rate of decline with the 
speed of business improvement. 

It is also apparent from the records 
that there is added impetus to the re- 
duction of lapses from the war scare. 
The lowest lapse rate on record was 
that of the World War period. Today’s 
experience in Britain shows a similar 
sharp decline in lapses under wartime 
conditions. This is the natural result 
of the increased fear of war deaths and 
the increased possibility of having to 
have a war clause on any new policy 
bought. This year, American life in- 
surance has at work the double factors 
of rapidly improving business and _ in- 
creasing war scare, to act as the moti- 
vating force necessary to keep the busi- 
ness on the books. If the year does 
show a retention of 96.2% of all Ordin- 
ary insurance on the books, it will be a 
healthy condition all around, both for 
the business and for the insuring public. 


Surrender Values Paid Out 


NADMALY 0.0 cass $ 47,293,000 
Bebruarty® oo..-6% 50,357,000 
IEERECID © < beeiacaseors 49,552,000 
PEN ose areetocece 55,470,000 
Total .... $202,672,000 or 


at the rate of $1,680,000 per day as com- 
pared with 1940's figures of $680,062,000, 
which is at the rate of $1,910,000 per day. 





E. R. Wood of Canada Dead 


Toronto, June 17—E. R. Wood, one of 
Canada’s leading insurance figures, died 
at his home in his seventy-sixth year in 
Toronto last night after a prolonged 
illness. Mr. Wood was a vice-president 
of the Canada Life, as well as a direc- 
tor of the Western Assurance Co., Im- 
perial Guarantee and Accident Co., Brit- 
ish American Assurance Co., Canadian 
Insurance Co., and the British Empire 
Assurance Co. He was also associated 
with a number of industrial and utility 
companies in an executive capacity. Mr. 
Wood played an important part in phil- 
anthropic work and was instrumental in 
the rapid growth of the YMCA in Can- 
ada, India, Japan and China. His bene- 
factions to the University of Toronto 
and numerous churches have been many. 
He was a member of the York and Na- 
tional Clubs of Toronto, Mount Royal 
and St. James at Montreal, the Rideau 
at Ottawa, Bankers of New York and 
California Club at Los Angeles. 
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St. Louis General Agents 
And Managers Elect Miller 


The St. Louis General Agents’ and 
Managers’ Association, meeting last 
week at the Coronado Hotel, St. Louis, 
elected Arthur_E. Miller, CLU, general 
agent, Union Central Life, as president 
for the coming year. Mr. Miller suc- 
ceeds W. H. Van Sickler, general agent, 
State Mutual Life. Other officers are 
as follows: vice-president, Walter S. 
Payne, manager, Prudential; secretary- 
treasurer, Anthony E, Veith, agency 
manager, Massachusetts Mutual; mem- 
bers of the executive committee, Adam 
Rosenthal, general agent, Acacia Mutual 
Life; William L. Magoon, Metropolitan. 
At the luncheon meeting of the asso- 
ciation, Chester O. Fischer, vice-presi- 
dent, Massachusetts Mutual, and first 
president of the Missouri State Associa- 
tion was the principal speaker. Mr. 
Fischer talked on “Responsibility of 
Management.” He presented James G. 
Callahan, Metropolitan manager, with a 
distinguished service plaque in recogni- 
tion of his work for the St. Louis Asso- 
ciation, the Missouri Association and 
the National Association of Life Under- 
writers. 


Lester S. Becker Elected 
President St. Louis Ass’n 


The Life Underwriters Association of 
St. Louis held its annual meeting aboard 
the steamer “Admiral” on the Missis- 
sippi June 13. The association elected 
as its new president Lester S. Becker, 
manager, Lincoln National Life. 

The first vice-president is William J. 
Cusick, New York Life; second vice- 
president, George H. Means, Metropoli- 
tan; secretary, E. A. Pickle, Phoenix 
Mutual (re- elected). Members of the 
board of directors for three years are 
Stratford Lee Morton, Connecticut Mu- 
tual; Don O. Cramer, Prudential; John 
T. Murphy, Metropolitan: Tames C. 
Greene, General American Life; Frank 
M. See, New England Mutual; and for 
one year, Mrs. Chauncey V. Gallaway, 
Connecticut Mutual. 


NORTH CAROLINA GROUP ELECTS 

John T. Richardson, Raleigh, has been 
elected president of the North Carolina 
Association of Life Underwriters, suc- 
ceeding W. Elbert Chambers. John A. 
Glenn, Winston-Salem, and Eric Tilley, 
Durham, were named vice- presidents and 
C. M. Hassell, Charlotte, was elected 
treasurer, 

Speakers at the annual meeting were 
J. S. Babb, F. R. — Charles M. Has- 
sell, W. C. Odell, C. Griffin, Sam B. 
Clapp, W. C. - sc Lloyd Williams, 
Jett Lanier, George Elliott and William 
H. Andrews. 

At a luncheon presided over by A. L. 
Googe, president of the Winston-Salem 
\ssociation, the guest speaker was Dr. 
Howard E. Rondthaler, president of Sa- 
lem College. 





SOUTHERN FEUD CONTEST 

The Virginia, North Carolina, Georgia 
and Tennessee agencies of the North- 
western Mutual Life have launched their 
annual Southern Feud contest, for the 
seventh consecutive year. At the end 
of three months, the three leading agents 
from each agency will be entertained by 
their general agents, this year at Vir- 
ginia Beach. The prize for the winning 
office is a silver trophy, a gift of the 
general agents. For permanent posses- 
sion, the trophy must be won three 
years consecutively. 

President M. J. Chass will be present 
at Virginia Beach. 


WASH. STATE ASS’N OFFICERS 
_ Lewis T. Bostwick, Mutual Life of 
New York, at Spokane, was recently 
elected president of the Washington 
State Association of Life Underwriters, 
succeeding Austin Thayer, Seattle man- 
ager for the Prudential. Three new 
vice-presidents were also elected: Don 

oore, Union Central Life; P. M. 
Snider, Aetna Life; and John L. Pin- 
kerton, New World. Life, 





Left to Right, Top: Chris Gough, 
Deputy Commissioner, New Jersey; 
Judge Ernest J. Heppenheimer, president 
Colonial Life, Jersey City. Bottom: C. F. 
ue Harrington, Insurance Commissioner, 





Massa shusetts ; Charles G. Taylor, Jr. 
second vice-president Metropolitan Life ; 
Alfred MacArthur, president Central 
Life, Chicago, and John Holmes, Com- 
missioner of Insurance, Montana. 





Louis H. Pink, Super- 
New York; 


Insurance Commis- 


Left to Right: 
intendent of Insurance, 


George A. Bowles, 


sioner, Virginia; Cecil C. Fraizer, Insur- 
ance Commissioner, Nebraska; Matthew 
H. Taggart, Insurance Commissioner, 
Pennsylvania. 





Albert D. Pingree, 
Deputy Commissioner, Vermont ; Thomas 
B. Curry, Deputy Commissioner, Con- 
necticut; James A. Gremillion, Secretary 


Left to Right: 


Pearce J. Francis, 
Insurance Commissioner, Maine, and H. 


of State, Louisiana; 


Morin, Insurance Commissioner, 


Rhode Island. 





NEWARK OFFICE LEADS 

The Newark branch of the Manufac- 
turers Life of Canada, with paid for bus- 
iness of over half a million dollars for 
May, the second time this record has 
been achieved this year, leads all other 
agencies of the company and has 367.85% 
of its allotment for the year. The man- 
ager of the office is J. Stanley Dey, new- 
ly elected treasurer of the North Jersey 
Life Underwriters’ Association. 


CINCINNATI WOMEN ELECT 
The Women’s Division of the Cincin- 
nati Life Underwriters’ Association met 
June 3 to install their new officers and 
discuss plans for entertaining women 
national convention visitors in Septem- 
ber. Officers for 1941 are: Miss Minna 
D. Carstens, president; Mrs. Herbert 
Hamilton, vice-president; Miss Gene- 
vieve Wernicke, secretary: Mrs. Eva 
Almand, treasurer; Mrs. Elsie Doyle 
program chairman. 


Connecticut Mutual Meets 
At Frontenac Next Week 


The three-day educational conference 
of the Connecticut Mutual to be held 
next Tuesday, Wednesday and Thursday 
at Chateau Frontenac, Quebec, will be 
attended by 274 of the company’s field- 
men, the largest number to qualify in 
recent years. This is especially notable 
in view of the company’s policy of re- 
stricting the number of new agents that 
may be contracted in any one year. 

Peter M. Fraser, vice-president will 
open the conference. The program, 
which is a full one, has been arranged 
by Vincent B. Coffin, vice-president and 
superintendent of agencies who has 
drawn from both the home office and 
field for the sales demonstrations, sem- 
inars and talks. 


L.A.A. To Meet In Boston 


Annual meeting of Life Insurance Ad- 
vertisers Association will be in Boston at 
Hotel Statler September 29-30 and Octo- 
ber 1. General chairman of meeting will 
be Lewis B. Hendershot, manager of 
agencies, Berkshire. Secretary of meet- 
ing will be John H. Warner, Aetna. On 
general committee are Seneca M. Gam- 
ble, Se € Mutual; C. V. Pick- 
ering, Aetna; Toh: n Taylor, Connecticut 
General; Ward Phelps, Life Insurance 
Sales Research Pi 


ureau. 

BENEFICIAL NAMES GOODSON 

The Beneficial Life has appointed G. 
H. Goodson general agent in Colorado, 
where it has been licensed. Mr. 
Goodson, who has been state agent for 
the World of Omaha, has been promi- 
nent in the Accident & Health Man- 
agers’ Association in Denver. He was 
installed as general agent by H. J. 
Syphus, assistant secretary and super- 
intendent of agents, at a luncheon at- 
tended by W. Lee Baldwin, president 
Security Life & Accident; W. V. Wool- 
len, vice-president, Capito] Life; Glenn 
McTaggart, Prudential Ordinary man- 
ager; and Commissioner Luke Kavan- 
augh of Colorado. 


F. LeRoy Garrabrant Named 
To Head Jersey Association 


F. LeRoy Garrabrant, New York Life, 
has been elected president of the Mon- 
mouth-Ocean County (N. J.) Life Un- 
ers Assoc og yn, His administra- 
: 1 be Howard Surbeck, 
vice-president ; T. Barr Stevenson, 
retary; and Howard Kreidler, treasurer 
The board of trustees are: Charles Shen, 
Jr., William Bottgenbach, Lester Sher- 
man and Harvey Lee. William Rogers 
was named as representative to the state 
association. 


LOS ANGELES GROUP MEETS 

Among those taking part in the recent 
San Francisco Quarter Million Dollar 
Round Table were Leonard M. White, 
CLU, Northwestern Mutual Life; Fred 
B. Wiley, CLU, Equitable Society; and 
Thomas Gallagher, CLU, Prudential. 
The subject of “discussion was “Pension 
Trusts—the Best Tool Since Program- 


ming.” 

Harry N. Lyon, CLU, Fidelity Mutual, 
is chairman; Homer E. Anderson, New 
York Life, is vice-chairman; and Gor- 
don Coryell, New York Life, secretary- 
treasurer. 


erp y HEARS C. O. FISCHER 

Highlig shts of news regarding li I 
surance in the European countries since 
the start of a present conflict were 
discussed by Vice-President Chester 
Fischer of Massachusetts Mutual Li 
a joint luncheon meeting of the Om 
underwriters and Chamber of ‘€ ommer 
recently. 


R. L. SCHUPPE NAMED AUDITOR 
Robert L. Schuppe has been appointed 
auditor of the General Am an Life 
Mr. Schuppe is an alumnus of I 
of Commerce and Finance of ‘Was idaa> 
mn University, and was secretary-treas 
urer of a ots company before join- 
General American in 1934, 
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& OCCUPANCY INSUR- 
IS INDISPENSABLE 


in operation 


WHY USE 
ANCE 

The tremendous increase 
of industry the dedication of 
so much plant space to National Defense 
manufacturing has brought Use & Occu- 
pany insurance more to the fore. And 
agents throughout the nation are study- 


caused by 


coverage more inten- 
sively than ever. It is not a business 
for tyros to handle, but experienced 
agents can quickly recognize its possi- 
bilities and find the time to understand 
its technique. Most insurance companies 
have gotten out some literature on the 
subject. One of the best is a booklet 
of the Home which contains fourteen 
questions and answers relative to busi- 
ness interruption coverage. 

It has been said that only 14% of the 
available market has been sold by in- 
surance agents. The growing interest in 
the subject and imperative need for the 
insurance will boost this percentage con- 


ing this type of 


siderably. 

The Home gives the following sum- 
mary of conditions true today and in the 
near future which make U. & O. all 
the more indispensable in the light of 
the soaring defense activity: 

Loss of profits will be more certain, 
smce orders will not be duplicated under 
normal] conditions. 

Profits will be greater in dollars if not 
in percentages. 

Rehabilitation of physical damage to 
buildings and machinery will take longer. 

Procurement of raw stock for manu- 
facturers and finished goods for mer- 
will be retarded and, in some 
cases, impossible. 

New quarters will not be readily avail- 
able. 

Higher wage scale emphasizes the need 
of pay-roll insurance (and for a longer 
period than ninety days). 

Employes will seek employment else- 
where, and new help will be difficult to 
obtain. 

The hazard of fire is greater during a 
boom. 


chants 





ELECTION OF DIRECTORS 

In an address on “Life Insurance and 
the Democratic State” delivered at the 
University of California by M. Albert 
Linton, president of Provident Mutual 
Life, that clear thinking executive dis- 
cusses the viewpoint of some that, because 
this is a democracy where we like to 
think that everyone exercises the right 
it follows that the election 


of franchise, 





of directors of insurance companies 
should be dictated by policyholders. 
Pointing out the important difference 
between political office and a_ business, 
and acknowledging that in political office 
continuity in any position without 
periodic tests at the polls would be 
hurtful to the public interest because 
of the abuses that so easily develop, he 
asserts that the situation is entirely dif- 
ferent in a specialized business, such as 
life insurance or banking, or for that 


matter any other business or industry, 


as in those avenues continuity of man- 
agement is not only an advantage, but 
pretty nearly a necessity. It is obvious, 
he adds, that any system would be 
fraught with the gravest danger which 
in the name of democratic procedure 
should encourage large groups of policy- 
holders to take the same political in- 
terest in the election of directors of life 
companies as in the election of legisla- 
tors. Continuing this line of thinking, 
he says: 

The last thing you and I would want 
to do would be to entrust the future se- 
curity of our loved ones to an institu- 
tion whose directors consisted of men 
who had campaigned actively among the 
policyholders for their positions. The 
same kind of problem would, of course, 
exist were the directors of banks; trust 
companies or savings funds to be elected 
by the thousands of depositors. 

It is true that abuses occasionally arise 
in insurance, but the public is safe- 
guarded by the State Insurance Depart- 
ments who stand by, and are ready to 
step in, as the public’s representative in 
stopping such abuses. It is because the 
policyholders realize that their interests 
lie in preventing rather than encourag- 
ing political contests for control of man- 
agement that they rely upon the super- 
visory system and take but little inter- 
est in the annual meetings of the com- 
panies in which they are insured. 





Hervey J. Drake, counsel, Association 
of Casualty & Surety Executives, is 
convalescing from a serious operation 
recently performed at Mt. Vernon (N. 
Y.) Hospital. He is getting along so 
well that he hopes to leave the hos- 
pital for home this week-end. Mr. 
Drake is one of the best known of 
casualty-surety legal men and is active 
in both the International Association of 
Insurance Counsel and American Bar 
Association (insurance section). He was 
at one time counsel in the New York 
Insurance Department. 

x ok * 

The new president of the Greensboro 
Lions Club is G. C. Griffin, prominent 
agent of that city. 











Bachrach 
MARY AGNES CAMERON 


Mary Agnes Cameron, daughter of 
William J. Cameron, vice-president and 
actuary, Home Life, and Mrs. Cameron, 
is engaged to marry Arthur Van Cott 
Marshall, son of Mr. and Mrs. George 
M. Marshall of Elmhurst, L. I. Miss 
Cameron is a graduate of Wellesley Col- 
lege where she was business manager of 
the college choir and a member of Tau 
Zeta Epsilon. She majored in mathe- 
matics and upon graduation went to 
work for George Buck, a New York con- 
sulting actuary specializing on pension 
plans. Her mother is a vice regent of 
the Daughters of the American Revo- 
lution. Mr. Marshall attended Amherst 
and New York University and is asso- 
ciated with the banking firm of Brown 
Bros. Harriman & Co., New York City. 

x ok x 


Louis P. Jervey, vice-president of the 
America Fore Group in charge of the 
Southern department at Atlanta, stop- 
ped over in Richmond to renew old ac- 
quaintances while on his way to Hot 
Springs to attend the Summer meeting 
of the Southeastern Underwriters Asso- 
ciation. He was formerly Virginia spe- 
cial agent at Richmond for the Fidelity- 
Phenix, 

x *k * 

Sidney O. Smith of Gainesville, Ga., 
chairman of the executive committee of 
the National Association of Insurance 
Agents, was in New York City last week 
after attending the graduation exercises 
at Middlesex Academy, Concord, N. H. 
His son was valedictorian of the ‘class. 

x * * 


Morgan S. Crockford, sales promotion 
manager of the Excelsior Life, recently 
visited head offices of twenty-seven 
United States life insurance companies 
in sixteen cities. 

‘eo 

June Bennett Nettleship, daughter of 
Frederic Montagu Nettleship, secretary 
of agencies, Equitable Life of the Dis- 
trict of Columbia, and Mrs. Nettleship, 
and Richard Edison Carpenter were mar- 
ried on June 7 at the Chevy Chase 
Methodist Church, Chevy Chase, Md. 

x ok x 


John Sims (“Shipwreck”) Kelly, form- 
er football star, who is with the produc- 
tion division, countrywide, of the Home 
Insurance Co., and Brenda Frazier, 
Sa a ll of Sir Frederick Williams- 

Taylor, and most written about of young- 
er women in New York society, called 
by the newspapers “1938’s most glamor- 
ous New York debutante,” will be mar- 
ried June 30. 


DOROTHY S. BRIGGS 


Dorothy S. Briggs, former head of 
women’s unit, Bender agency, National 
Life of Vt., Forty-second Street, New 
York, has joined the Corinne V. Loomis 
unit, John Hancock, Boston. She is now 
living on her farm at Blandford, Mass. 
While in New York she will spend part 
of her time with the Harry F. Gardiner 
agency, John Hancock. Mrs. Briggs was 
one of the best known life insurance 
women in New York and active in the 
League of Life Insurance Women. At 
one time she was prominent as a player 
in tennis and golf. 

* * * 


Hal A. White, superintendent of 
agents, Standard Accident Insurance Co, 
Detroit, was presented by Vice-Presi- 
dent Kennedy R. Owen with a fifteen 
years’ service pin at a surprise gather- 
ing in Mr. White’s office early this 
month. Mr. White is a graduate of 
Dartmouth College and won a Distin- 
guished Service Cross as lieutenant in 
the Navy during the World War. He 
has served the company in the Texas, 
Cincinnati and Chicago branch offices as 
well as in the home office. He was in- 
structor of the student training course 
in 1929, 

ae ce 


Carroll C. Day, Oklahoma general 
agent for the Pacific Mutual Life, was 
elected to the board of directors of the 
Community Chests and Councils, Ine. 
The appointment complements a record 
of more than twenty years’ activity in 
welfare work. He will represent the 
Southwest regional conference on the 
national council for the next two years. 

* * * 


Wallace J. Falvey, first vice-president, 
Massachusetts Bonding, who was grad- 
uated from Harvard with an A.B. degree 
in 1916 and almost immediately there- 
after entered the Massachusetts Bond- 
ing, attended the twenty-fifth reunion of 
his class at Harvard this week. 


David fii Py of the Harold J. 
Fett agency, Mutual Life of New York, 
and newly elected member of the execu- 
tive committee of the Life Underwriters 
Association of Northern New Jersey, is 
the agency leader for the year to date. 

x x 


A. C. Meeker, head of the fire depart- 
ment in the Boston office of Loyalty 
Group, has been called to the home of 
fice at Newark. Some ninety of his 
associates gave him a complimentary 
luncheon in Boston just prior to his 
leaving and presented him with a testi- 
monial plaque on which were the ninety 
names and other suitable inscription. 
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Spencer Welton Reviews Some Per- 
sonalities at Commissioners’ 
Convention 


Spencer Welton, famous conventioneer 
and raconteur, was one of the prominent 
figures at the convention in Detroit last 


week of the National Association of In- 
surance Commissioners, On the third day 
of the convention he mailed the following 
review of the passing peso parade 
at Detroit: 
* * * 
Detroit, Michigan, June 11. 

Clear, sparkling weather and Enter- 
tainment Committeeman David F. Brod- 
erick combine to provide diversion for 
the delegates to the annual convention 
liere of the National Association of Com- 
issioners on a scale hitherto unparal- 
Icled in the recollection of this reporter. 
The bulky book of tickets handed to 
each visitor at the time of registration 
proves not only an open sesame at ball 
games, golf courses and the race track, 
but gets the visitors a genuinely warm 
welcome and the “best in the house” 
wherever the tickets are presented. * * * 
The continuous presence of Chairman 
Broderick in person obviates any pos- 
sible hitches and the results of his ex- 
ecutive activity prove e that his ownership 
of insurance companies and one of the 
big general agencies of the country is 
more than a coincidence. * * * Another 
ubiquitous committee chairman, George 
W. Carter, heading the reception com- 
mittee, and his corps of alert assistants 
functioned splendidly as expected, pro- 
viding another example of the wisdom 
of selecting for these posts an agent 
whose executive capacity has-long since 
been nationally recognized, * * * 

Bouquets to Committee Chairmen 


A bouquet goes to L. J. Treanor, hotel 
committee chairman and executive vice- 
president Michigan Life, since every vis- 
itor upon arrival was promptly installed 
in the accommodations for which he had 
asked and without a single word of dis- 
satisfaction being heard throughout the 
period of the convention. * * * 

G. Curtis, president National Cas- 
ualty, doubling as executive committee 
and finance committee chairman, was 
quietly but continuously in ev idence look- 
ing for loose ends and so, so far as his 
demeanor was concerned, seemingly find- 
ing none. This demonstrated, of course, 
the quality of the pre-convention work 
done by him. * * * 

General Chairman Charles C. Bowen, 
president Standard Accident, circulating 
widely and with no need to cast other 
than an approving eye on the activities 
of his associates and committee chair- 
man, * * * 

The Sunday afternoon cocktail party 
was a successful innovation providing an 
Oasis of refreshment for those visitors 
Previously unaware of the stringency of 
certain Michigan regulatory Sunday laws. 

n that occasion this person was happy 
to present to each other the always 
radiant Mrs. Lillian Herring, Chicago, 
secretary, Insurance Federation of IIli- 
nois, and Mrs. Mary Fletcher of the 
adies’ committee and former nationally 

















known executive of the Insurance Fed- 
eration of America, * * * 
With the arrival of the more than 


adequately attractive Miss Helen Butler 
and her parents, Mr. and Mrs. Albert 
Butler, he being vice-president, Corroon 
& Reynolds, Inc., New York, this col- 
umnist pridefully reassumes a_ self-de- 
clared avunclar relationship. * * * Note 
to Hollywood talent scouts: Have you 
observed how much Deanna Durbin of 
the cinema resembles the petite and chic 
Miss Frances Blackall, daughter of Com- 
missioner and Mrs. Blackall of Hartford, 
Conn.? * * * 

Luke Kavanaugh, California commis- 
sioner, revealed a hitherto unsuspected 
(to this column at least) and engagingly 
Puckish sense of humor in his Tuesday 
morning address. His castigation of 
companies who appoint inferior agents, 
while uttered in a light vein, was emi- 
nently sound. * * * 

The general cocktail party preceding 
the formal banquet on Tuesday evening 
was another highly regarded innovation, 
providing as it did opportunity for a 
common meeting place for all delegates 
and opportunity for happy exchange of 
social amenities. * * * 

No more regal looking lady in our 
recollection than the white haired, white 
frocked Mrs. Mary Fletcher, greeting 
her many friends on that occasion. * * * 

On every hand were genuine expres- 
sions of satisfaction at the reappoint- 
ment of Commissioner Charles F. J. 
Harrington of Massachusetts. * * * Joe 
Froggatt, head of Joseph Froggatt & Co., 
New York, laments the absence of his 
golf mascot, Wallace J. Falvey, vice- 
president, Massachusetts Bonding & In- 


surance, who he believes completes an 
invincible pair in four ball tourna- 
nents. * * * 


Who would suspect that the quietly 
urbane Charles F. Hobbs is more than 
sometimes referred to as “the militant 
Commissioner from Kansas’? * * * 

Poet Laureate Clarence W. Hobbs, 
New York, Commissioners’ representa- 
tive on the staff of National Council on 
Compensation Insurance, is herein re- 
minded that he is conspicuously behind 
on his poet laureating. * * * 


The Commissioner Berry Handicap 


Glimpsed at the running of the Com- 
missioner Eugene Berry Handicap at the 
State Fair Grounds track, “Uncle 
George” Merigold, general attorney, Pru- 
dential Insurance, Newark, and Mrs. 
Merigold; the scholarly and astute Mil- 
ton Ignatius, New York insurance at- 
torney; Miss Mary Gough, daughter ‘of 
the New Jersey Deputy Commissioner, 
and her friend, Miss Ellen Burns. Miss 
Gough and Miss Burns visit the sad- 
dling paddock before the running of the 
Commissioner’s Handicap and find them- 
selves fascinated by the appearance and 


idiomatic conversation of nearby jock- 
eys, touts and railbirds. * * * Former 
Michigan Commissioner Col. John G. 


Emery and former Iowa Commissioner 
Ray Murphy, now assistant general man- 
ager, Association of Casualty & Surety 
Executives, both past national command- 


ers of the American Legion, deeply in- 
terested in the address by the Hon. 
J. L. Ilsley, Minister of Finance, Do- 
minion of Canada, * * * 

Perhaps you already know that a Mur- 
phy son is worthily carrying on the ath- 
letic and scholastic tradition established 
at the University of Iowa when Ray was 
fullback and captain of the varsity foot- 
ball team. * * * 

The Julian Grandchildren 

The vivacious Mrs. Georges LaFrance, 
Quebec, fascinated and delighted with 
the spritely conversation of Miss Eliza- 
beth Screws, ten-year-old granddaughter 
of “Uncle Frank” Julian, Alabama Com- 
missioner. Those who recall the engag- 
ing Julian grandson who was appointed 
official convention messenger at the San 
Francisco meeting will find it difficult to 
believe that two such remarkable young- 
sters can appear in the same family, but 
after all they are the grandchildren of 
“Uncle Frank” Julian and of the charm- 
ing lady who has headed his household 
these many years. * * * 

Mrs. Westray Boyce, chief of the in- 
surance section, Rural Electrification Ad- 
ministration, Washington, D. C., another 
petite person, who demonstrates that an 
attractive appearance is compatible with 
administrative efficiency. * * * 

Great stature is only one of the rea- 
sons why George Bowles, Commissioner 
of Virginia, bulks large in any gather- 


ing of Commissioners. * * Allan E. 
Brosmith, attorney for the Travelers, 
grows steadily in the esteem of those 


did his highly 
* * * 


who know him as they 
regarded father in years gone by. 

Few know that Commissioner Berry of 
Michigan was once a very fine base- 
ball pitcher. * * * Add to baseball roster 
Ralph Platts, one-time big league catch- 
er, now vice-president Standard Acci- 
dent. * * * 

Two veteran conventioneers here re- 
newing friendships of many years stand- 
ing, the wise and witty Charles Burras, 
president, Joyce & Co., Chicago, and the 
able and dignified Meredith Bend, pres- 
ident, Joyce & Co., St. Paul, Minn, * * * 
Former Illinois Commissioner Ernest 
Palmer, heavily bronzed and vigorous in 
bearing, declares his present major avo- 
cational enthusiasm to be out-of-door 
work at his country place at Springfield, 
lll.. which statement astonishes those 
who remember his devotion to golf. * * * 
Having in mind the birthday anniversary 
celebration accorded Mrs. Howard Dun- 
ham, New York, while at Salt Lake 
en route to the Commissioners’ conven- 
tion in California two years ago, her 
friends at this meeting regret that this 
convention was a week ahead of her 
June 19 anniversary date so that similar 
celebration might have been arranged. 
* * * 


Vic Barry in Familiar Role 


Former Michigan Commissioner James 
\V. Barry, New York, presiding as toast- 
master at the formal banquet, finding 
himself in a familiar role and one in 
which he has invariably shone as a star 
of the first magnitude. The great and 
spontaneous ovation tendered to him 
must have convinced the younger gen- 
eration that a long and honorable career 
lays up a store of affection and esteem 
which transcends any monetary re- 
ward, * * * 

A chance encounter and resultant con- 
versation with Byron K. Elliott, vice- 
president, John Hancock Mutual Life, 
Boston, en route to the East, enhanced 
an alreadv considerable regard for his 
mental attainments. * * * 


“Third House” Personalities 


The number and warmth of the greet- 
ings extended to former Maine ‘Com- 
missioner C. W. Lovejoy proved that 
his popularity has not been lessened by 
his induction into the “Third House” 
via an executive post in the home office 


of the Massachusetts Bonding, Bos- 
ton. * = 2 

Outstanding among “Third House” 
stalwarts add former New York Com- 


missioners Jesse S. Phillips and James 
Beha, the first now board chairman, 
Great American Indemnity, and the sec- 
ond a_prominent member of the New 
York Bar. A brief reunion with them 
one of the high spots of this columnist’s 


Detroit visit. * * * The “windblown hair- 
cut” of George Pumphret, General Ac- 
cident, Boston, arousing envy in the 
breasts of those who voyaged with him 
by boat from Buffalo to Boston. * * * 
Ralph Danforth, assistant secretary, Mill- 
ers National, Chicago, among the former 
active golfers now backslid into less 
vigorous pursuits. * * * Orville Davies, 


vice-president, General Insurance Ex- 
change Corp., New York, tacitly ac- 
claimed “Third House” First Deputy, 


makes gathering official by arriving as 
usual via airplane. * * * Following close- 
ly in his footsteps, of course, the well- 
looking John R. Dumont, I. U. B. man- 
ager, New York City. * * * 

Miss Addie Lee Farrish, Montgomery, 
Ala., guest of the Frank Julians, owns 
and successfully operates one of the big- 
gest plantations in that state. * * * 

Otto Patterson, executive vice-presi- 
dent, American Automobile, St. Louis, 
ably seconded by Vice-President Carl- 
ton Hines, graciously hosting sundry par- 
ties and contributing greatly, as always, 
to the happiness of those near him. * * * 

Cecil Moore, managing director, Im- 
perial Life of Canada, Toronto, glimpsed 
with Mrs. Moore dining in the Terrace 
Room, with Mrs, Moore, as always, the 
cynosure of the respectfully admiring 
glances of the others present. * & * 
Yachtsman Vincent L. Gallagher, assist- 
ant United States manager, Pearl Assur- 
ance Co., New York, among the early 
arrivals. * * * J. G. Godsoe (Jerry to 
you), assistant general manager, Confed- 
eration Life Association, Toronto, con- 
trives, as always, to prevent any sem- 
blance of ennui on the part of his sworn 
friend and boon companion, able Hartley 
McNairn, Ontario insurance superintend- 
ent and president of the Association of 
Canadian Commissioners. * * * Tom 
Grant, president, Business Men’s, Kan- 
sas City, and Harold R. Gordon, execu- 
tive secretary, Health & Accident Un- 
derwriters Conference, and Commission- 
er Jess Read of Oklahoma exchanging 
reminiscences on the recent triumph of 
Whirlaway at the running of the Ken- 
tucky Derby, where, as is well known, 
Commissioner Read holds an annual re- 
union with five brothers who live in 
various parts of the United States. * * * 
News Brought by R. Leighton Foster 


R. Leighton Foster, general counsel, 
Canadian Life Insurance Officers Asso- 
ciation and former Ontario superintend- 
ent, brings interesting news of former 


Toronto i insurance executive, James Arm- 


strong, now an officer serving with the 
69th Highlanders in World War No. 2. 
Mr. Foster entrusted with numerous 
messages of good will to Col. Armstrong 
from his many friends at this gather- 
ing. * * * 

Paul Haid, president, Insurance Exec- 
utives Association, New York, as always 
quietly and efficiently ubiquitous. ees 

Mrs. Commissioner Harrington of 
Massachusetts and Mrs. Deputy Com- 
missioner Nelson of Springfield, Ill., con- 
tinue to excite our admiration for soft 
gray hair as an adie to feminine love- 
liness. * * * Hal White, superintendent 
of agents, Standard Accident, did yeo- 
man service as pinch-hitter for registra- 
tion committee and other chairmen. * * * 

It was not the good fortune of this re- 
porter to meet and identify Mrs. Wil- 
liam A. Doyle, chairman, ladies’ commit- 
tee, but the encomiums showered upon 
her and her associates for the handling 
of the visitors’ entertainment leaves no 
doubt in our minds that she will be 
pressed into service in a similar execu- 
tive capacity on many future occasions 
of a like nature. * * * 

Nostalgic recollections of Chow Mein 
on Grant Avenue, San Francisco, enter- 
tained by Bruce Shepherd, Association 
of Life Insurance Presidents, New York, 
speedily dispelled by the introduction to 
sundry delectable native Michigan dishes 
recommended by a member of the en- 
tertainment committee. * * * 


Mr. and Mrs. Frank Tierney 


Frank Tierney, General Accident, 
Springfield, Mass., greatly enhances him- 
self in the regard of all who glimpse 


the eye-compelling attractiveness of the 
blond Mrs. Tierney. * * * 
Your reporter counting upon and be- 
(Continued on Page 34) 
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N. Y. Attorney General 
Approves HOLC Plan 

PINK TO GIVE IT FAIR TRIAL 

Contract With SCA Provides for Com- 


pensation for Services Rendered 


by the HOLC 








Attorney General John J. Bennett, Jr., 
of New York State this week informed 
Insurance Superintendent Louis H, Pink 
that the new proposed fire insurance 
contract between the Home Owners’ Loan 
Corporation and the Stock Company 
Association does not violate any provi- 
sions in the insurance law. This new 
agreement provides for compensation to 
be paid the HOLC by the SCA for 
specific services rendered and differs 
from the old contract, which many states 
held illegal, that contained provision for 
a flat payment to the HOLC of 25% 
of premium receipts. Mr. Bennett says 
experience under the new agreement will 
show whether any rebating or agency 
violations exist but until such violations 
can be proved the contract meets all 
requirements of the New York insur- 
ance law. 

Superintendent Pink yesterday issued 
a statement saying that while he be- 
lieves a suggested rating method would 
have been preferable to the contract 
now signed, nevertheless he will give the 
new plan a six months’ trial. While 
not fixing arbitrary limit to the com- 
pensation to be paid to the HOLC he 
points out that the cost of the pre- 
ventive work carried on by the compa- 
nies does not exceed 5%, 

The opinion of the attorney general 
reads as follows: 

“Dear Mr. Superintendent: 


“This will’ acknowledge receipt of 
yours of May 27 and the enclosed pro- 
posed ‘amended agreement’ and ‘supple- 
mental agreement’ between the Home 
Owners’ Loan Corporation and the Stock 
Company Association. You will have in 
mind my opinion of November 18, 1940, 
regarding the agreement between the 
same parties therein considered. You 
ask my opinion on the newly proposed 
agreements. 


Two Parts of Contract 


“1, The proposed ‘amended agree- 
ment’ in effect supplants the agreement 
of May 28, 1940, referred to therein. 
While in form an amended agreement 
it does substantially alter the form of 
and by its terms cancels the pre-existing 
agreements, This new agreement pur- 
ports to insure primarily the insurable 
interest of the corporation (HOLC), 
whatever the legal status of the title 
to the property covered. Only the ex- 
cess over such insurable interest in 
event of loss is available to the owner 
or mortgagor. The ‘insurance interest’ 
of the corporation is clearly defined as 
the ‘amount owing to the corporation 
as mortgagee, etc.,, when the insurance 
is ordered. In form and substance it 
is a contract governing the insurance 
matters between the parties, and stand- 
ing alone, presents no apparent question 
of violation of the insurance law. 

“2. The proposed ‘supplemental agree- 
ment’ is to be a supplement to the 
‘amended agreement’ discussed above. 
3y this agreement the corporation 
(HOLC) undertakes to perform certain 
definite and substantial services in con- 
nection with properties in which the 
corporation has thus insured its own 
‘insurable interest.’ Among these are 
(a) appraisals for the benefit of the 
association; (b) reports from field rep- 
resentatives on periodic inspections of 
the properties; (c) an educational fire 
prevention program for the owners; (d) 
reports forms of the corporation from 





owners of steps taken pursuant to such 
program, etc.; (e) assistance in prompt 
adjustments of losses. 


“For these services the ‘association 
agrees to pay the corporation monthly 
such sum as may be agreed upon by the 
corporation and the association, as rea- 
sonable compensation for such service.’ 
Again standing alone, this would appear 
to be an unexceptionable contract under 
the insurance law. We cannot, how- 
ever, overlook the fact that these two 
agreements must be read together as 
supplemental one to the other. 

Law Not Violated 

“It is this second, or ‘supplemental 
agreement, which commands our atten- 
tion, I have given it careful study and 
consideration, on its own terms, and 
also, as I have felt bound to do, in the 
light of the background of prior agree- 
ments and proposed agreements be- 
tween these same parties. It is my 
opinion, and you are so advised, that 
in their newly proposed form the ‘amend- 
ed’ and ‘supplemental’ agreements do 
not on their face violate the provisions 
of the insurance law. 

“Tt may be, however, the results of 
experience may indicate that the com- 
pensation paid pursuant to the ‘supple- 
mental agreement,’ the services rendered, 
the relationship of the compensation and 
services to the premiums and insurance 
coverage, go beyond the scope of their 
apparent purpose. This experience and 
the results of the operations under these 
agreements will be the best guide in 
enabling you to determine whether in 
fact rebating or agency violations are 
presented. In their present form it is 
my opinion the proposed contracts do 
not present provisions violative of the 
insurance law. 

(Signed) John J. Bennett, Jr., 
Attorney General.” 


Text of Pink’s Memorandum 
Following is the full text of the memo- 
(Continued on Page 17) 


NEW ELECTRICAL PROBLEMS 





Meeting in Chicago Considers Strains on 
Electrical Equipment Caused by 
24 Hour Operation 

How continuous 100% loading of elec- 
trical circuits and twenty-four hour oper- 
ation in the many plants working on 
national defense production has put an 
unprecedented strain on electrical equip- 
ment and has introduced new problems 
of heating and ratings of electrical equip- 
ment was one of the subjects discussed 
at the two-day meeting of the Electrical 
Council held at the main testing station 
of Underwriters’ Laboratories, Inc., in 
Chicago last week. 


The forty members and guests attend-" 


ing from all parts of the United States 
are in charge of the inspection of build- 
ings and the enforcement of safety reg- 
ulations to prevent fire, electric shock, 
and accident. 

Standards and safety specifications for 
electrical equipment, as well as problems 
encountered in the use of fluorescent 
lighting, electric fences, the shock haz- 
ard of electrical medical apparatus, elec- 
tric wire, and the substitution of new 
materials caused by the commandeering 
of metals, etc., for national defense needs 
were on the agenda. 

The Electrical Council was organized 
by Underwriters’ Laboratories in 1917. 
The members voluntarily contribute their 
services and act in an advisory capacity 
to the Laboratories, reviewing and com- 
menting on reports of tests conducted 
by Underwriters’ Laboratories on new 
and unusual electrical equipment in the 
light of their experience in the field with 
those and similar products. 





May Fire Losses Show 
9% Gain Over Last Year 


Fire losses in the United States in 
May amounted to $25,637,000 according 
to estimates of the National Board of 
Fire Underwriters. This figure is 9% 
above the total of $23,446,590 for the 
same month last year. In May, 1939, 
losses amounted to $27,031,700. 

For the first five months of 1941 fire 
losses amount to $139,010,000, below the 
figure of $150,563,480 for the same period 
last year and of $141,694,226 for the first 
five months of 1941, 








Capital 


STANDARD INSURANCE COMPANY 
OF NEW YORK 
Statement December 31, 1940 


$1,500,000.00 





Premium Reserve 


3,540,980.26 





Other Liabilities 


506,799.25 





Surplus to Policyholders 


4,047,923.55 





*Total Assets 


8,095,703.06 





Securities carried at $246, 
in various States as required b 


and stock owned, this 
$8,208,501.58 and the Surplus to 


A. J. Couch, Vice-President 


* New York Insurance Doparppent Valuation Basis. 
67.55 in the above statement are deposited 


law. 
On the basis of December 4, 1940 Market Quotations for all bonds 


Company's total Admitte 
olicyholders $4,160,772.07. 


Geo. Z. Day, President 


TWO STANDARDS 
An unusual combination of financial strength. 
Community of interests and practical cooperation with agents. 


STANDARD SURETY & CASUALTY CO. 
OF NEW YORK 
Statement December 31, 1940 


d Assets would be 


S. C. Kline, Sceretary 

















and Stocks owned, this 





Capital $1,060,000.00 
Claims and Claim Expense Reserve.......................... .. 2,067,928.13 
Premium Reserve 1,537,394.60 
Other Liabilities 291,398.65 
Surplus to Policyholders 2,190,319.32 
*Total Assets 6,087,040.70 


* New York Insurance Department Valuation Basis. 
On the basis of December 31, 1940 
Company’‘s total Admitted 
$6,220,442.53 and the Surplus to Policyholders would be $2,323,721.15. 


New York Offices: 80 John St. 
Geo. Z. Day, President 
Chas. E. Heath, Vice-Pres. & Secretary 
Insurance Exchange, Chicago 
A. J. Couch, Resident Vice-President 





market quotations for all Bonds 
Assets would be 


Fred J. Theen, Asst. Secretary 
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BUFFALO AGENCY HONORED 





Northern Assurance Marks Sixty-fifth 
Anniversary with Worthington, 
Sill & Morgan 
Sixty-five years ago, on June 16, 187% 
the firm of Worthington & Sill of Buf: 
falo, N. Y., became agents of the North- 
ern Assurance, and the same firm, now 
Worthington, Sill & Morgan, represents 
the Northern today. In celebration of 
this anniversary, United States Manager 
Robert P. Barbour and Special Agents 
T. W. Posthill and Alfred E. Smith 
entertained the partners, their wives and 
the entire office force at dinner at the 
Hotel Statler in Buffalo, and presented 
the agency with a hand-illumined scroll 
of appreciation of these long years of 
able representation and friendly asso. 

ciation. 

The firm of Worthington & Sill estab. 
lished a general insurance office in Buf- 
falo in 1868. Through Mr, Sill’s father, 
who was captain of a steamer on the 
Great Lakes, the firm became inter- 
ested in lake marine and Erie Canal in- 
surances, and were a large factor in 
that market. For years they were gen- 
eral agents through whom local agents 
and brokers in Cleveland, Detroit, Chi- 
cago, Milwaukee and Duluth reported 
and placed insurance on hulls and car- 
goes on the Great Lakes and the canal, 
This led to a large ocean marine busi- 
ness so that the firm was well known 
as a prominent marine insurance office 
for many years. With the change of 
headquarters of many ship companies 
to other cities, the insurance gradually 
drifted to other points, and the firm 
then gave more attention to developing 
general lines of insurance in Buffalo 
and vicinity. 

In 1909 the partners felt they should 
bring in some new blood, and about that 
time Mr. Fitzgerald of Fitzgerald & 
Morgan, local insurance agents, desired 
to retire, so in 1910 the two firms joined 
hands, which brought Louis G, Morgan 
into the picture, and in course of time 
the firm became Worthington, Sill & 
Morgan. 

Mr. Sill died in 1910, and Mr. Worth- 
ington in 1911. Miss Stella C. P. Olson 
came over to the new firm, and when 
Mr. Sill died, recommended that her 
brother, John C. Olson, be brought into 
the office, which was done. Today, Mr. 
Olson and Ralph G. Morgan carry on 
the business of this firm. 





Louisville Insurance Women 


Hear Mrs. Elsie B. Mayer 


The Louisville Insurance Women’s 
Association entertained at dinner at the 
Kentucky Hotel June 16, in honor of a 
group of visitors who were en route to 
the meeting of the National Association 
of Insurance Women at Nashville, June 
20-22. Mrs. Elsie B. Mayer of Denver, 
president of the national organization, 
was the guest speaker. Mrs. Florence 
Scott, Jefferson, Noyes & Embry, is pres- 
ident of the Louisville association. 

In addition to Mrs. Mayer, the Denver 
party included Misses Bertha Rachofsky, 
Mary Berline, Emme Ren, Alice Ives, 
Mr. and Mrs. Edward Cowden, Mr. and 
Mrs. Carl Mayers, Sr.; Mr. and Mrs. 
Carl Mayers, Jr.; and Mr. and Mrs. Dan 
Van Buskirk. Members of the local as- 
sociation invited their employers also to 
attend the dinner, 


Thom Elected President 
Of Canadian Underwriters 


Kenneth Thom of Toronto was elected 
president of the Canadian Underwriters 
Association at the annual meeting in 
Montreal on Tuesday. Vice-presidents 
and chairmen are as follows: B. W. Bal- 
lard, Toronto, fire branch; D. K. Mac- 
Donald, Montreal, casualty branch, and 
Adam McBride, Montreal, automobile 
branch. 


FIREMAN’S FUND DIVIDEND 

Directors of the Fireman’s Fund of 
San Francisco have declared a quarterly 
dividend of $1 a share on the capital 
stock, payable July 15 to stockholders 
of record July 5. 
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Yorkshire Reports 1940 Gains in 


Premium Income, Assets, Reserves 


The annual statement of the home of- 
fice of the Yorkshire of York, England, 
shows the company to be in a strong 
position unaffected by the war-like con- 
ditions existing in many countries where 
the company formerly operated. In 1940 
the company’s premium income in- 
creased, as did assets and reserves. Lord 
Middleton, chairman of the Yorkshire, 
presented the annual report recently and 
the following extracts are taken there- 
from: 

“The company has withstood the many 
burdens arising from the war success- 
fully. The total premium income has 
risen from £4,025,776 to £4,367,719, and 
our assets have increased from £18,291,- 
182 to £19,277,160. 

Life Department 

“The new business, as was to be ex- 
pected, shows a substantial reduction, 
the new sums assured being £1,396,567 
as compared with £2,841,074 in the previ- 
ous year. As a result the premium in- 
come is down, but only to the extent 
of £29817. On the other hand, the con- 
sideration money received for annuities 
is higher by £268,801. Commission and 
expenses are less, the combined ratio 
to premiums being 12.53% as against 
13.3%. The gross rate of interest earned 
was £4. 14s. 0d.%, a reduction over the 
previous year of 2s. 4d.%, and the net 
rate £3, 13s. 1d.%, the reduction follow- 
ing the increase in the rate of Income 
Tax being 4s. 10d.%. Death claims are 
higher by £13,436; deaths from normal 
causes have been favorable and the in- 
crease is directly attributable to enemy 
action. The fund at the close of the 
year, £12,298,040, is higher by £672,723. 

Fire Account 

“The loss of income from enemy oc- 
cupied countries has been very largely 
made good by an increase of business 
at home, and the net reduction is only 
£10,880. Fire losses at home and in the 
United States have been heavier than 
in the previous year, the home loss ex- 
perience being much heavier than for 
many years past. In other places over- 
seas, however, our experience has been 


good, and in the aggregate the loss ratio 
amounted to 51.80% against an excep- 
tionally favorable ratio of 44.34% in 
the previous year. Commission and ex- 
penses of management are both lower. 
We have felt it desirable to set up 
an additional reserve of £23,500 to cover, 
amongst other contingencies, the possi- 
bility of our having ultimately to meet 
further claims in respect of our business 
in countries at present occupied by the 
enemy. The balance of £53,554 has been 
carried to the profit and loss account, 
compared with £98,602 last year. 
Accident and General Account 

“The premium income in this account 
totals £1,302,910, a reduction of £167,832. 
The home motor income is less, due to 
the laying up of cars, but much the 
greater part of the fall in income is 
due to the loss of business in enemy 
occupied countries. There has been a 
substantial reduction in the amount of 
the claims, and commission and expenses 
of management are also less than in the 
previous year. Here, as in the fire ac- 
count, we have set up an additional re- 
serve for war contingencies, in this case 
£55,500. The underwriting profit carried 
to the Profit and Loss Account amounts 
to £100,528, against £94,502 in 1939. 

Marine Account 

“The premium income in this account 
shows a considerable increase, from 
£494,067 in 1939 to £800,089, due largely 
to war risks insurance, but also in some 
measure to higher rates being obtained. 
The commission and expenses, while ac- 
tually £24,391 higher, represent a reduced 
ratio of 12.03%, as against 14.55% in 
1939. 

“In respect of the 1938 underwriting 
account which closed at the end of 1940, 
a satisfactory profit has been earned, but 
in view of the increased maritime haz- 
ards we have considered it advisable not 
to transfer to profit and loss account 
more than £20,000. The fund now stands 
at £875,445, compared with £651,410 at 
the end of the previous year. This in- 
crease represents 73.2% of the increase 
in premiums.” 





Clark Re-elected to Head 


Western Insurance Bureau 

Herbert A. Clark, vice-president and 
Western manager of the Loyalty Group, 
was re-elected president and chairman 
of the board of the Western Insurance 
Bureau at the recent annual meeting. 
J. C. Hiestand, Ohio Farmers, was re- 
elected vice-president and W. S. Whit- 
ford, Millers National, treasurer. R. S. 
Danforth and A. A. Krueger, Millers 
National, were re-elected assistant treas- 
urers. On the board of directors are 
F. J. Breen, Standard of New Jersey; 
L. W. Brown, Firemen’s; J. C. Hiestand, 
Ohio Farmers; C. D. James, Northwest- 
ern National; C. J. Schrup, Dubuque 
F. & M.; E. E. Soenke, Security of 
Davenport ; W. S. Whitford, Millers Na- 
tional, and W. E. Wollaeger, Concordia. 


Emery Now With S.C.A. 


Colonel J. G. Emery of Grand Rapids, 
Mich., former Michigan Insurance Com- 
missioner, has joined the Stock Com- 
pany Association in Washington, D. C., 
as public relations representative. He 
attended the meeting in Detroit last 
week of the National Association of In- 
surance Commissioners along with Man- 
ager Gale Morgan of the S.C.A. 


_N. J. FIELD CLUB TO MEET 

The New Jersey Field Club will meet 
Monday, June 23, at the Manasquan 
River Golf Club, Brielle, N. J., where 
golf will be the feature of day, There 
will be no speaker at the after-dinner 
session, The program has been arranged 
to — tennis and swimming as well 
as golf. 








HOLC Contract 


(Continued from Page 16) 


randum prepared and issued by Mr. 
Pink: 

“The agreement between the Home 
Owners’ Loan Corporation and the Stock 
Company Association is not a new prob- 
lem and has given serious concern to 
the department for upwards of a year. 
The 1940 contract provided for a 25% 
payment out of the premiums to the 
HOLC for fire prevention work and 
clerical and managerial assistance. This 
contract does not affect properties which 
are owned by the HOLC but only those 
upon which it holds mortgages and when 
the owner does not provide insurance 
of his own accord. The premiums amount 
to more than a million dollars a year. 

“When that contract was first brought 
to our attention it seemed to us that 
the agreement was discriminatory and 
also violated the spirit, if not the letter, 
of the anti-rebate provisions of the law. 
But because a federal agency was in- 
volved we submitted the matter to the 
attorney general for his consideration. 
He advised us that the contract was in 
violation of law. 

“The contract has since been amended. 
Instead of a 25% payment it provides 
for such compensation monthly as may 
be agreed upon as reasonable for the 
services performed. It has been divided 
into an insurance contract which, stand- 
ing alone, is legal and presents no prob- 
lem, and a supplemental agreement which 
provides for the compensation to the 
HOLC. In the new contract the serv- 
ices to be rendered by the HOLC are 


specified in greater detail but are sub- 
stantially the same. 

“The attorney general has advised us 
that the new contract is not upon its 
face violative of the law and that its 
legality depends upon whether the pay- 
ments ‘go beyond the scope of their 
apparent purpose. He suggests that 
‘this experience and the results of the 
operations under these agreements will 
be the best guide in enabling you to 
determine whether in fact rebating or 
agency violations are presented.’ 

Possible Complications in Plan 

“While we have the opinion of the 
attorney general that the agreement on 
its face is not violative of the law, we 
believe, as he has indicated, that the 
arrangement presents many possible 
complications. In our opinion it may 
prove to be detrimental to the best 
interests of the insurance business in the 
future. If payments for services may 
be made to the HOLC which has an 
insurable interest in the properties, it 
stands to reason that similar agreements 
should be permitted with other large 
institutions having an inspection service 
to justify some arrangement of this 
nature. 

“It would then become the duty of 
the department to inquire into the facts 
of each arrangement and see that the 
compensation in each case is fair and 
reasonable and is not in fact in the 
nature of an inducement to secure the 
insurance. This makes a difficult situa- 
tion for the department and opens the 
door to very serious abuses on the part 
of the companies and the larger insureds. 

“Then, too, the amount of payment 
which was specified in the 1940 agree- 
ment, while it may not be excessive 
when compared with the actual cost of 
operating the HOLC’s services is cer- 
tainly more than the small policyholder 
can afford to pay for such services. It 
has been demonstrated by experience 
that it does not pay to make frequent 
inspections and check-ups of small prop- 
erties where the premiums are very low. 

“It does pay to do this in the case 
of large properties where substantial 
savings can be made by fire prevention 
work. It would undoubtedly be more 
in the interests of the owners of these 
small dwellings who pay the premiums, 
many of whom are in distress, to receive 
a reduction in rate of 25% than to con- 
tribute to the HOLC for services which 
are incidental to its mortgage activities, 
and would seem to have no substantial 
effect on the loss ratio. 

Rating Plan Preferred 

“An agreement of this nature is apt 
to cause general dissatisfaction when 
it becomes known and may lead to de- 
mands for rate reductions which may 
or may not be justified. In our pre- 
vious decision we suggested a rating 
plan which would be applicable in the 
case of common ownership or control of 
a large number of properties which 
would give opportunity for reasonable 
reductions where the experience shows 
that it is proper. We still believe that 
this or some other plan built along cor- 
rect rating principles would be prefer- 
able to the contract which has been 
signed. 

“In order to carry out the attorney 
general’s thought that the legality of the 
plan is largely a factual matter we shall 
examine the operations under the con- 
tract after a six months’ period has ex- 
pired. By that time it should be pos- 
sible to know how the plan is being 
carried on and whether or not the pay- 
ments are fair and proper. It probably 
would not be advisable at this time for 
the department to fix any arbitrary limit 
to the compensation paid to the HOLC 
but it is only fair to at least point 
out that the cost of the preventive work 
carrier on by the companies does not 
exceed 5%.” 


New Sun Joint Manager 
Advices from London are to the effect 
that H. R. Hobson, of Sun Insurance 
office, has been appointed joint general 
manager at head office. General Manager 
and Secretary W. W. Otter-Barry has 

been made a director of company. 
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Fire Poster Contest Winners 
Reveal Fine Artistic Ability 


T. Alfred Fleming, head of the con- 
servation department of the National 
Board of Fire Underwriters and nation- 
ally known expert on fire prevention, 
had on display at his offices at 85 John 
Street, New York City, last week many 
of the posters—prize winners and others 
—painted by school children in the 
United States and Canada for Fire Pre- 
vention Week in 1940 and Spring clean- 
up campaigns this year. All of these 
posters reveal the deep interest taken 
by children in loss prevention and a 
large number of them reflect really ex- 
cellent artistic ability in design and col- 
oring, } 

Prize winners in these contests were 
announced recently at the annual meet- 
ing in Toronto of the National Fire Pro- 
tection Association and the posters were 
on display there. On the judging com- 
mittee were Curtis W. Pierce of New 
York, vice-president of the America 
Fore Group; Mrs, Alvah Small of Chi- 
cago, wife of the president of the N. F. 
P. A.; Mrs. Arthur T. Coles of Toronto, 





GEORGE W. BOOTH HONORED 





National Board Chief Engineer Receives 
Honorary Degree from Worcester 
Polytechnic Institute 

George W. Booth, chief engineer of 
the National Board of Fire Underwrit- 
ers, received an honorary degree of 
Doctor of Engineering from the Wor- 
cester Polytechnic Institute, Worcester, 
Mass., on Friday, June 13. The confer- 
ment came as the class of 1891, of which 
Mr. Booth was a member, was holding 
its fiftieth anniversary reunion. 

After receiving his Bachelor of Science 
Degree in civil engineering from Wor- 
cester Polytechnic Institute in 1891, Mr. 
Booth served for two years as an in- 
structor of civil engineering at the In- 
stitute. During the following two years 
he worked for the Massachusetts State 
Board of Health at Boston on investi- 
gations for a metropolitan water sup- 
ply. He also spent several years with 
the Metropolitan Water Board of Mas- 
sachusetts before he was appointed to 
the staff of the National Board of Fire 
Underwriters as a hydraulic engineer in 
1904. Except for the period from May, 
1908, to May, 1909, when he was with 
the New York City Department of 
Water Supply, Gas & Electricity, he has 
served continuously with the National 
Board since that time. He has been its 
chief engineer since 1910. 

Mr. Booth is generally recognized as 
probably the foremost authority in the 
country on water supply as it relates to 
fire fighting. He is a member of the 
American Waterworks Association, the 
New England Waterworks Association 
and the American Society of Civil En- 
gineers, 





COUSINEAU STATE AGENT 


The management of the Pearl-Ameri- 
can Group, consisting of the Pearl As- 
surance, Monarch Fire and Eureka-Se- 
curity, announced the appointment of 
Paul D. Cousineau as state agent for In- 
diana in succession to Russell Moon, 
resigned. Mr. Cousineau, who will open 
an office in the near future at 827-829 
Circle Tower, Indianapolis, was associat- 
ed with the Monarch Fire in various ca- 
pacities from 1930 to 1937. In the latter 


year he resigned to take a position with 
the Ohio Inspection Bureau, where he 
received an engineering training. In 
1940 he again became associated with 
the Pearl-American Group doing engi- 
neering work in Indiana, Ohio, Michigan 
and Kentucky. 


for some years before her recent mar- 
riage secretary to Mr. Fleming, and John 
L. Wilds of Chicago, president of the 
Protection Mutual Fire. 

Winners and those receiving honorable 
mention in the poster contest are as 
follows: 

Senior High Schools: 
D. Bartolo, ¢ 
second prize, 


First prize, Jack 
Carl Schurz H. S., Chicago; 
Fred Berger, Marshall H. 
S., Chicago; honorable mention, Cath- 
erine Fraser, Port Hood Acad., Halifax, 
N.S ; Lorraine Nicholson, Hadley Tech. 
Sch., St. Louis, Mo.; Ruth McNay, East 
Sr: High, Pawtucket, Rod: David Wheel- 
er, Newburg Free Acad., N. pee 

_Junior High Schools: First prize, Geo. 
Kiers, East H, S. Jr., Pawtucket, R. L; 
second prize, Robert Gardener, Leth- 
bridge, Alberta; honorable mention, Jr. 
Chamber of Commerce, Fort Wayne, 
Ind.; Bob Dixon, No. Jr. H. S., New- 
burgh, N. Y.; Leicester Dalton, Welland 


Lae > Berkeley, Cal.; Dorothy J. 
Latevotte, St. Mary’s Acad., Los An- 
geles, 


Grade School: First prize, Ethel New- 
ner, St. Catherine’s School, Valley City, 
N. D.; second prize, Anna Louise Wied- 
eraenders, Lemar School, Abilene, Tex.; 
honorable mention, Anabelle Reidman, 
St. Catherine’s School, Valley City, N. 
1D. Bab Whitted and Dolores “Montague, 
W illard School, Wichita, Kan.; Graded 
School, North Platte, Neb. 

Clean-Up Campaign: First prize, Al- 
bert Shemrinsky, Marshall High School, 
Chicago; second prize, Julian Sondin, 
Marshall High School, Chicago; second 
prize, Polly Rinostmeyer, Schurz School, 
Chicago; honorable mention, Mary Sal- 
vaggio, St. Carmel Academy, Wichita, 


Kan.; St. Mary’s Academy, Los Angeles; 
Rocco Pameccio, Shull Jr. High, Easton, 
Fa. 


New Florida Law move 


To Reduce Fire Losses 
Florida’s recently enacted fire marshal 
law, enforcement of which will be under 
the supervision of State Treasurer J. FE. 
Larson, who also is Insurance. Commis- 
sioner, is expected to result in a sub- 
stantial reduction in fire losses. Mr. Lar- 
son will have the title of state fire 
marshal. 
Under the terms of the new act Mr. 
Larson will be charged with enforce- 
ment power in laws relating to fire pre- 
vention, combustibles and explosives, pri- 
vately -owned fire alarm systems and fire 
ed equipment, fire escapes, 
arson, and investigation of fires. He has 
appealed to all Florida fire chiefs and 
county officials for cooperation in en- 
forcing the recently enacted law. 





Frayser President Of 
Virginia Field Club 


The Stock Fire Insurance Field Club 
of be nage now has ninety-four active 
members, C. Rice informed the club 
in his rode Meet report at the annual 
meeting held last week at Virginia 

Seach. Retiring after serving as presi- 
dent for two successive terms, Mr. Rice, 
state agent at Richmond for the Phoe- 
nix of London, was succeeded by Law- 
rence P. Frayser, state agent for the 
New York Underwriters. 

Marshall C. Speight, Globe & Rutgers, 
is the new vice-president. Albert C. 
Word, Louis E. English, Inc., Richmond, 
succeeds himself as secretary-treasurer. 
“It is believed,” said President Rice, 
“that within a short while the personal 
property floater policy will be approved 
in Virginia, affording further broad and 
liberal protection to the public.” 





SPRINGFIELD F. & M. DIVIDEND 

Directors of the Springfield Fire & 
Marine have declared a regular quar- 
terly dividend of $1.12 a share, payable 
July 1 to stockholders of record June 14. 
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N. Y. F. & M. GOLF MEET 





Association Will Hold Twenty-sixth 
Tournament on September 18 at Echo 
Lake Country Club 

The New York Fire & Marine Insuyr- 
ance Golf Association will hold its 194] 
ggg sar in the Fall this year instead 
of in June as has been the custom gen- 
erally. The date fixed is September 18 
and the place the Echo Lake Country 
Club at Westfield, N. J. The entrance 
fee will be $3, plus the annual mem- 
bership dues of $5. Members may bring 
as guests any persons not engaged in 
insurance for a fee of $8 a person, 
Checks should be made payable to Sam- 
uel A. Mehorter, treasurer, 95 William 
Street, New York City. 

The twenty-sixth anniversary tourna- 
ment will include the following events: 

“Eddie” Gallagher memorial cup—for 
low net score on eighteen holes. Present 
holder of cup is R. D, Dagleish. 

Championship trophy—(Wallace Reid) 
for the low gross score on eighteen 
holes, first round. Present holder is 
Arthur Vreeland, Jr. 

Senior championship cup—presented 
by A. Duncan Reid for low net score 
on eighteen holes for members who are 
50 years of age or over. Present holder 
is H, H. Kraemer. 

President’s cup—presented by Harry 
W. Barley, open to all members in first 
round, low eighteen hole net score. Pres- 
ent holder is L. C. Griswold. 

Team championship prizes—presented 
by the association. Team to consist of 
two men representing the same insur- 
ance organization. Present champions 
are Vreeland and Kennedy of the Provi- 
dence-Washington. 

Medley team  prizes—presented by 
Newhouse & Sayre, the teams to consist 
of two men representing different insur- 
ance organizations whose handicaps 
added together total more than fifteen 
strokes. Partners may play in separate 
foursomes but must post the team names 
before starting and must hand in com- 
plete score cards. 

Guest prize—low 
round. 


net score in either 





Vandalism Broad Form 
Charges Are Reduced 


The Explosion Conference in New 
York has lowered the rate of the van- 
dalism broad form on superior risks 
from six cents to three cents, based on 
80% or higher coinsurance or a guar- 
anteed amount of insurance and the ex- 
tended coverage endorsement being writ- 
ten for the full amount of the fire policy. 
If the extended coverage is written for 
less than the full amount or for less 
than 80% coinsurance the rate shall be 
three times the normal rate of three 
cents. 

Rates for use and occupancy, extra 
expense, rents, rental value, profits and 
commissions and leasehold _ interests 
shall be the same rate as applied to 
property damage with 100% coverage 
without deduction regardless of the 
form used. There is no change in these. 
The conference feels that experience has 
been good enough to warrant the low- 
ering of the rate to an even scale on 
all assured. For competitive purposes 
the new rate will be advantageous when 
selling to an assured manufacturing wat 
supplies, and will cut out the waiting 
period to which an assured was _ sub- 
jected when applying to the conference 
for the three cent rate. 


MAPES IOWA STATE AGENT 

E. A. Henne, vice-president of the 
Western department of the America 
Fore companies, has announced appoint- 
ment of Arthur P. Mapes to be state 
agent in Iowa for the Fidelity-Phenix 
and Maryland companies, following the 
resignation recently of W. I. Glidden. 
Mr. Mapes has been associated with the 
America Fore’s Western department 
since 1931 and has served in various 
capacities. For the past four years he 
has been special agent in Iowa for the - 
Continental and American Eagle com- 
To take his place as_ special 





panies. 
agent, Mr. Henne has named Vincent 
O’Malley, Jr. : 
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Western Department 
844 Rush St. 
Chicago, Illinois — 


Southwestern Dept. 
912 Commerce St. 
Dallas, Texas 


Pacific Department 
220 Bush St. 


San Francisco, Calif. . 


RESPONSIBILITIES - - - 


When a man marries he takes on 
great responsibilities—a late (-WiKe Ml atelaal=) 
and property. LOYALTY GROUP agents 
are prepared to assist him in protect- 
ing his home and property against 
all perils of loss or damage. The first 
step is a WEDDING PRESENT FLOATER 





FIREMEN'S INSURANCE COMPANY OF NEWARK, NEW JERSEY 


The Girard Fire & Marine Insurance Company 
National-Ben Franklin Fire Insurance Company 
Pittsburgh Underwriters @ Keystone Underwriters 
Milwaukee Mechanics’ Insurance Company 


The Concordia Fire Insurance Co, of Milwaukee 
Royal Plate Glass & General Ins. Co. of Canada’ 
The Metropolitan Casualty Ins. Co. of N. Y.‘ 
Commercial Casualty Insurance Company 





HOME OFFICE 
10 Park Place 
Newark, New Jersey 


Foreign Department 
Itt John St. 
New York, New York 
Canadian Departments 
461 Bay St., Toronto, Ontario 
404 West Hastings St., Vancouver, B. C, 
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National Board Names 
Committees for Year 


FOUR HAVE NEW CHAIRMEN 





Shallcross, McCain, Berry and Haines 
Appointed Heads; Executive Com- 
mittee Meets June 26 





Four of the standing committees of 
the National Board of Fire Underwriters 
will have new chairmen during the com- 
ing was announced this week 
by Robert P, Barbour, president of the 
board, in releasing the personnel of the 
1941 committees. 

C. F. Shallcross, United States man- 
ager of the North British & Mercantile 
group, becomes chairman of the com- 
mittee on fire prevention and engineer- 
ing standards. W. Ross McCain, presi- 
dent of the Aetna Fire group of Hart- 
ford, is the new chairman of the com- 
mittee on incendiarism and arson. 

Peter J. Berry, president of the Se- 
curity of New Haven, has been appointed 
chairman of the committee on maps. J. 
M. Haines, general attorney for the 
United States of the Phoenix Assurance 
of London, is the new chairman of the 
committee on membership. 

The chairman of the executive com- 
mittee will be elected by that body when 
it holds its organization meeting in New 
York on June 26, 


Complete List of Members 


The complete list of the standing com. 
mittees and their personnel follows: 


Actuarial Bureau: Ronald R. Martin, chair- 
man, New York; James Wyper, Hartford; A. 
R. Phillips, New York; F. M. Smalley, Glens 
Falls; Edward S. Inglis, New York; c. 
Conick, New York; A. E. Gilbert, New York; 
Harold F, Mills, San Francisco; F. A. Chris- 
tensen, New York; W. A. Hebert, Springfield; 


year, it 


Harold Junker, New York; Gilbert Kingan, 
Hartford; John <A. Diemand, Philadelphia; 
George Williams, San Francisco; K. B. 


Hatch, Philadelphia; W. M. Frink, New York; 
R. L. Tanner, New York. 

Adjustments: J. K. Hooker, chairman, Hart- 
ford; H. A. Clark, Chicago; Harding, 
. E. Monroe, New York; Vernon 
, York; H. J. Wyatt, New York; F. 
S. Lindsay, Newark; George D. Vail, New York; 
Thomas F. Buchanan, Hartford; Esmond Ewing, 
Hartford; Robert R. Clark, Hartford; John G. 
Loose, New York; William Deans, San Fran- 
cisco; James D. Smart, Manchester; J. D. 
Lester, New York; O. E. Lane, Philadelphia; 
Malcolm G. Wight, Hartford; Perrin C. Coth- 
ran, Hartford; M. Grannatt, New York; 
George H. Duxbury, New York; Oswald Tre- 
gaskis, New York; W. Ross McCain, Hartford; 
J. C. Mckown, St. Paul; E. D. Patton, New 
York; C. L. Miller, Hartford. 


Construction of Buildings 

Construction of Buildings: John F. Géilliams, 
chairman, Camden; Elliott Middleton, New 
York; W. A. Seaver, Watertown; H. Clyde 
Edmundson, San Francisco; Edward A. Jar- 
ner, Boston; Robert D. Safford, Hartford; 
George W. Swallow, Manchester; Philip Brown, 
Hartford; C. W. Johnson, Philadelphia; S. M_ 

















Springfield ; 
’, Hotchkin, 


New York; Herman Ambos, Newark; W. Per 


Buck, Chicago; Grant Bulkley, 
Chris D. Sheffe, New York; E. V 


due Johnson, New Haven. 

Finance: George C. Long, Jr., chairman, Hart- 
ford; R. A. Corroon, New York; B. M. Cut- 
ver, New York; C. A. Nottingham, New York; 
F. W. Koeckert, New York; John R. Cooney, 
Newark; David G. Wakeman, New York; Hen- 
don Chubb, New York; Paul B. Sommers, 
Newark; Frank J. Breen, Trenton; F. D, Lay- 
ton, Hartford. 


Fire Prevention 

Fire Prevention and Engineering Standards: 
C. F, Shallcross, chairman, New York; C. A 
Pierce, New York; C. W. Johnson, Philadel- 
phia; E. J. Sloan, Hartford; H. T. Cartlidge, 
New York; Thomas C. Moore, Philadelphia; 
John F. Gilliams, Camden; Harry G,. Casper, 
New York; T. J. Irvine, New York; F. N. 
Selgrano, Jr., San Francisco; B. N. Carvalho, 
Hartford; C. D. McVay, LeRoy, Ohio; R. S. 
Buddy, Glens Falls; W. E. Maynard, Provi- 
dence; R. L. Countryman, San Francisco; B. 
B. Gracey, Hartford; A. F. Powrie, Chicago; 
W. B. Rearden, Newark; H. B. Collamore, 
Hartford. 

Incendiarism and Arson: W. Ross McCain, 
chairman, Hartford; C. V. Meserole, New York; 
W. J. Reynolds, New York; C. S. Kremer, 
Hartford; Esmond Ewing, Hartford; A. R. 
Phillips, New York; E. A. Henne, Chicago; 
Ray Decker, San Francisco; Edward W. EI- 
well, New York; J. K. Hooker, Hartford; W. 
B. Cruttenden, Springfield; Archibald Kemp, 
Newark; J. McCormick, Hartford; C. C. 
Hannah, San Francisco; Harold Warner, New 
York; A. R. William Wang, New York; John 
C. Bunyan, San Francisco; H. F, Ellen, New 
York; W. M. Frink, New York. 

Laws: O. E. Philadelphia ; 


Lane, chairman, 


J. C. Harding, Chicago; William R. Hedge, 
Boston; C. F, Shallcross, New York; Gustavus 
Remak, Jr., Philadelphia; Taurence E, Falls, 
Newark; D. E. Monroe, New York; F. M. 
Smalley, Glens Falls; H. TT. Cartlidge, New 
York; H, A. Clark, Chicago; J. M. Haines, 
New York; Jesse S. Phillips, New York; W. 
Ross McCain, Hartford; Ronald R. Martin, 
New York; S. T. Maxwell, Hartford; George 
C. Long, Jr., Hartford; B. M. Culver, New 


York; Peter J. Berry, New Haven; F. C. White, 
Hartford; Charles R. Page, San Francisco; F. 
B. Luce, Providence; H. A. Yates, Pittsburgh; 
Everett W. Nourse, New York; Charles A, 
Craft, San Francisco; John A. Diemand, Phila- 


delphia. 
Maps 


Peter J. Berry, chairman, New Haven; 
William F. Dooley, New York; C. H. Roloson, 
Jr., Baltimore; Alfred A. Moser, New York; 
Henry P. Whitman, Hartford; Lawrence J. 
Tillman, New York; L. R. Bowden, New York; 
O. C. Gleiser, New York; Esmond Ewing, 
Hartford; C. E. Allan, San Francisco; Jesse M. 
Waller, Hartford; C. J. Schrup, Dubuque; Fred 
A. Hubbard, New York. 

Membership: J. M. Haines, chairman, New 
York; R. M. Bissell, Hartford; W. H. Koop, 
New York; Ronald R. Martin, New York; F. 
W. Koeckert, New York; H. R. Waite, Water- 
town; Rodney Davis, New York; John R, 
Cooney, Newark; Paul B. Sommers, Newark; 
R. M. Anderson, Hartford; J. Lester Parsons, 
New York. 


Maps: 


Public Relations: Laurence E. Falls, chair- 
man, Newark; Sumner Ballard, New York; 
James Wyper, Hartford; J. C. Harding, Chi- 


cago; D. E. Monroe, New York; John Kremer, 
Philadelphia; Edward C. Stone, Boston; Guy 
E. Beardsley, Hartford; H. R. Waite, Water- 
town; C. W. Pierce, New York; Cart- 
lidge, New York; Joy Lichtenstein, San Fran- 
cisco; John A. North, Hartford; Everett W. 
Nourse, New York; George H. Duxbury, New 
York; H. A. Yates, Pittsburgh; H. F. Ogden, 
Baltimore. 

Conference Committee with other Insurance 
Companies: Laurence E. Falls, chairman, New- 
ark; F. W. Koeckert, New York; O. E. Lane, 





United States Branch of Italian Insur- 
ance Company Affected by Roose. 
velt Order 

Free assets of the United States 
branch of the General of Trieste, Italy, 
amounting to more than $1,500,000 are 
now tied up in a trust account by the 
New York Insurance Department fol- 
lowing freezing of Fascist company as- 
sets by order of President Roosevelt. 
As of December 31 last the company 
reported total assets in this country of 
$3,284,010 and surplus to policyholders 
of $1,732,644. Since the first of this year 
the General has reinsured all its busi- 
ness with American direct writing and 
reinsurance companies. 

Recently it was announced that in- 
terests associated with the General were 
forming the Atlantic General to take 
over the assets of the Italian company. 
It is not likely that this move will be 
completed as the New York Insurance 
Department will not release the funds 
to the proposed new insurance company 
incorporators. 

Dr, Ignazio Hornik is United States 
attorney and vice-president of the Gen- 
eral of Trieste. S. D. McComb & Co. 
of New York have been marine mana- 
gers. Direct fire business was handled 
by Mather & Co of Philadelphia but 
this was discontinued at the close of 
last year. Other business was reinsured 
during May. 


MYRON H. CLARK ANNIVERSARY 


Myron Horton Clark, who has been 
connected with or doing business as 
an agent with the Newark office of the 
Niagara for nearly sixty years, last month 
celebrated his seventy-first anniversary 
of his membership in the Baptist Church. 
He will mark his eighty-fifth birthday 
on August 22. He was employed by the 
Niagara first in the early 1880’s under 
the late Samuel Meeker, Newark man- 
ager for the company. 








Philadelphia; W. Ross McCain, Hartford; W. 


H. Koop, New York. 
Statistics 

Statistics and Origin of Fires: Olin L. Brooks, 
chairman, New York; Morton T. Jones, Kan- 
sas City, Mo.; W. F. Kramer, Dayton, Ohio; 
Theodore Plessner, New York; E. G. Seibels, 
Columbia, S. C.; E. E. Soenke, Davenport, 
Ia.; L. G. Feyen, San Francisco; William N. 
Payne, Jr., Washington, D. C.; B. Miller, 
Richmond, Va.; A. T. Tamblyn, New York; 
William M. Hoffman, Washington, D. C. 

Uniform Accounting: Everett W. Nourse, 
chairman, New York; D. R. Ackerman, New 
York; W. H. Emes, New York; E. S. Thomp- 
son, Camden; Gilbert Kingan, Hartford; H. F. 


Ellen, New York; J. J. Magrath, New York; 
Albert N. Butler, New York; W. L. Maillot, 
New York; R. T. Sweeney, Hartford; R. C. 


Angus, New York; A. E. Heacock, New York; 
John J. P. Rodgers, Philadelphia; Jesse B. 
White, Providence; Garrison Lowe, Hartford. 
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IpeEAs and have never read 
our booklet “‘PLANNED| 
PROGRESS,” you are} 
cordially invited to write for | 
it without delay. It describes } 
an aggressive and profitable 
plan we offer to agents quali- 
fied to represent us. 
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Travelers Fire Advances 


W. R. Rearick, C. R. Burr 


Walter R. Rearick, superintendent of 
fire accounting at the Travelers home 
office in Hartford, has been named an 
assistant secretary of the Travelers Fire 
and Charter Oak Fire and Charles R. 
3urr has been named superintendent of 
fire accounting to succeed Mr. Rearick. 

Mr. Rearick was born at Danville, IIl, 
became associated with the Travelers in 
1916, completed the home office course 
for cashiers and served in various field 
offices. He was called into the home 
office when the Travelers Fire was or- 
ganized. Mr. Burr, a native of Union- 
ville, Conn., began his insurance career 
with the Aetna Life and after the first 
World War went with the Hartford 
Fire. He joined the Travelers Fire in 
19206. 





25 YEARS WITH F. I. A. 


George P. Lee, special agent for the 
Factory Insurance Association of Hart- 
ford, Conn., completed on June 20 twen- 
ty-five years of service with that or- 
ganization. At his office in the Hurt 
Building at Atlanta he received a basket 
of twenty-five roses, a wrist watch suit- 
ably inscribed and congratulations and 
best wishes from his friends and asso- 
ciates in the field force and the office 
of the F. I. A,, including the manage- 
ment. 
































public service by insuring manufactur- 
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ADVOCATES OF 
AMERICAN 
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Royal-Liverpool Class 
Honors Educational Head 


CLAUDE D. MINOR 


Claude D. Minor, director of educa- 
tion of the Royal-Liverpool Groups, was 
guest of honor last Thursday at a din- 
ner given by twenty-eight members of 
the 1940-1941 class of the companies 
who have just finished a lecture course. 
Among those attending were United 
States Manager Harold Warner, Dep- 
uty U. S. Manager H. T. Cartlidge, As- 
sistant U. S. Managers M. H. Grannatt, 
H. C. Conick and E. W. Hotchkin and 
Assistant Director of Education W. E. 
Mallalieu, Jr. 

Committee in Charge 


The committee in charge of the ar- 
rangements for the dinner and program 
was composed of Donald LaVine, chair- 
man; Walter Beach, David Fox, Henry 
Stiehler; Charles Fontaine, toastmaster ; 
Francis O’Hearn, William Hackworth 
and Theodore Hoffman. 

Mr. Fontaine, speaking on behalf of 
his colleagues, expressed to the manage- 
ment their sincere appreciation for the 
opportunity which had been afforded 
them to broaden their knowledge of the 
insurance business, thus enabling them 
to fit themselves for wider fields of ac- 
tivity. In responding, Mr. Warner said 
he wished to take the opportunity of 
publicly expressing to Mr. Minor and 
also his assistant Mr. Mallalieu the ap- 
preciation of the management for the 
care and attention which they have giv- 
en to their all important duties of help- 
ing these young men to get their feet 
on the first rung of the ladder which 
leads to success. He felt they could con- 
sider themselves fortunate in having the 
opportunity of being a member of the 
class and wished everyone of them a 
brilliant future in the service of the Roy- 
al-Liverpool Groups. 

Mr. Cartlidge reviewed Mr. Minor’s 
career with the Royal-Liverpoo] Groups 
beginning with its inception and culmi- 
nating in his present position as direc- 
tor of education, commenting on the ex- 
cellent and constructive results of his 
work and that of his assistant, Mr. Mal- 
lalieu. 

_ Mr. Conick stressed the importance 
irom a production standpoint of utilizing 
to the fullest extent that knowledge 
which they had acquired under Mr. 
Minor’s able guidance in such a way as 
to translate it into augmented premiums. 

As a token of their appreciation Mr. 
LaVine on behalf of the class presented 
to Mr. Minor a set of gold cuff links, 
to Mr. Mallalieu a leather wallet, and 
to Mr. Benson a tie clasp set. 


CORROON & REYNOLDS DIV. 

The Corroon & Reynolds Corp, has 
declared a dividend of $1.50 a share for 
the quarter ended June 30 on account 
of accumulated dividends on its pre- 
ferred stock, payable July 1 to stock- 
holders of record June 20. 








A. R. MONROE DIES AT 79 





Retired President of Newark Fire Was 
Stricken While Visiting Daughter 
in New Jersey 
A. R. Monroe, president of the New- 
ark Fire from 1920 until his retirement 
in 1925, died June 16 from a heart at- 
tack. He had been making his home 
in the West for several years but came 
East about ten days ago to visit his 
son-in-law and daughter, Mr. and Mrs. 
W. Burchard Day of Westfield, N. J. 

Mr. Monroe was born July 12, 1862, 


in Scotland and was educated at Aber- 
deen and Edinburgh, In 1883 he entered 
the employ of the Franklin Fire of 
Indianapolis and three years later he 
went with a local agency. In 1895 he 
was appointed special agent of the Con- 
necticut Fire in Indiana and Kentucky, 
and in 1900 he joined the Queen in the 
same territory as special agent. In 1905 
he was appointed assistant manager of 
the Western department of the Queen at 
Chicago, in which position he remained 
until his removal to Newark to become 
president of the Newark Fire. 


In his active days Mr. Monroe was 
prominent in fire insurance in the West, 
holding the offices of president of the 
Fire Underwriters Association of the 
Northwest, secretary and treasurer of 
the Underwriters Salvage Co. of Chi- 
cago, a director of the Western Adjust- 
ment & Inspection Co., and most loyal 
grand gander of the Blue Goose. He was 
a member of the Joys and Glooms of 
Chicago from its beginning many years 
ago, a Mason, a Knight Templar and a 
Shriner and a member of many other 
organizations. 
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GREAT AMERICAN INSURANCE COMPANY 


NEW YORK, N. Y. + Incorporated 1872 


GREAT AMERICAN INDEMNITY COMPANY | 


NEW YORK, N. Y. Incorporated 1926 


AMERICAN ALLIANCE INSURANCE COMPANY 


NEW YORK, N. Y. + Incorporated 1897 


ROCHESTER AMERICAN INSURANCE COMPANY 


NEW YORK, N. Y. Incorporated 1928 


DETROIT FIRE & MARINE INSURANCE COMPANY 


DETROIT, MICH. Incorporated 1866 


MASSACHUSETTS FIRE & MARINE INSURANCE COMPANY 


BOSTON, MASS: Incorporated 1910 


THE NORTH CAROLINA HOME INSURANCE COMPANY 


RALEIGH, N. C. Incorporated 1868 


COUNTY FIRE INSURANCE COMPANY OF PHILADELPHIA | 


PHILADELPHIA, PA. 


THE AMERICAN NATIONAL FIRE INSURANCE COMPANY 


COLUMBUS, O. Incorporated 1914 


Incorporated 1832 








insurance Company 


Company 


President, Chase National Bank of New York 


Clark, Dodge & Co. 





& Western Railroad Co, 





DANIEL R. ACKERMAN. . New York City 


Vice-President and Secretary, Great American 


EARL D. BABST......... New York City 


Chairman of the Board, American Sugar Refining 


H. DONALD CAMPBELL. New York City 
ARTHUR O. CHOATE... .New York City 


JOHN M. DAVIS........ New York City 


Chairman of the oy Delaware, Lackawanna 


WERE EAGER OG oie sete ans 


President, Great American Insurance Company and Affiliated Companies 


DIRECTORS GREAT AMERICAN INSURANCE COMPANY 


LOUIS W. DOMMERICH. New York City 


L. F. Dommerich & Co., Commission Merchants 


ROBERT S. GLASS...... New York City 


Vice-President, Great American Insurance 
Company 


EUSTIS L. HOPKINS. ... New York City | 
PERCY H. JOHNSTON .. .New York City | 


Chairman of the Board, Chemical Bank & Trust Co. 
SAMUEL McROBERTS. .. .New York City 
ALEXANDER R. PHILLIPS New York City 


Vice-President, Great American Insurance 
Company 





| JESSE S. PHILLIPS 


| HOWARD C. SMITH. ....New York City 
MAURICE J. SULLIVAN. .New York City 
ROY 8. WHITE 
GARRARD B. WINSTON New York City 


New York City 


aia adane New York City 


Vice-President, Great American Insurance Com- 
pany. Formerly Superintendent of Insurance 
of New York 


Estate Trustee 
President, American Can Company 
New York City 


President, Western Union Telegraph Company 


Shearman & Sterling, Attorneys 
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Elsie B. Mayer Presides Over 


Insurance Women at Nashville 


3asham Mayer is presid- 
ing over the sessions of the National 
Association of Insurance Women at 
Nashville, Tenn., beginning today. She 
is the founder of the organization and 
its first president. 

She is insurance manager of the Rock- 
well Investment Co., Denver, and as 
such combines real estate and insurance 
work. She is a native of Colorado, hav- 
ing been born in the mining town of 
Turret, a few miles from Salida. She 
went to grade school in Canon City and 
Salida and was graduated from Salida 
high school. 

Inability to attend college and equip 
herself to be a teacher as she wished 
to be, she went into the Cline Invest- 
ment Co., when her family moved to 
Denver. For eight years she worked 
there as secretary in charge of the of- 
fice and took advantage of the many 
courses offered by the Denver Real 
Estate Exchange, from which she has 
her certificate of graduation. 


Elsie 


Mrs. 


Organizes Women’s Group 

Due to her weekly attendance at the 
meetings of the real estate exchange, 
she decided that a similar organization 
composed exclusively of women would 
be beneficial, and she organized the Den- 
ver Realtyettes, Inc., of which she was 
president the first three years, and is 
now an active member. 

In 1926 she was married to Carl W. 
Mayer, and after the birth of Carl Jr, 
a few years later, she retired from busi- 
ness temporarily. She became secretary 
of the appraisal department of the 
Home Owners’ Loan Corporation in 
Denver, remaining until the department 
was finished, and a little later, assumed 
her present position. 

“While I had had considerable ex- 
perience in insurance,” she says, “soon 
after I took this position, I felt the need 
of learning more about the _ business. 
Every magazine or pamphlet that came 
to our office, I studied religiously. The 
thought occurred to me that perhaps 
other women were just as eager to learn 
as I and I suggested to Miss Bertha 
Rachofsky that we form an Insurance 
Women’s Club for educational purposes. 
When we organized the Insurance 
Women of Denver, we were not cog- 
nizant of the fact that there was an- 
other group of its kind in existence but 
soon it was brought to our attention 
that many other clubs were in opera- 
tion all over the country, the oldest of 
which is the Nashville club, 


Denver Convention 

“I have always felt that the personal 
contact between offices tends to make 
one’s business relations much better and 
if that contact helped so much in a 
local organization, it would be a de- 
cided advantage in a national group. I, 
therefore, set about to invite all clubs 
to a convention here in Denver in June 
last. Everyone seemed quite eager to 


attend so with forty delegates and our 
Denver members, we held a most suc- 
cessful convention. My dream has been 
realized and there is now a National 
Insurance Women of 


Association of 


MRS. ELSIE B. MAYER 


which I have the honor of being the 
first national president.” 

Mrs. Mayer successfully combines the 
interests of business woman and home 
maker. She and her husband and eleven 
year old son own their own bungalow in 
Denver. All three of them are enthu- 
siastic fishermen and in Summer their 
weekends are spent on fishing trips in 
the Colorado mountains. In Winter, they 
like to ice-skate. 

She feels that the constant changes in 
the insurance business require continued 
application and study and that the in- 
surance women’s organization will do 
much toward increasing the women’s 
knowledge of the business and value to 
their agencies. 





PA. AGENTS PLAN PARTY 

The Midwest - Pennsylvania Insurance 
Agents Association will hold a party on 
July 15 at the Kittanning Country Club, 
to which will be invited also agents of 
other local boards, company fieldmen and 
branch managers. William C. Glenn of 
Punxsutawney, Pa., is general chairman 
for this outing. 


-Aweeos COVERS 





Augusta, Ga. Gets 1942 
Mid-Year Meeting of Agents 


The executive committee of the Na- 
tional Association of Insurance Agents, 
has awarded the 1942 mid-year meeting 
of the organization to Augusta, Ga. The 
dates for the meeting will be April 13- 
16. Local host for the convention will 
be the Augusta Board of Underwriters 
of which Scott Nixon is president. Con- 
vention headquarters will be in the Bon- 
Air Hotel. Headquarters of the Georgia 
Association during the meeting will be 
at the nearby Partridge Inn. 

The meeting will immediately follow 
the nationally famous Masters Tourna- 
ment staged each year at Augusta. Since 
the tournament closes on April 12 it is 
likely that many golf enthusiasts among 
the conventioneers will plan to attend 
both events. The Augusta meeting will 
be the first National Association con- 
vention held in the South since the 
1939 mid-year meeting at Hollywood, 
Fla. The 1940 meeting was held in 
Wichita, Kansas, and the 1941 gathering 
at Oakland, Calif., two months ago, 





Hartford Board Adopts 


Coextensive Membership 


The Hartford (Conn.) Board of Fire 
Underwriters has approved a plan for 
complete coextensive affiliation with the 
Connecticut and National Associations 
of Insurance Agents. Credit for this 
move goes to William H. Wiley, past- 
president of the Hartford Board and 
chairman of the state membership com- 
mittee; Paul Avery, president of the 
board, and Edwin S. Cowles, Jr., of 
Hartford, president of the state associa- 
tion and secretary of the local board. 
The Hartford board is one of the oldest 
in the country, having been organized 
over seventy-seven years ago. 





NAME NEW VA. BOARD 


Meherrin Valley Association of Insur- 
ance Agents is the name whereby the 
newly formed tri-county board compris- 
ing the counties of Mecklenburg, Bruns- 
wick and Greensville in Virginia will be 
known. The name was selected at a 
meeting of members of the board fol- 
lowing its organization under the direc- 
tion of Samuel Bigelow, manager of the 
Virginia Association of Insurance Agents. 
The board was formed on a co-extensive 
basis requiring membership in the Vir- 
ginia Association as prerequisite to mem- 
bership in the local group. The officers 
are W. H. Pearson, Jr., Lawrenceville, 
president; J. T. Everett, Emporia, vice- 
president; Charles Crowder, South Hill, 
secretary-treasurer. 





MINN. AGENTS PLAN MEETING 

Harry Levant, Eveleth, has _ been 
named chairman of the program com- 
mittee for the annual meeting of the 
Minnesota Association of Insurance 
Agents at Rochester, September 11, 12 
and 13. Serving with him will be R. A. 
Thompson, Minneapolis, and Harry Rey- 
nolds, Duluth. The committee is now 
contacting prospective speakers. Frank 
Preston, executive secretary, announced 
that the membership is nearing the 700 
mark and is expected to reach that 
figure by the time the annual meeting 
is held. 
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Harry M. Firestone Broker 
To Be Honor Dinner Guest 





HARRY M. FIRESTONE 


Harry M. Firestone, an insurance 
broker of 1440 Broadway, New York, 
who is active in philanthropic and fra- 
ternal affairs in Brooklyn, is vice-presi- 
dent of the Independent Insurance Brok- 
ers Association and chairman of its leg- 
islative committee, has been in the in- 
surance business twenty-five years. He 
will be guest of honor at a dinner which 
will be given to him on July 1. A com- 
mittee in connection with the anniver- 
sary is headed by Jack Warshauer, gen- 
eral agent of the Guardian Life, Brook- 
lyn, and there is a special committee of 
insurance brokers headed by Harry Hai- 
blum which has volunteered to assist in 
closing insurance cases for him during 
June as a testimonial. Among those on 
the committee are Saul Stern, Dr. Wm. 
Goldhush, Harry Feinstein, Harry A. 
Yarish, Nathaniel S. Rosenberg, Dr. Sol 
Feldman, Morton Firestone, Lawrence 


Wollman, Henry C. Samuels, Jack 
Schlein and Al Rappaport. 
Mr. Firestone began his insurance 


career in 1916 as an agent of The Pru- 
dential. He then went into the general 
insurance brokerage field and later con- 
ducted a general insurance agency. Sev- 
eral years ago he reentered the broker- 
age field. His agency business is still 
being conducted in Brooklyn by_ his 
brother, Morton, under the name of the 
Firestone Agency, 

In 1935 the New York legislature 
passed an insurance brokers’ apprentice- 
ship law. About eight years prior to that 
time at the suggestion of Mr. Firestone, 
Senator Schwartzwald presented a meas- 
ure incorporating this idea and it was 
introduced annually until it became a law. 
In 1935 Irwin Steingut, an insurance 
broker of long standing, was speaker 
of the Assembly and gave the measure 
the support which finally put it through. 

Mr. Firestone is past chief deputy 
grand chancellor of metropolitan district, 
Knights of Pythias, and a past chan- 
cellor of Criterion Lodge. He is also a 
Mason and an Elk. For the past fifteen 
years he has been president of the Blum- 
berg Sick Relief Society of Brooklyn. 
He acted as chairman of the first mass 
meetings called for better housing in 
Williamsburg, New York City, which fi- 
nally resulted in the Federal Housing 
Project in that area. 


AGENCY CHANGES HANDS 
Wyman Insurance Agency, Aiken, S. 
C., has been purchased by P. W. Town- 
send and the name has been changed 
to Townsend Insurance Agency. Mr. 
Townsend’s son, P. W., Jr., will be 
associated with the agency. 


NUBEL & REILLY, INC., MOVE 

The New York City agency of Nubel 
& Reilly, Inc., has moved to larger quar- 
ters and is now located on the fifth 
floor at 111 John Street. 
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THE SNUFF MAKER’S SON 


HE Land and Title Records of North Kingstown, R. I. show that on 

November 5th, 1751 Gilbert Stuart, a Scotch millwright, entered into 
partnership with two gentlemen of Newport for the purpose of erecting a 
snuff mill on the Petaquamscott in the vicinity of Narragansett. Here the snuff 
maker built his home, a two-story frame house with a gambre] roof. It was 
in the northeast bedroom that Gilbert Stuart, the portrait painter, was born 
on December 3rd, 1755. 

Gilbert’s father sold his interest in the snuff mil] about 1761 and moved 
with his family to Newport, where they lived in what the artist later referred 
to as ‘fa hovel on Bannister’s Wharf’’. At the age of thirteen Gilbert was 
drawing portraits in black lead and one of his pastels, made in his early teens, 
may be seen at the Essex Institute at Salem. His first really 
serious work was done in the studio of the Scotch artist, 
Cosmo Alexander, who came to Newport to paint portraits 
of several of the city’s well-to-do citizens. Later Stuart ac- 
companied his instructor to Scotland and failing to support 
himself, after his master’s death, worked his passage home 
aboard a collier. 

Soon after his return to Newport and while Gilbert was 





pursuing his art and studying music, his father, who was a Royalist, fled to 


Nova Scotia leaving his family behind. His property was soon confiscated, and 


Gilbert, sailing for England just before the Battle of Bunker Hill, found himself 


penniless walking the streets of London. He appealed to Benjamin West for 
assistance and was put to work, copying, in the latter’s studio. Here he remained 
for several years, helping West in the painting of some of his huge canvasses. 

Upon reaching the age of thirty, Stuart married and in 1788 went to Ireland 
where he painted a number of successful portraits. In 1793 he returned to 
America. His success was immediate and he worked diligently in New York 
and Philadelphia, executing the many commissions given him by some of the 
great men and beautiful women of those early days. 

Stuart was extravagant in his expenditures and upon his 
death left little but some half-finished portraits. His body 
lies somewhere in Boston Common, the exact spot being 
unknown. A tablet upon the railing of the Common, shown 
at the left, identifies the artist as the «Painter of the portraits 
of Washington, Louis XVI and George III’’ and contains 
also the following words: «‘This tablet placed by the Paint 
and Clay Club 1897’’. 


The Home, through its agents and brokers, is America’s leading insurance protector of 
American Homes and the Homes of American Industry. 
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C. W. Pierce on Public Relations 


(Continued from Page 1) 


the sustained loss or claim experience 
justifies such action. It is not in the 
common interest to reduce the level of 
rates to a point which might jeopardize 
the financial position of the companies 
whose assets make reliable contracts of 
insurance possible. 

“2 It is in the common interest to 
review critically the operating rules and 
practices of company-maintained bureaus 
to make certain that they are shaped 
to meet the present-day demands of the 
public efficiently. The measure in which 





Nation Wide News Service 
C. W, PIERCE 


a bureau faithfully serves the public 
may be safely used as a yardstick to 
gauge the dividends returned in terms 
of service to agents and companies. 

“3. It is in the common interest to 
develop ways and means to make avail- 
able to policyholders, and others, the 
outstanding record of accomplishments 
and the objectives of the capital stock 
companies in the fields of business, per- 
sonal security, and social welfare. This 
important job can only be done thor- 
oughly by the people engaged in the 
business who make daily contacts with 
the public; they must be kept informed, 
if their efforts are to be successful. 

“4. Tt is in the common interest to 
effect greatly improved selling programs 
in order that policyholders may receive 
the benefits of complete protection; this 
implies an efficient and _ continuing 
agency service. 


Frequent Adjustments Needed 


“It is always prudent to assume not 
that the old way is wrong, but that there 
is a better way of doing the iob. We 
are passing through an era which calls 
for creative thinking and frequent ad- 
justments to meet present-day condi- 
tions; we must anticipate, to the best 
of our ability, the demands of the 
future.” 

Stock insurance stands four-square on 
the principles of invested canital, and 
the profit system, said Mr. Pierce. In 
this respect it operates on the same 
principle as great and small industries 
and businesses. Its billions in assets 
and reserves are invested in government 
securities, railroads, public utilities, and 
other of the nation’s enterprises. Its 
shares are widely distributed and held 
hv investors in every state in the Union. 
The salaries of its hundred thousand 
employes. and the service commissions 
of its hundred thousand - and - more 
agents, are spent in the communities in 
which they live, in every city, town, and 
hamlet. In short, the funds invested in 
stock companies’ operations, and the in- 
comes spent by those engaged in the 
business, protect the capital invested in 
the nation’s business which it serves. 

“There are many national services 


maintained by the stock insurance com- 
panies which benefit the public directly,” 
he continued. “Generally speaking, rate- 
making bureaus which, through the ap- 
plication of carefully designed schedules, 
develop the basic rates upon which most 
stock and non-stock insurance is written, 
are mainly supported by the stock insur- 
ance companies. These services are es- 
sential to the successful operation of 
the insurance business as they tend to 
preserve the security of the carriers (a 
matter of utmost importance to the pub- 
lic, yet little appreciated by many pur- 
chasers of contracts). Likewise, they se- 
cure for the public an equitable distri- 
bution of the burden of losses, a fair 
share to each individual. 
National Public Services 

“Important issues in the field of rela- 
tions to the public presently confront 
stock company insurance, and_ they 
should receive the attention of all com- 
pany men and agents. First of all, they 
call for a deep and penetrating aware- 
ness, and conviction that insurance is a 
public business, subject to the laws and 
regulations made by the public, and that 
the business of stock insurance will con- 
tinue to prosper only as long as the 
public is convinced that it serves its in- 
terest better than do other systems of 
insurance. It must be recognized that 
to progress a business must be estab- 
lished in the public mind as one of 
character, which functions in the public 
interest. In other words, a_ business 
must be conducted so that it will suc- 
cessfully withstand the acid test of pub- 
lic approval. 

Public Opinion 

“It is natural for those engaged in 
any business to think they know how 
the public feels about their business. 
Sometimes they are so close to the trees 
that they cannot see the woods. Insur- 
ance has lagged behind industry in ex- 
ploring the great field of public reac- 
tions—yet it depends upon the public 
for its very existence! Facts, cold, known 
facts, as to the measure of public ac- 
ceptance enjoyed, should be invaluable 
to companies and agents as a guide to 
the formation of operating policies, the 
improvement of services, and as a basis 
for developing selling and advertising 
campaigns. 

“Does the average policyholder buy 
contracts under compulsion to protect a 
mortgage interest or to comply with state 
laws? Or does he recognize that his 
nolicies may be the sole protection for 
his property and his life’s savings? 

“Does the average policyholder select 
his agent on the basis of friendship, or 
in the hope of reciprocity in business? 
Or because of his knowledge of the 
business and the quality of the services 
expected ? 

“Does he buy non-stock, or so-called 
‘at cost’ insurance due to a feeling af a 
superiority of indemnity and_ service? 
Or solely because of an estimated lower 
cost ? 

“Is the public satisfied with the forms 
of coverage offered by the stock insur- 
ance companies? 

“Has the average policyholder experi- 
enced satisfactory settlement of claims? 
Or has his own, or his friends’, experi- 
ence with claims given him a suspicious 
attitude toward insurance company 
aims ? 

Comprehensive Selling Programs 

“A definite responsibility to improve 
the programs of selling rests upon our 
producers. This is an obligation which 
our business owes to the public. If the 
producer competently discharged his ob- 
ligation to his customer he need have 
little concern regarding compensation for 
services rendered. as it will follow in 
normal course. Fortunately, increasing 
numbers of insurance men are cognizant 
of this responsibility, are accepting the 
challenge, and holding their business 
against competition. 

“Those who purchase contracts mainly 
to satisfy the demands of mortgagees or 
of state laws, and not through a sense 
of protection, do not realize that these 

















RALEIGH MET DEATH WITH A PIPEFUL 


Sir Walter Raleigh, so the story goes, “tookea pipe of tobacco 
a little before he went to the scaffolde."’ Having learned 
about smoking from Sir Francis Drake and Ralph Lane, first 
governor of Virginia, Sir Walter did much to spread 
tobacco's popula ity in England and on the Continent. 


First cultivated commercially in Virginia in the 17th century 
tobacco is now grown in 18 of the United States and in lo- 
calities scattered from Quebec to Chile, from Sweden to the 
Netherlands East Indies. The United States, largest tobacco 
consumer, is also by far the largest producer and both our 
imports and exports of the leaf are substantial. Many costly 
imported grades are essential for the blends demanded by 
American smokers. 

For tobacco grown, harvested and warehoused in foreign 
lands, as for many other products of field, factory and mine 
that we import, AIU worldwide insurance facilities provide 
protection against loss. Broke:s and agents will find our serv- 
ices valuable for their clients’ interests abroad. 


AMERICAN INTERNATIONAL 
UNDERWRITERS CORPORATION 


111 John Street, New York 340 Pine Street, San Francisco 
Havana, Cuba Manila, P. |. Bogota, Colombia, S. A. 
Shanghai, China Hong Kong 
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ANALYZE THE THUMB PRINT 
OF YOUR AGENCY SERVICE 


If it does not disclose all the whorls of success, if it does 
not disclose that your service is better than that of your 
friendly competitors—more dependable, more aggressive, 
more sympathetic, more thorough—consider making a 
complete constructive analysis of your production efforts. 


Ask your Springfield Group fieldman to help you. 
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THE SPRINGFIELD GROUP 


WALTER B. CRUTTENDEN, President 


SPRINGFIELD FIRE & MARINE INSURANCE COMPANY SPRINGFIELD, MASS 
CONSTITUTION DEPARTMENT . . . . SPRINGFIELD, MASS. 
SENTINEL FIRE INSURANCE COMPAN . . SPRINGFIELD. MASS. 
MICHIGAN FIRE & MARINE INSURANCE COMPANY DETROIT, MICH. 
NEW ENGLAND FIRE INSURANCE COMPANY . PITTSFIELO, MASS. 
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contracts frequently stand, alone, be- 
tween their solvency, bankruptcy, and 
the safety of their life’s savings. Agents 
must sell protection in its broadest sense 
—not policies. They must follow mod- 
ern, coordinated plans for account sell- 
ing, so that their clients may have the 
complete protection which is available 
to safeguard the insurable hazards of 
present-day business. 

“The producer has not made a sale 
when an assured accepts a stock com- 
pany contract solely because of a price 
differential; he has not sold the broad 
principles of stock company insurance, 
or the value of his continuing services; 
he has simply taken an order! The hey- 
day of the order-taker is past. The day 
of the informed, aggressive salesman is 
here! Today’s demand is for producers 
who know their own _ business, the 
methods of operation of their competi- 
tors, and recognize their obligation to 
the public for competent, continuing 
service. a 

“The answer to our competitive prob- 
lem lies largely in efficient, comprehen- 
sive salesmanship—selling from an ag- 
gressive and positive point of view, 
rather than selling from a purely de- 
fensive and negative viewpoint. 


Advertising and Publicity 


“One must not confuse publicity with 
public relations. Publicity such as news 
releases and advertising, has an impor- 
tant place in the greater field of public 
relations. The main job of securing and 
retaining the confidence and the increas- 
ing support of the public must ultimately 
depend upon the manner in which the 
business is conducted, and the day-by- 
day public contacts of those who are en- 
gaged in the business. Favorable pub- 
licity about a business, regardless of the 
source from which it emanates, cannot 
be capitalized for long unless the good 
things said about it are justified by 
efficient performance. 

“Ageressively loyal employes, when 
informed on the fundamental of the 
business and the functions of our service 
boards and bureaus, can contribute to- 
ward advancing the interest of the pub- 
lic whom they meet. There is a fertile 
field in the ranks of company, agency, 
and bureau employes, for dissemination 
by the management of pertinent infor- 
mation which will be helpful to them, the 
business, and the public, alike.” 





Teano 25 Years With 


Central of Baltimore 


Richard Teano, agency secretary of 
the Central of Baltimore, has completed 
twenty-five years in the service of the 
company. The occasion was fittingly 
recognized at the home office in Balti- 
more and he received many messages 
of congratulations. 

Mr. Teano started with the Central 
on June 12, 1916, as a map clerk. He 
held various positions in the home office, 
and was made an assistant secretary in 
October, 1928. He has had entire charge 
of the agency business of the company 
since January, 1939, and was made 
agency secretary last March. 





UNDERWRITERS ASSN. ELECTS 


The British Columbia Underwriters 
Association advises that its slate of offi- 
cers has been reelected including Mark 
Nevill, Eagle Star, president; A. E. 
Bibbs, North British & Mercantile, vice- 
president, chairman of automobile de- 
partment; F, B. Lewis, Canadian Surety, 
vice-president, chairman of casualty de- 
Partment; John Anderson, Commercial 
Union, vice-president, chairman of the 
ire department; W. R. Sloan, Royal, 
vice-president, assistant chairman of fire 
department, 





HEADS SPRINKLED RISK ASS’N. 
J.C. Hiestand, secretary of the Ohio 
Farmers, has been elected president of 
the Western Sprinkled Risk Association, 
succeeding L. P. Tremaine, vice-presi- 
dent of the Pacific Fire. E. E. Soenke, 


Security of Iowa, has been elected vice- 
president, 


GAMBRELL HEADS TEXAS ASSN. 





Elected President of Agents’ Organiza- 
tion; Over 800 at Dallas 
Convention 


Eric C. Gambrell, Dallas, was moved 
up from vice-president to president of 


the Texas Association of Insurance 


Agents by the board of directors at the 


organization’s forty-fourth annual con- 
vention at Dallas last month. He suc- 
ceeds Ben A, Calhoun, Houston. Wil- 
lard Brown, Corpus Christi, was elected 
vice-president. The association re-named 
Mr. Gambrell to the board of directors 
and elected T. M. Wingo, El Paso, and 
Alden Evans, Fort Worth, as members 
to succeed Gordon Kenley, San Angelo, 
and Tom S. Gillis, Fort Worth, whose 
terms expired. 

Other officers elected included L. O. 
Jarrell, Houston, who was made chair- 
man of the legislative committee to suc- 
ceed D. A. Clark, Sweetwater. Regional 
vice-presidents named included: District 
1, R. H. Coffee, Vernon; 2, Allan Birge, 
Sherman; 3, J. H. David, Orange; 4, T. 
M. Gribble, Waco; 5, Paul Moore, Mc- 
Allen; 6, Clint Myrick, Midland; 7, J. 
W. Pigman, Dalhart; & Julius Berg- 
field, Tyler; 9, J. W. Purifoy, Ballinger: 


10, H. N. Patterson, Taylor; 11, E. E. 
Freyschlaug, Eastland; and 12, Sam 
Combs, Levelland. More than 800 regis- 
tered for the convention, which was de- 
voted to pointers on how to sell capital 
stock insurance lines. 





McDERMAND HEADS MUTUALS 


S. S. McDermand, Port Burwell, was 
elected president of the Mutual Fire 
Underwriters’ Association of Ontario at 
the conclusion of the annual three-day 
convention in Toronto, recently. < 
Eilber, Crediton, was elected vice-presi- 
dent and second vice-president is E. H. 
Martyn, Port Hope. Secretary-treas- 
urer reelected was Walter R. Cross, 
Galt. Two hundred and fifty directors 
and officers representing mutual insur- 
ers in the province were present. 





JOSEPH D. WHEELER DIES 


Joseph Darr Wheeler, 51, member of 
the Belknap & Wheeler general agency 
of Dallas, Tex., died of a heart attack 
June 13. Born in Illinois October 22, 
1889, Mr. Wheeler had lived in Dailas 
twenty-one years. He was widely known 
as an insurance man on the Pacific Coast 
for about ten years before he went to 
Dallas. He served as a captain in the 
World War. A member of the Blue 
Goose, he was known as an after dinner 
speaker for his ready wit. 


AGENTS NEW WINDOW DISPLAY 


With twelve monthly, changeable, 
flasher-lighted, translucent center panels, 
a window display is being loaned by the 
companies of the National Fire Group 
to selected agencies with ground-floor 
windows in good locations. The center 
cartoon panels, in red and black, are 
lighted from behind. The main panel 
is green, and the wings, and symbols at 
the top, are yellow and blue. 

Many features of the display resulted 
from a survey among agents who con- 
tributed their ideas. The cartoons are 
similar to a series in a popular news- 
paper advertising campaign now being 
used by many of the companies’ agents. 


N. Y. EXAMINERS ELECT 
George J. Farner of the Yorkshire 
Group was elected president of the Fire 
Insurance Examiners Asseciation of Ne 
York last month. Other officers are B. A. 
Rechtiene, Eagle Star, vice-president; 
William W. Dixon, Commercial Union, 
secretary; J. J. McGann, Yorkshire, 
treasurer, and Arthur Fleischauer, [ire- 
man’s Fund, recording secretary. 
NATIONAL FIRE DIVIDEND 
The National Fire of Hartford has 
declared the regular quarterly dividend 
of 50 cents a share, payable July 1 to 
stockholders of record June 19. 
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Bailees’ Customers Risks Written 


For Laundries, 


customers insurance is written 
dyers and cleaners and 
rug cleaners, and is also referred to as 
“customers’ goods insurance” or “bundle 
insurance,” writes James R. Donovan, 
manager of the Ohio marine department 
of the Automobile Standard Fire in the 
June issue of the Aetna-izer. 

According to a recent survey by the 
Department of Commerce there are 5,10 
power laundries in the U. S. doing an 
annual business approximating $500,000,- 
000, Another survey indicates there are 
approximately 2,800 power dry cleaning 
plants (this does not include press shops) 
doing an annual business approximating 
$100,000,000. 

Every city and town has its repre- 
sentative laundries, dry cleaners and rug 
cleaners. A glance through the classified 
section of your telephone or city direc- 
tory will disclose those in your com- 
munity. There is still a large unsold 
field awaiting cultivation. Those already 
insured may be aided by a proper survey 
of the existing insurance. The acquisi- 
tion of new accounts annually means not 


Bailees’ 
for laundries, 


only substantial commissions to the 
agents who have interested themselves 
in the class, but such agents have sub- 


sequently acquired fire, liability, automo- 


bile, Group life, boiler, ete. 
Helps to Retain Good Will 


Confidence and good will are the foun- 
dation of all worth-while business rela- 
tionships. Confidence and good will are 
essential bailees’ sales points and should 
be stressed in the solicitation of pros- 
pects. Laundry owners, cleaners and 
dyers have no merchandise to sell and 
must consequently offer a high standard 
of service; but, above all, they must be 
in a position to retain confidence and 
good will when confronted with losses. 

Complimentary testimonial letters have 
been received from many assureds ex- 
pressing satisfaction on the prompt and 
courteous settlement of losses under 
these policies. One particular case hap- 


pened in a mid-western city where a 
plant was destroyed by fire. Goods of 
hundreds of customers were involved 


and the total insurance loss paid was 
$23,580. Incidentally, the premium paid 
on that account was only $335. The as- 
sured not only retained the business of 
the old customers but acquired many new 
accounts as the result of the favorable 
publicity received by the satisfactory loss 
settlements. 

Keeping pace with the rapid expansion 
of the laundry and dyers and cleaners 
industries in providing comprehensive 
protection on customers’ goods has pro- 
moted our interests in these industries. 


Covers Actual Value of Goods 


Space will not permit a complete re- 
view of the coverage afforded under our 
policies, but this may be obtained by 
referring to our marine hand book. It 
is not amiss, however, to mention that 
our policies cover the actual value of 
goods with no limit of liability per ar- 
ticle, bundle or catastrophe unless mod- 
ified. These generally are open policies 
written on a continuous basis, the as- 
sured reporting his gross receipts or 


gross income each month and paying 
premium thereon monthly at an agreed 
rate. 

Each risk is rated separately, 
upon 


NORTHERN ASSURANCE UCO.Lrp 


depend- 


ing the class, i.e. laundry, or 


A Progressive Company for Progressive 


Dyers and Cleaners 


cleaner—class of work, viz., wholesale 
or retail, construction of buildings, me- 
chanical equipment, solvent used, fire 
safeguards, burglary protection, contents 
fire rate, number of branches and routes, 
volume of business and loss experience. 
Small non-processing cleaning establish- 
ments whose volume of business is not 
large enough to warrant an open policy 
may be covered under a special flat pre- 
mium form. 

Progressive laundries and dry cleaners 
offer a variety of services. Today many 
are departmentalized and need the fol- 
lowing inland marine coverage on cus- 
tomers’ goods accepted for laundry, dry 
cleaning, storage, including annual cer- 
tification in states permitting, excess le- 
gal liability, coverage on accrued stor- 
age and labor charges. Coverage also is 
needed on linen supply owned by assured 
and rented to customers. 

Alert agents are seeing: to it that 
proper insurance is carried for each par- 
ticular service. Agents insuring one 
service only leave themselves 
attack. 





Kentucky Pond, Blue Goose, 
Elects Hill as M. L. G. 


The Kentucky Pond of the Blue Goose 
meeting at Mammoth Cave, Ky., June 
11, named Herbert W. Robertson, of 
Henderson, Ky., state agent for the Han- 
over; and Julius V. Bowman, state agent 
of the Fire Association, from Louisville, 
as delegates to the grand nest meeting 
at Asheville, N. C., August 26 to 28. The 
Kentucky Pond has been working in the 
interest of Mr. Bowman’s candidacy for 
the post of grand keeper of the golden 
goose egg at the grand nest meeting. 

The Kentucky Pond has also been in- 
vited to put on its Kentucky Colonel 
Model Initiation, through the Kentucky 
initiation team, in connection with the 
proposed Old South program. The in- 
vitation came from the North Carolina 
Pond. 

Emerson Hill of the Aetna was elected 
most loyal gander, succeeding Irvin J. 
Holmgreen of the St. Paul, retiring. 
George B. Atkin continues as supervisor 
of the flock; John Hommes, custodian 
of the goslings; Smith E. Holland, 
guardian of the pond; C. E. Fieldhouse, 
keeper of the golden goose egg, and 
William E, Kingsley of the Travelers 
became wielder of the goose quill, suc- 
ceeding Mr. Hill. 





New British Appointments 


Directors of the Prudential, London, 
announce that following the retirement 
of H. H. Redman the fire and accident 
departments have been placed under the 
joint control of W. E. G. Burge and R. 
S. Thorp. 

To succeed the late Sir Robert Booth- 
by the directors of the Scottish Provi- 
dent have appointed as manager A. 
Graham Donald, hitherto secretary. Mr. 
Donald, who was due to retire at this 
time, having completed forty years’ serv- 
ice with the office, has acceded to the 
request of the directors to defer his re- 
tirement. 

Sir Robert’s will shows that he left 
personal estate of £66,688 in Britain. 
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ANCIENT IN YEARS... 


at once. 


FIRE & CASUALTY INSURANCE 





+MODERN IN METHOD... 


The object of an insurance policy is to guarantee 
protection against specific loss, but what is further 
appreciated by the assured is speedy and satisfactory 
settlement of the claim as well as a readiness of both 
Agent and Company to quickly provide information 
on various other kinds of needed protection or to point 
out unrecognized hazards which should be covered 


The Royal Exchange Group renders service 
which makes the agent valuable to the assured 
and helps build more business. 
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DISCONTINUE SALVAGE CORPS 

Announcement has been made that 
steps have been taken to discontinue the 
operation of the Louisville, Ky., Salvage 
Corps. This action is in keeping with 
a nation-wide trend and in no way re- 
flects on the efficiency of the Louisville 
Salvage Corps. The records of the Na- 
tional Board of Fire Underwriters of 
the 435 cities of the United States hav- 
ing populations of at least 20,000 show 
that in 74% of all cities the fire depart- 
ments perform salvage service as a reg- 
ular part of fire department activities. 
The discontinuance of the Louisville 
Salvage Corps as a separate organiza- 
tion comes after a thorough study of 
local conditions and the conviction that 
the Louisville Fire Department will be 
able to carry on this service as a func- 
tion of the fire department. Liberal 
provisions have been made for the em- 
ployes of the Salvage Corps in the form 
of severance allowances to assist them 
in seeking new employment. 





YACKEL, JR., CAMDEN SPECIAL 


Edward O. Yackel, Jr., has been ap- 
pointed special agent by the Camden 
Fire. He will assist his father, Edward 
O. Yackel, state agent for western New 
York. Mr. Yackel, Jr., has for the past 
three years been connected with the 
New York Life Insurance Rating organ- 
ization. He is a graduate of Syracuse 
University. 


FIRE and ALLIED LINES ~ AUTOMOBILE ~ INLAND MARINE 


os s @ @ oy -W eco) 





NEW YORK 


SAN F'RANCISCO 


CR la A TLL NE EE HAAG AS RA a 


Agents 


Sumner Rhoades Letter 


To E. H. Hornbostel 


E. H. Hornbostel, New York state 
agent for the Firemen’s of Newark, who 
has a very high regard for Sumner 
Rhoades, manager of the Eastern Un- 
derwriters Association, who is retiring 
soon from that post, recently received 
from Rhoades a letter from which the 
following extracts are taken: 

“You must, of course, realize that | 
have always reciprocated your liking and 
respect. You have been a real benefit 
to the stability of our business in your 
sound judgment and upright dealings. 
If the world were full of Barons it would 
be a much better place in which to live 
and do business, * * * 

“Thanks for all your good wishes for 
my health and happiness. I expect to be 
in and out of the office more or less for 
several weeks—possibly months—al- 
though that will depend on how much 
assistance I can give.’ 








LOYALTY GROUP OUTING 

The fifth annual outing of the Loyalty 
Group of Newark was held on Wednes- 
day at Palisades Park, N. J. Employes 
and their families were the guests 0 
President John R. Cooney. The trip 
was made by motor bus and private, caf, 
with more than 2,000 persons participat: 
ing. More than 200 members of the 
New York and Brooklyn branches 
the group also were present. 
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Chairman of Marine of London 


Reports on Work of Staff in War 


Fortunately he came through this ordeal 
unscathed, 

“Our officials have also contributed 
their quota to the war effort,” the chair- 


Presiding at the annual meeting of the 
Marine Insurance Co., recently held in 
London, Edgar A. H. Mosenthal, chair- 
man, described the year 1940 as one with- 
out parallel in British history. 

“The hazards of the war, so far as 
sea perils are concerned,” he declared, 
“must be spread over all our operations. 
We shall certainly make a profit on war 
risks in 1940. On the other hand, the 
uncertainty of our purely marine results 
is due to casualties which are the direct 
result of the conditions of war naviga- 
tion.” 

Mr. Mosenthal described the members 
of the Marine board as all being of 
“ancertain age,” yet all making their 
contribution to the war effort. In par- 
ticular, he mentioned Lord Hillingdon, 
who accepted a commission in the Royal 
Naval Volunteer Reserve and was heav- 
ily engaged in action in his little 
ship during the evacuation from Narvik. 


man added. “Our underwriter, Mr. Dar- 
by, has his time more than fully occu- 
pied in serving on innumerable commit- 
tees directly concerned with government 
work, Our assistant manager, Mr. Mc- 
Cay, and our secretary, Mr. Read, have, 
through the removal to Weybridge and 
the depletion of staff naturally had ad- 
ditional work thrown upon them. Our 
assistant underwriter, Mr. MacDiarmid, 
has in point of fact been responsible for 
the London underwriting for the past 
sixteen months. We have also lent the 
services of Mr. Furniss, claims adjuster, 
to the government for four days a week. 

“Some of our staff have suffered griev- 
ous loss by enemy action. But they re- 
ported for duty immediately — shaken 
bersars but undismayed and undefeat- 
able.” 


Aetna Fire Increases 


Philadelphia Marine Dept. 


To increase the facilities of the Phila- 
delphia marine department of the Aetna 
Fire Group, the company has trans- 
ferred Neal Holmgren from the home 
office at Hartford to the Atlantic ma- 
rine department at Philadelphia with the 
title of inland marine underwriter. The 
transfer is being made to enable Marine 
Special Agent Eric Shepherd to devote 
more time to field work, 

The Aetna Fire Group now has two 
marine special agents working out of 
the Philadelphia office. Mr. Shepherd 
will continue to cover eastern Pennsyl- 
vania, southern New Jersey and West 
Virginia and Cortlandt Luce will travel 
western Pennsylvania, Maryland, Dela- 
ware, District of Columbia and Virginia 
as he has been doing for the past two 
years. Mr. Holmgren, a graduate of 
Trinity College, Hartford, joined the 
Aetna in 1938 and spent two years in 
the inland marine department and one 
year as an assistant fire examiner. 





PROPERTY FLOATER POPULAR 
Insurance agents across Canada are 
unanimous in their statements that per- 
sonal property floaters have grown to 
such an extent in public appeal that 
this Summer finds them selling like “hot 
cakes.” A boon to business, this floater 
was the leader in Canada in 1940 in 
stepped-up sales, and is even exceeding 
1940 turnover this year. 





N. Y. Branch of American 
Auto Takes Larger Space 


On Friday, June 13, the New York 
branch office of the American Automo- 
bile and American Automobile Fire 
moved to larger quarters on the sixth 
floor of 99 John Street. For the past 
five years, these companies have main- 
tained offices on the twenty-third floor 
of the same building, but business 
growth has necessitated taking larger 
space. 

No formal opening of the new offices 
will be held at this time due to in- 
ability to obtain new equipment, but 
within the next sixty days the Ameri- 
can Automobile hopes to be “all spruced 
up” to receive its friends. 





Refusal to Pay May Not 
Be Denial of Liability 


A refusal to pay the insured anything 
on an automobile policy because the in- 
surance company claimed that nothing 
was due him after paying the mortgagee 
was not an unqualified denial which 
would relieve insured from the duty to 
agree to an appraisal of the amount of 
damages to his car. 

To justify failure to comply with pol- 
icy requirements a denial of liability 
must be general, be upon the basis of 
the invalidity of the contract, its want 
of coverage, or forfeiture on account of 
a breach of some stipulation or warranty 
in the policy. Neither the failure to 
admit liability, nor the demand for ar- 
bitration, is equivalent to a denial of 
liability which amounts to a_ waiver. 
Chambers vs. Home Ins. Co. of New 
Albama Supreme Court, 1 So, 2nd 





EXTENDS FINANCING SERVICES 


The favorable results that First Ban- 
credit Corp. has had in Chicago with 
its plan of financing automobile pur- 
chases through local insurance agents 
has led the company to extend this serv- 
Ice to three other cities, Cincinnati, 
Cleveland and Indianapolis where it is 
eing put into effect this month. First 
Bancredit’s plan, called the “commission 
getter plan,” gives the local agent a 
chance to sell a financing “package” 
which includes a low cost deferred pay- 
ment plan not only for all the insurance 
which the client may wish to carry but 
also for the purchase of the car itself. 





Canadian Inland Underwriters Ass’n 
Formulates Plan of Operations 


Backed by a substantial vote on the 
part of member companies, the new 
Canadian Inland Underwriters Associa- 
tion has formulated and adopted a pro- 
posed plan of operations, which will be 
under the direction of Wilson McLean, 
general manager and secretary. Accord- 
ing to Mr. McLean, all details of the 
plan will be in operation no later than 
October 1. It may be recalled that when 
the association was first formed late 
last year, one of the problems confront- 
ing it was some sort of regulation of 
commissions. The association’s program 
deals with this matter and acquisition 
cost rules, 

According to the new program, there 
shall be recognized only two classes of 
intermediaries to whom commission may 
be paid by members of the association. 
It is further stipulated that after a date 
to be determined (no later than October 
1) no member of the association shall 
pay, make or give any commission, com- 
pensation, remuneration, allowance cr 
gratuity to an intermediary for the de- 
velopment, acquisition, retention or serv- 
icing of business, or handling of losses 
otherwise than is provided in the rules. 

Insofar as the Canadian Inland Un- 
derwriters Association is concerned, 
brokers and agents are defined and other 
rules are laid out in the association’s 
program as follows: 

Class A—Agents and Brokers 


(1) An agent or broker is any inter- 
mediary who does not come within Class 
B hereof. (2) There shall be no dis- 
tinction made between the commission 
rates applicable to agents and brokers. 
(3) The various types of policies within 
the jurisdiction of the association are 
classified for the purpose of establishing 
standard rates of commissions. (4) 
Agents and brokers shall be paid no 
more than the rates of commission spe- 
cified by the member companies of the 
association, 

Class B Supervising Agents 

(1) A supervising agent of a company 
is one who— 

(a) Has exclusive jurisdiction over one 
or more provinces (except in the case 
of Ontario where the supervising agent 
may have jurisdiction over that part of 





the province only lying east of the cities 
of Fort William and Port Arthur, and 
except in the case of British Columbia, 
where the supervising agent may have 
jurisdiction over Vancouver Island only 
or over the mainland only); 

(b) Receives and passes upon all daily 
reports, applications and monthly ac- 
counts; 

(c) Receives and is responsible for 
agency business; and 

(d) Has supervision and control over 
all the agencies and the agency business 
of the company in the territory under 
the jurisdiction of the supervising agent. 

(2) No supervising agent of a com- 
pany shall be approved as such, nor shall 
that status be continued where the su- 
pervising agent transacts any. direct 
business, or has any direct or indirect 
interest in any agency transacting a di- 
rect or brokerage business. 

(3) The compensation of a supervising 
agent shall be at the discretion of the 
company and a contingent commission 
may be paid. 

(4) No supervising agent shall be ap- 
proved by the executive committee un- 
less and until the agent signs a pledge 
to observe the rules of the association; 
to write no business on behalf of and 
to place no business with any insurer 
on a basis at variance with the forms 
and rates established by the association; 
and to accept or pay no commission 
other than is permitted under associa- 
tion rules. 

The rules and regulations of the C. I. 
U. A. also specify that a contingent 
commission will be paid agents or 
brokers on indirect business. On the 
direct writings of the agent he shall be 
entitled only to the commission rates 
applicable to agents and brokers. Too, 
any company which utilizes the services 
of a provincial agents office will pay a 
contingent commission on direct busi- 
ness, 

Rates of Commission 


The rates of commission allowable to 
Class A agents and brokers are as fol- 
lows: 

Classes of business: 

Class 1—Bridge policies, dam, flume, 
jewelers’ block, pipe line, sewerage sys- 


Chubb & Son Sponsor 
New Radio Program 


WEATHER AND YACHTING NEWS 





Will Be Broadcast Over WMCA Every 
Friday and Saturday Night and 
Saturday Forenoon 


Chubb & Son, marine insurance un- 
derwriters at New York, announce spon- 
sorship on June 27 of a new type of 
radio program offered as a public ser- 
vice to yachtsmen, fishermen, aviators 
and all those who plan week-end trips 
or vacations. It is called “Weather & 
Yachting News,” broadcast over WMCA 
every Friday and Saturday night at 
10:25 to 10:30, and Saturday forenoon 
from 11:45 to 11:50. In addition to a 
detailed report on weather conditions 
forecasts are made for most of the pop- 
ular yachting sections along the New 
Jersey and Connecticut coasts, as well 
as Long Island Sound. 

Interesting bits of information about 
yacht races, club activities, fish runs and 
other valuable facts that contribute to 
the pleasure or safety of the listener’s 
week-end are important parts of this 
nove] five-minute program. Fishing re- 
ports, obtained from prominent fleet 
captains operating out of Montauk, 
Babylon and Freeport, Long Island, as 
well as Brielle, N. J., are wired in short- 
ly before broadcast time. 

The program is compiled by Rufus G. 
Smith, associate editor of Yachting 
Magazine, who gathers and edits latest 
data from thirty-nine airport weather 
stations in addition to last minute re- 
ports from government meteorological 
stations. Friday night and Saturday 
noon reports are rushed from Mr. 
Smith’s post at Port Washington to the 
station by Western Union a few minutes 
before the program is aired in order to 
insure up-to-the-minute information. 
Handy cards are available from Chubb 
& Son giving time of broadcasts for 
tacking up alongside radio receivers. 





A. E. Morgan President 
Of London Institute 


Arthur E. Morgan, general manager 
of the London Assurance, last week was 
installed as president of the Insurance 
Institute of London with W. H. Walker, 
manager of the Union Assurance So- 
ciety, as deputy president. 





ISSUES NEW SALES BOOKLET 


The Millers National of Chicago an- 
nounces publication of a new booklet, 
a third edition outline of its well known 
“Practical Prospecting” agency sales 
plan. The first edition was introduced 
a few years ago as a result of a thorough 
study by the advertising and sales pro- 
motion department of Millers National 
of sales methods of successful agents 
throughout the country. The present 
editing of “Practical Prospecting,” ac- 
cording to the company’s advertising 
manager, Earle E. Vogt, adheres closely 
to the time-tested features of the origin- 
al plan. 





HONOR THOMAS J. GODDARD 


Thomas J. Goddard, a partner in 
Chubb & Son, marine underwriters of 
New York, has received the honorary 
degree of Doctor of Laws from his alma 
mater, Kenyon College, Gambier, Ohio. 





tem, tunnel and waterworks system pol- 
icies, 10%. 

Class 2 — Golfers’ equipment, guns, 
personal effects, personal furs, cameras 
(personal), personal property floater, sil- 
verware, tourists’ baggage, wedding 
presents, personal jewelry policies, 20%. 
Where any coin collection, fine arts or 
stamp collection is included to a P. P. 
F., the P. P. F. rate will apply. 

Class 3—Any other types of policies 
not coming within the two preceding 
classes, 15%. 
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Cos. and Producers Talk 
Graded Commissions 


HOLD SESSIONS IN NEW YORK 





View Trend and Seek to Reconcile 
Ideas; Some Background 
of Discussions 





Ralph W. Howe, Richmond, Va., and 
his committee on graduated company 


expenses and agents’ commissions of 
the National Association of Insurance 
Agents, held a series of meetings in 
New York from Monday through 


Wednesday of this week. Members of 
the committee, all of whom attended the 
meetings are W. Herbert Stewart, Chi- 
cago; George W. Carter, Detroit; Wil- 
liam T. Ashby, Newark; McAlister Car- 
ag Charlotte, N. C.; Will S. Keyes, 

, Chattanooga, Tenn. and G. S. Puri- 
Camden, Arkansas. 

The committee held a preliminary ses- 
sion on Monday, a joint meeting with 
committees of the National Association 
of Casualty & Surety Agents and the 
National Association of Insurance Brok- 
ers on Tuesday, and a meeting with the 
agency and public relations committee 
of the Association of Casualty & Surety 
Executives Wednesday afternoon. San- 
ford B. Perkins, secretary, compensation 
and liability department of the Travelers, 
is chairman of the Association sub-com- 
mittee handling this matter. 

Entire Group Present 

This meeting of the agents’ commit- 
tee is the first session the entire group 
has held since its appointment several 
months ago by President Payne H, Mid- 
yette of the National Association. The 
subject came up for attention at the 
annual meeting at Buffalo, N. Y., in 
1940, following which a sub-committee 
of the executive committee of the Na- 
tional] Association met with company 
representatives in New York to discuss 
the subject. Further conferences were 
conducted by Mr. Howe and his com- 
mittee members present at the mid-year 
meeting at Oakland, Cal., in April. 

The question of graded expenses and 
commissions is one of the most vital 
in the casualty business at the moment. 
Its adoption in New York State for 
compensation insurance, as detailed in 
The Eastern Underwriter of May 30, 
brings the question definitely to the 
forefront. Massachusetts was the first 
state to adopt the graded plan. This 
action in two key states is expected to 
be followed in other states. 

In New York, graduation begins on 
premiums above $1,000. On the first 
$1,000 of premium, total acquisition cost 
is 17.5% with allowance for administra- 
tion and audit expense of 8.8%, no dis- 
count allowable. On the next $4,000 
of premium, total acquisition is fixed 
at 15%, administration and audit ex- 
pense at 7.4%, the premium subject to 
a 4% discount. On premium above 
$5,000, total acquisition cost is 10%, ad- 
ministration and audit expense 4.7% and 
the premium is subject to a discount 
of 12%. 

War Department Procedure 

Further stimulating the movement is 
the new War Department procedure for 
insuring defense projects, which pro- 
vides for a fixed fee compensation to 
agents reckoned on a graduated basis. 
For example, on a risk carrying a 
$100,000 premium, the first $10,000 of 
standard premium carries a 714% fixed 
fee charge, which is graded downward to 
4% for the next $40,000 charge and 2% 
for the next $50,000. On premium above 
$100,000, the fee is 1%. 

A number of casualty company execu- 
tives long have advocated graduated ex- 


pense and commissions for large risks. 


As far back as 1920 a committee was 
appointed to approach producers with 
the project but it received such strong 
opposition that it was abandoned for the 


time. It was again to the forefront in 
connection with retrospective rating for 
workmen’s compensation insurance and 
again agency sentiment was practically 
unanimous in opposing any graduation. 

It therefore follows that the company 
advocates of the proposal feel a great 
deal of headway has been gained in the 
appointment of the committee of the 
National Association to explore the sub- 
ject and confer with the company sub- 
committee in regard to it. 


No Specific Position 


3eyond appointing the committee, the 
officials of the National Association have 
taken no specific position in regard to 
the proposal. Following the Buffalo 
meeting when it was decided to appoint 
the committee, the association issued 
an authorized statement on actions of 
the executive committee in which the 


subject was treated as follows: 

“The committee approached the subject of 
graded commissions and graded expenses with 
a good deal of caution, on the theory that when 
a controversial question arises which appears 
to have merit upon the affirmative and negative 
side it is well to make haste slowly. Certainly 
it was not the desire of the committee to turn 
down any subject matter without careful con- 
sideration. However, it cannot be expected that 
an item so important, so far-reaching and so 
uncertain as this one can be brought to a proper 
conclusion during any one sitting. 

“A good many times in the past the National 
Association’s administration has raised the ques- 
tion of a given percentage of insurance premium 
as compensation for agency service which does 
not always measure either the value of the 
necessity of the service to be rendered. Any 
given percentage of the small premium unit is 
nearly always a wholly inadequate compensation 
for the service that has to be rendered during 
the life of the policy. On the other hand, com- 
pany committees have contended that when the 
very few large premium units are reached, par- 
ticularly in the casualty and_ surety business, 
the percentage fixed from the beginning is like- 
wise out of proportion. 


Comprehensive Survey 


“The committee believed that it was necessary 
to make a comprehensive survey and study of 
this whole agency compensation question and 
with that idea in view, authorized the appoint- 


(Continued on Page 29) 





Re-elected Chairman 








FRANK A. CHRISTENSEN 


Frank A. Christensen, vice-president 
of the Fidelity & Casualty which post 
he also holds in the fire companies of 
the America Fore Group, was re-elected 
to chairmanship of the agency and public 
relations committee, Association of Cas- 
ualty & Surety Executives, at a meeting 
this week. This committee is one of 
the busiest in that organization and has 
a membership of thirteen companies. 





RE-ELECT MRS. L. L. HERRING 

Mrs. Lillian L, Herring, executive sec- 
retary of the Insurance Federation of 
Illinois, has been re-elected for the third 
year as chairman of the executive com- 
mitteee of the Insurance Executives Dis- 
taff Association of Illinois. She is also 
serving this year as chairman of the 
association’s publicity committee. 





W. C. JEFFREY ON JOB AGAIN 

William C. Jeffrey, Royal Indemnity, 
metropolitan N. Y. department, returned 
this week to the office after a long siege 
at the hospital. He had a gall stone 
operation which was successful. 





Snapped at Commissioners’ Meeting 





Spencer Welton, vice-president Mas- 
sachusetts Bonding, who probably at- 
tends more insurance conventions than 
any company executive in the insurance 


business, is shown in the accompanying 
picture while attending the convention 
of the National Association of Insurance 
Commissioners in Detroit. Photographed 
with him are the Misses Mary Gough 


Harry Fulle 
Left to right: Miss Mary Gough, Spencer Welton and Miss Ellen ‘Drone ‘ 


and Ellen Burns, both of whom are with 
the New Jersey Manufacturers Casualty 
Insurance Co., and both attended the 
same school, St. Mary’s Cathedral in 
Trenton. 

Miss Gough is the daughter of Chris 
Gough, the New Jersey Deputy Insur- 
ance Commissioner, one of the ablest 
members of the National Association of 
Insurance Commissioners. 


Holds Tuberculosis Is 
Occupational Disease 

H. D. SAYER SPEAKS AT SARANAC 

Disease Should Be Treated Specifically 


in Schedule Laws Describing 
Compensable Cases 








The question of tuberculosis as an oc. 
cupational disease and therefore subject 
to the workmen’s compensation laws jn 
those states where the laws include o¢- 
cupational diseases was the subject of 
an elaborate treatise delivered by Gen- 
eral Manager Henry D. Sayer of the 
Compensation Insurance Rating Board, 
New York, before the Saranac Sym- 
posium vg ne at Saranac, N, 
Y., June 14. 

Mr. Sayer took the position that the 
time has come when the problem of 
tuberculosis in industry, and _ liability 
therefor, should be considered as a whole 
and not in the piecemeal, haphazard way 
that it is now handled. He said that the 
problem which is essentially the same 
everywhere is viewed differently in dif- 
ferent jurisdictions, and continued: 

“The fact that we find the courts al- 
most apologetic in their opinions in de- 
ciding cases, either in justifying the dis. 
allowance of what seems to them a 
meritorious case, when the law leaves 
them no alternative, or finding justifiable 
reasons for allowing awards in cases 
that seem to have merit, but where the 
plain intent of the law does not seem 
to support such action, suggests an un- 
satisfactory state of the law. Moreover, 
the trend of the present day toward 
charging industry with liability for all 
sorts of happenings to workers undoubt- 
edly results in the administrative of- 
ficers of the law substituting their own 
views for the policies enunciated in: the 
law, and of stretching the facts to jus- 
tify liberal action on their part. 

Responsibility of Industry 

“Would it not then be wiser for in- 
dustry and insurance to recognize that 
they will ultimately be faced with the 
necessity of treating many cases of 
tuberculosis as the responsibility of in- 
dustry? Certainly the right way and 
the intelligent way to deal with tuber- 
culosis is not to sweep it in under the 
law by broad strokes in the guise of an 
‘injury’ or as an unspecified ‘occupa- 
tional disease.’ This would lead to un- 
evenness of treatment. It lends itself 
too much to the liberality of adminis- 
trative officials or to their cleverness in 
‘making a record’ that will sustain legal- 
ly the imposition of a liability on indus- 
try for any sort of a case.” 

Under present conditions, Mr. Sayer 
said, large judgments are sometimes ob- 
tained and again in other cases, some 
of them intrinsically more worthy, no 
recovery at all is had, which breeds dis- 
respect for law and does not distribute 
industry’s money fairly. He made the 
following suggestion: 

“In this situation, I venture to sug- 
gest (the suggestion being my own in- 
dividually and not that of any group 
of individuals or insurance organizations) 
that tuberculosis should be treated di- 
rectly as an occupational disease under 
the law, not by broad general terms, but 
very specific provision being made, This 
could be very easily accomplished in 
schedule laws by simply adding an item 
to the schedule, and by adequately de- 
scribing the process of work or the con- 
ditions under which the disease may be 
compensated. In the case of non-sched- 
ule occupational disease coverage, sepa- 
rate provision should be made by speci- 
fically naming the disease and the con- 
ditions under which it could be allowed. 

Universality of Disease 

“In all this we must recognize the 
universality of the disease; not every 
case of tuberculosis happening to a 
worker should be compensated; none 
should be without a just basis of liabil- 
ity of the employment. Nor should mere 
fanciful aggravations and activations of 
a pre-existent lesion be permitted to im- 
pose a liability upon the employer. Sym- 

(Continued on Page 32) 
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Zone Examiners Being Designated 
For Defense Jobs by War Department 


The War Department’s latest step in 
connection with its new comprehensive 
insurance rating plan on cost-plus-a-fixed 
fee defense contracts is to organize the 


country into zones in charge of experi- 
enced insurance men. Appointments are 
now being made by the War Department 
in this connection, first to be made 
public being that of T. A. Scaddin, who 
has been put in charge of the seven 
Western states comprising the Ninth 
Corps area of the United States Army. 

Mr. Scaddin, who has recently com- 
pleted the War Department's training 
school course at Washington, D. C., will 
make his headquarters in San Francisco. 
His previous experience includes the 
Ashley Faull general agency for the 


past few years, and before that under- 
writing work in United States F. & G,, 
Massachusetts Bonding and the Phoenix 
Indemnity. He is called a zone insur- 
ance examiner and his work will embrace 
supervision of all the insurance placed 
in his territory on a cost-plus-a-fixed-fee 
basis covering architects, engineers, 
prime contractors and subcontractors in 
connection with construction work in the 
defense program. , 

By this system of regional zoning the 
War Department is able to localize re- 
sponsibility in its zone examiners to pass 
judgment on the contract itself and the 
suitability of the insurance carrier. It 
will make for greater speed in placing 
the necessary coverage on the great de- 
fense jobs now being undertaken. 





N. Y. Meetings 


(Continued from Page 28) 
ment of a committee to carry on that work as 
it applied to casualty and surety affairs.” 
Whether or not agency sentiment 
which has been so _ overwhelmingly 
against graduation has softened in this 
regard, or resigned itself in view of the 
trend as evidenced by the War Depart- 
ment’s new plan, the action in Massachu- 
setts and New York, and in connection 
with defense construction projects in 
Alabama, remains to be seen. 
Midyette’s Proposal 


It would appear that the proposal made 
by Mr. Midyette in some of his recent 
addresses that agents themselves be 
classified into groups, their commissions 
contingent on a service basis, is an ef- 
fort to reconcile this trend with agency 
interests. 

There is no doubt that some producers 
feel that the entire question simply re- 
solves itself into another penalty on 
agents’ incomes. A summation of their 
comments is that with retrospective and 
equity rating in the casualty lines, and 
the large fire lines going into pools with 
automatic commission reductions, wide- 
spread inauguration of graduated com- 
missions, acting as a penalty on the 
production of large risks, would be un- 
tenable from the production viewpoint. 

While it was not expected that the 
meetings this week would produce any 
definitive results, it was the expressed 
hope of company and agency represen- 
tatives that the situation would be clari- 
fied in some respects, and that progress 
toward an understanding would be made. 


NEW MEDICAL SERVICE GROUP 





New York Hospital Service Organizes 
New “Non-Profit” Company; 
Combine Programs 
The Associated Hospital Service of 
New York, which claims 1,250,000 sub- 
scribers, is taking steps to operate Com- 
munity Medical Care, Inc., to provide 
medical services as well as hospital care. 
The new corporation is styled “a new 
non-profit medical indemnity corpora- 

tion.” 
_ The State Insurance Department has 
issued a permit to the corporation and 
according to Dr, S. S. Goldwater, presi- 
dent of the hospital service, the program 
will go into effect as soon as a sufficient 
number of doctors and hospitals have 
signified their willingness to participate. 
Under the New York law, a company 
Cannot issue both types of services, but 
the two will issue a combination pro- 
gram, with physicians receiving their 
fees from the medical care company and 
the hospitals from the hospital service. 
The new combination program will 
Provide hospital care only in wards and 
medical service will be limited to ail- 
ments requiring hospitalization and only 
for the hospitalization period. The cost 
of the combined service will be slightly 
higher than the three-cents-a-day plan 
of the hospital service, costing twelve 


AETNA CLUB GARDEN PARTY 





500 Attend Entertainment and Dance at 
151 William Street, N. Y.; Hillbilly 
Act Prize Winner 

With its marine roof gaily bedecked 
with flags, and dance music furnished by 
an orchestra from the Colony Club, the 
Aetna Club of New York had its first 
garden party at 151 William Street, 
(Aetna Building) on Tuesday night. Five 
hundred of the 800 members of the club 
were present, 

In the entertainment furnished by 
\etna Life talent from 151 William 
Street, Forty-second Street and Brooklyn 
offices the hillbilly act won first prize: 
Forty-second Street Follies the second 
prize; and a “fashion parade” comedy 
feature by men of the claim department 
won third prize. The Brooklyn branch 
won the Barbershop quartette prize. 

Officers of the club follow: President, 
Lee B. Camp, A. & H. division; vice- 
president, Geraldine Hall, liability di- 
vision; secretary, Mary Lang, A. & H. 
claim division; treasurer, Tony LaRoza, 
collection division. Chairman of the en- 
tertainment committee was William Moir, 
claim department. Among those present 
were J. E. Lewis, vice-president and gen- 
eral manager in New York, and other 
executives of Aetna Affiliated companies. 





dollars a year for individuals and twen- 
ty-seven dollars a year for families. It 
will be limited to income groups of $1,200 
a year or less for single persons, $1,680 
for couples and $2,100 for families. It 
will include maternity care. President 
of the new organization is Dr. I. Ogden 
Woodruff, professor of clinical medicine 
at the College of Physicians and Sur- 
geons of Columbia University and presi- 
dent of the New York Tuberculosis and 
Health Association. It will operate in 
Metropolitan New York and suburban 
territory. 

The hospital service reports that it 
has exceeded $25,000,000 in payments to 
subscribers. On May 31 it reported assets 
of $6,166,753, surplus of $2,472,247 and a 
special reserve fund of $1,000,000 for use 
in case of an epidemic. 





NAMED BY AVIATION GROUP 


Joe H. Chapman has joined the Los 
Angeles office of the Associated Avia- 
tion Underwriters. He was with the 
Behrendt-Levy Co. and the Employers’ 
Group from 1912 to 1930, then with the 
J. Allan Hancock organization in an aero 
training school at Santa Monica, fol- 
lowing which he entered the local agency 
business. He then went with the Aero 
Insurance Underwriters, from which he 
has resigned to take his new connection. 





POST 1081 PICNIC 
Gus Lamb, prominent American Le- 
gionnaire, member of Insurance Post 
1081, New York, will be host at the 
annual picnic Saturday, June 21. Beer, 
hamburgers, beefsteak, games, prizes are 
the attractions. 


More A. & H. or Civil 
Service Examinations? 


PACKWOOD- POSES 


A. & H. Expert Speaks in Nebraska on 
Value of Lime to Multiple-Line 
Agency 


QUESTION 








Speaking before the annual convention 
of the Nebraska Association of Insur- 
ance Agents at Omaha recently, F. Glenn 
Packwood, manager of the Kansas City 
branch of the Massachusetts Bonding 
& Insurance Co., predicted that, within 
five years, agents will sell many times 
their present volume of accident and 
health insurance, or “you will pay taxes 
to help support the first branch of our 
insurance business to be taken over by 
the Federal government.” He said they 
had better begin selling A. & H., or else 
start taking civil service examinations. 

Mr. Packwood’s subject was “The 
Value of Accident and Health Insur- 
ance to the Multiple-Line Agent.” Stress- 
ing A. & H. as primary insurance, be- 
cause it protects earning power, he said: 

“You often sell a man an auto liability 
policy to pay for the people he might 
injure while driving his automobile. We 
should admire the philanthropic client 
who annually pays his premium to take 
care of the other fellow injured in an 
accident, probably a stranger, but is sat- 
isfied not to be paid by a personal acci- 
dent policy for his own injuries. Agents 
who can sell a man an accident policy to 
pay the other fellow—called auto liabil- 
ity—should find it like ‘shooting fish in 
a barrel’ to sell those fellows an acci- 
dent policy that would pay themselves, 
not only from automobile accidents, but 
from any accidents.” 

Accidents Are Expensive 

He said that a man who buys auto- 

mobile liability believes accidents happen 


and are expensive, or he would not buy 
it and asked why such a man should not 
protect himself with personal accident 
insurance if he should get smashed. 

“You may be satisfied to let your com- 
petitor sell your clients their accident 
and health insurance,” he said. “But 
will your competitor be satisfied to stop 
there? If your competitor pays an acci- 
dent claim every eight years, while you 
pay on a fire loss once every 1,200 years, 
your competitor may soon be writing 
some of your expirations. Money makes 
friends, even if you pass out claim checks 
for insurance company money to your 
clients and get paid a commission as 
‘go-between.’ Dale Carnegie has not yet 
produced a formula to beat that one for 
making friends and influencing people.” 

He said that when a man sees a build- 
ing burning by fire the first question is 
“Is it insured?” Asked what he says 
when he sees a man burning up with 
fever, he continued: 

Man or House? 

“Which is more valuable, a man or a 
house? Why insure only the house? 
Accidents cause sabotage to personal 
defense. In these days of intensified 
national defense the utmost vigilance is 
necessary to prevent any interruption in 
the production of needed material. Per- 
sonal defense is likewise highly vulner- 
able. Accidents can, and do, cause sabo- 
tage to personal defense by interrupting 
income while personal savings are blast- 
ed by the enormous hospital, medical 
and miscellaneous expenses.” 

Mr. Packwood based his prediction 
that unless more A. & H. insurance is 
sold the government will take it over on 
the following: 

“In 1940 the economic loss resulting 
from disability created by accidental in- 
juries exceeded $3,500,000,000. During 
1940 close to 1,250,000,000 days were lost 
from work or school through only those 


(Continued on Page 32) 





“Truckmen’s Waldorf’ is Opened by 
Markel Service in Washington, D. C. 


An insurance man figured prominently 
in the formal opening in Washington, 
D. C., recently of the $750,000 highway 
transportation terminal which is aptly 
described as “Truckmen’s Waldorf.” He 
is Samuel A. Markel, president of the 
American Fidelity & Casualty Co. of 
Richmond, Va., and president of Markel 
Service, Inc. The latter organization 
services Markel clients in the trucking 
and bus industry from coast to coast 
and is responsible for this Transporta- 
tion Terminal in Washington. It is 
hailed as an innovation which marks a 
big step forward in the progress of 
motor transport. 

Appropriately Commissioner Joseph B. 
Fastman of the Interstate Commerce 
Commission made the dedication address 
at the formal opening of the terminal 
and he was introduced by Mr. Markel. 
There was a nation-wide radio hook-up. 

400 Terminals Planned 

Markel Service, Inc., it is learned, has 
planned 400 of these transportation ter- 
minals at strategic locations around the 
country. The Washington, D. C., build- 
ing will be used as a model for all 
future construction, having been designed 
by experts in highway transportation 
problems to prove the feasibility of over- 
hauling man and machine after a gruel- 
ing day’s grind. Among the terminal’s 
features are a tire repair and retreading 
shop, a lubrication pit 45 feet in length, 
a railroad siding, and of utmost impor- 
tance to drivers and owners, a public 
scale (considered the nation’s largest) 
running 40 feet in length and capable of 
registering weight up to 80,000 pounds. 

In addition there is a fuel dispatcher, 
a teletype machine and a Western Union 
office. Huge gasoline tanks with a ca- 
pacity of 375,000 gallons have been in- 
stalled. Warehouses offer convenient fa- 
cilities for merchandising transfer and 
storage. Markel Service inspectors will 
be present at all times to expedite the 





SAMUEL A, MARKEL 


loading and unloading of trucks and to 
minimize any risk to driver, truck and 
load. Objective is to produce a “new 
high” in the safety of drivers and car- 
goes, 

Initiative for launching the new termi- 
nal is taken by the Markels at a time 
when the motor transportation industry 
faces a monumental task—that of ful- 
filling the demands put through by the 
nation’s defense program. With time 
and manpower all-important elements in 
this emergency, the new terminal is ex- 
pected to facilitate the movement of de- 
fense merchandise as well as providing 
the best in physical and mental comfort 
for the men who speed that merchan- 
dise to its appointed destination. 
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Bach Succeeds Miller 


As F. & D. President 


LATTER CHAIRMAN OF BOARD 


Both Changes Become Effective July 1; 
Respective Careers Indicate Nation- 
wide Prominence of Each 


change in 
late 
president 


Most important executive 

surety this came 
week when Charles R. Miller, 
of the Fidelity & Deposit of Maryland, 
chairman of its board at 
At the same 


ranks year last 


was elected 


a meeting of the directors. 


time Frank A. Bach, second vice-presi- 

dent, was stepped up to succeed Mr. 

Miller as president of the company. 
Mr. Miller fills the vacancy in the 


board chairmanship caused by the death 
of W. Bladen Lowndes, Sr. on May 30. 
These changes will become effective 
July 1. 

Mr. Miller has been president of the 
F. & D, since March 4, 1924. Regarded 
as dean of the country’s surety under- 
writers and an outstanding authority on 
suretyship, Mr. Miller will round out 
fifty years of continuous service with the 
F, & D. on October 1, 1941. 

Bach Sixth President of Company 


Frank A, Bach, 
pany’s sixth president, 
ranks, having entered the F. & D.’s em- 
ploy in 1902 as a stenographer. Born 
near Ellicott City, Md. on January 11, 
1882, he received his early education in 
the county schools and subsequently took 
a special business course in Rock Hill 
College, Ellicott City. He held his job as 
stenographer for only two months, then 
being promoted to a clerkship in the 
public official department. After six 
months in that position, he was sent into 
the field as a special agent, serving in 
that capacity for eight years. 

On October 1, 1910, the company called 
Mr. Bach back to the home office and 
made him superintendent of the public 
official department. A few months later 
he became superintendent of the con- 
tract department and at once started to 
build up the organization which has since 
made the F. & D. one of the country’s 
leading contract bond writers. 

He was elected an assistant secretary 
of the company in 1911, and a vice- 
president in 1915. In January 1925 he 
was given the title of second vice-presi- 
dent and at the same time was elected a 
director of the F. & D. In August, 1933, 
Mr. Bach who, in addition to exercising 
general supervision over the underwriting 
of all dopantamnats, had continued as 
active head of the contract department, 
relinquished the latter post in order that 


who becomes the com- 
came up from the 




















































































































































Blackstone Studios, Inc. 


FRANK A, BACH 
F. & D.’s New President 


he might devote his entire time to the 
major “underwriting problems. 

He has been a member of the F. & 
D.’s finance committee since 1935 and a 
member of its executive committee since 
March, 1940. 

Bach Widely Known 

Conservatively minded but progressive, 
Mr. Bach is widely known throughout 
surety circles of the country, and has 
long served as a member of the executive 
committee of the Surety Association of 
America. An astute student of surety 
trends, he is thoroughly conversant with 
the various phases of business. For 
many years Mr, Bach has been particu- 
larly active in the F. & D. in selecting 
and training college men for surety work, 
believing that the field is especially rich 
for those trained in the law. 

Mr. Bach’s principal hobbies, aside 
from the F, & D., are golfing and grow- 
ing fine roses. 

Miller’s Rise to Leadership 

Chairman Miller started with the F. & 
D. as a legal clerk in 1891, the year after 
the company was born. Previously, he 
had served as a day inspector under 
Edwin Warfield, then surveyor of the 
Port of Baltimore later to become F. & 
D. president and then Governor of Mary- 
land. As one of the prime movers in 
the organization of the F. & D.,, Mr. 
Warfield selected young Miller, whom he 
considered a man of much promise, to 
join in the new enterprise. 

Mr. Miller was placed in charge of the 






CHARLES R. MILLER 
F. & D. Chairman of the Board 


judicial department when it was organ- 
ized in 1893. Ten years later he was 
advanced to vice-presidency, assuming 
charge of the legal and claim depart- 
ments. He succeeded to the presidency 
in 1924 on the death of Thomas A. 
Whelan. Now in his late seventies, Mr. 
Miller will continue “in harness” as an 
active administrator of the affairs of the 
F. & D, The surety business is his chief 
interest in life, and in relinquishing the 
presidency of his company he has the 
satisfying knowledge that he has long 
been a constructive force in fidelity- 
surety affairs. 





Four Surety Companies to 
Write Santa Fe Dam Bonds 


The Fidelity & Deposit Co. Aetna 
Casualty & Surety Co., Hartford Acci- 
dent & Indemnity Co, and Pacific In- 
demnity Co., originated the bond for the 
winning contractors handling the Santa 
Fe dam in Eastern Los Angeles County, 
Cal. The same group of companies will 
write the payment and_ performance 
bond for the job when the contract 
finally is signed. 

The low bid for the contract was $8,- 
837,000, the joint bid of the Morrison- 
Knutsen Co., Inc., Ford J. Twaits, Win- 
ston Brothers Co., and J. F. Shea, Inc., 


who won the contract. High bid was 
$9,244,000. 





Advanced by 





NEIL J. BROWN 
Assistant Secretary 





Hartford 


_* onishebitb ai 


C. W. COLLIER 
Assistant Secretary 





Minnesota Federation 
Convenes in St. Paul 


REELECTS FEVIG PRESIDENT 





Charles F,. Liscomb Named New Vice. 
President; Other Officers 
Are Reelected 





The value of a state-wide organiza. 
tion embracing all branches of the 
insurance business was emphasized by 
speakers at the twenty-seventh annual 
meeting of the Insurance Federation of 
Minnesota at St. Paul, June 17. 

George W. Fevig, Moorhead, was re- 
elected president. Charles F. Liscomb, 
Duluth, former president of the National 
Association of Insurance Agents, was 
elected a new vice-president, and the 
following vice-presidents were reelected: 

R. J. Grant, president, Hardware Mu- 
tual, Minneapolis; Louis L. Law, state 
agent, London Assurance; J. M. Ramey, 
past president, State Association of 
Farm Mutuals, and E. A. Roberts, vice- 
president, Minnesota Mutual Life, 


New Board Members 


Five new members of the board of 
directors are R. V. Mothersill, president, 
Anchor Casualty, St. Paul; Gilbert Buf- 
fington, Duluth; Herbert G. Knopp, 
Rochester; H. P. Sondergaard, Tyler, 
and O, F. Weckerling, Chisholm. R. B. 
Nienhauser, St. Paul, was reelected 
chairman of the finance committee, and 
George W. Wells, Jr., was reelected 
chairman of the legislative committee. 
Clyde B. Helm was reelected secretary- 
treasurer. 

In his annual address President Fevig 
lauded the purposes and accomplishments 
of the federation, 

“We directly represent insurance interests, it 
is true, but we do not represent any particular 
class of insurance interests,” he said. “By 
guarding the insurance interests against inimical 
legislation we are guarding the interests of the 
insurance buying public which takes in an ex- 
tremely large percentage of all the people. So 
we have no apologies to offer for our exist- 
ence. We sincerely believe that our organiza- 
tion has long since been justified and we are 
proud of our accomplishments.” 


Helm Makes Report 


Mr. Helm reported that as of May 31, 
5,783 insurance people were affiliated 
with the federation through financial 
support in varying amounts received 
from 506 individuals, agencies, organiza- 
tions and companies in Minnesota, as 
well as from companies in other states. 
His experience as secretary during the 
past eleven years has convinced him 
that no revolutionary changes should be 
made in the future operation of the Min- 
nesota federation. 





Accident @ Indemnity 


R. W. MULLEN 
Assistant Secretary 





C. M. O'.DOWD 


Assistant Secretary 
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J. W. Randall Appoints 
Standing Committees 


TO SELECT OWN CHAIRMEN 





 & S. Executive Association President 
Lists Fifteen Groups Including 
Executive Committee 





The appointment of standing commit- 
tees of the Association of Casualty & 
Surety Executives by President J. W. 
Randall, Travelers vice-president, has 
been announced by General Manager 
C. W. Fairchild. The committees will 
serve for the ensuing year. Each com- 
mittee will select its own chairman at 
its next regular meeting. The committee 
appointments follow: 

Committee on automobile financial respon- 
sibility laws: Aetna Casualty & Surety Co., 
Bankers Indemnity Insurance Co., Employers’ 
Liability Assurance Corp., Ltd., Fidelity & 
Casualty Co., Great American Indemnity Co., 
Maryland Casualty Co., Travelers, United States 
Casualty Co., and United States F. & G. Co. 

Committee on blanks: Aetna C. & S., Ameri- 
can Surety Co., Fidelity & Deposit Co., Hart- 
ford Steam Boiler Inspection & Insurance Co., 
Indemnity Insurance Co. of North America, 
Massachusetts Bonding & Insurance Co., Ocean 
Accident & Guarantee Corp., Ltd., Standard 
Accident Insurance Co., Standard Surety & 
Casualty Co., and Travelers. 

Committee on Budget 

Budget committee: Aetna C. & S., Employers’ 
Liability, Fidelity & Casualty, Travelers, and 
United States F. & G. 

Casualty advisory committee: Aetna Casualty 
& Surety, Commercial Casualty, Fidelity & Cas- 
ualty, Hartford A. & I., Indemnity of North 
America, Maryland Casualty Co., New York 
Casualty Co., Travelers, and U. S. F. & G. 
Advisory committee of the Claims Bureau: 
Aetna C. & S., Employer’s Liability, Fidelity & 
Casualty, Hartford A. & I., Indemnity of North 
America, Maryland Casualty, New Amsterdam 
Casualty, New York Casualty, Travelers, and 
U. S. F. & G. 


Public and Agency Relations 

Conference committee on public and agency 
relations: Aetna C. & S., American Surety, Em- 
ployers’ Liability, Fidelity & Casualty, General 
Accident, Globe Indemnity, Great American In- 
demnity, Hartford A. & I., London Guarantee & 
Accident, Maryland Casualty, National Surety 
Corp., Travelers, and U. S. F. & G. 

Committee on cooperation with other com- 
panies: Fidelity & Casualty, Fireman’s Fund In- 
demnity Co., Indemnity of North America, 
Maryland Casualty, and Travelers. 

Advisory committee of the National Conserva- 
tion Bureau: Aetna C. & S., Bankers Indemnity, 
Fidelity & Casualty, Hartford A. & I., Mary- 
land Casualty, Massachusetts Bonding, Metro- 
politan Casualty, Travelers, and U. S. F. & G. 


Committee on Law 

Law committee: Aetna C. & S., Employers’ 
Liability, Fidelity & Casualty, Globe Indemnity, 
Hartford A. & I., Home Indemnity, London 
Guarantee, Maryland Casualty, Travelers, and 
US. FL & G. 

Committee on Massachusetts legislation: Aetna 
C. & S., Employers’ Liability, Maryland Cas- 
ualty, Massachusetts Bonding, Preferred Acci- 
dent, Travelers, and U. S. F. & G. 


Committee on New York state legislation: 
Aetna C. & S., Employers’ Liability, Fidelity & 
Casualty, Great American Indemnity, National 
Surety, New Amsterdam Casualty, Travelers, 
U.S. F. & G., and United States Guarantee Co. 

Committee on occupational diseases: Aetna C. 
& S., Employers’ Liability, Fidelity & Casualty, 
Hartford A. & I., Maryland Casualty, Phoenix 
Indemnity Co., Travelers, U. S. F. & G., and 
Zurich General. 


Surety Advisory Committee 

Surety advisory committee: Aetna C. & IL, 
American Surety Co., Central Surety & Insur- 
ance Corp., Fidelity & Deposit, Hartford A. & 
I., National Surety, Travelers, U. S. F. & G., 
and United States Guarantee. 

Advisory committee on tax matters: Aetna C. 
& S., Bankers Indemnity, Commercial Casualty, 
Fidelity & Casualty, Fidelity & Deposit, Glens 
Falls Indemnity, Great American Indemnity, 
Home Indemnity, Indemnity of North America, 
Maryland Casualty, Ocean Accident & Guaran- 


tee, Ltd., Travelers, U. S. F. & G., and United 
States Guarantee, 

The executive committee which is 
elected by the association, will consist 
of the following companies: Aetna C. & 
S., Great American Indemnity, Hartford 
A. & I, New Amsterdam Casualty, 
Standard Accident, United States Guar- 
antee, Indemnity of North America, 
Globe Indemnity, National Surety, Mas- 
sachusetts Bonding, Fidelity & Casualty, 
General Accident, American Surety Co., 
Employers’ Liability, Fireman’s Fund In- 
demnity, Glens Falls Indemnity, London 
Guarantee & Accident Co., and U. S. F. 
& G.; ex-officio, Travelers and Mary- 
land Casualty. 


CANADIAN LICENSES 

Canadian Surety is now licensed in 
the Canadian Dominion to write avia- 
tion insurance, in addition to the classes 
for which it is already registered. 

The Excess Insurance Co., Ltd., has 
also received a Dominion license to 
transact automobile insurance, in addi- 
tion to the other classes written. 








Creation of an occupational safety 
code as a means of preventing accidents 
and disease is proposed in a measure in- 
troduced in the Rhode Island legislature. 
Under its provisions a board would be 
appointed to draw up a safety code for 
each occupation. 


Aetna Companies Recall 
Horse and Buggy Days 


The Aetna Affiliated Companies are 
recalling that thirty-five years ago there 
were only two automobiles in one large 
city, and yet they met in a head-on 
collision. Twenty-five years ago the 
Aetna companies published the first 
safety booklet, largely directed at drivers 
of high-strung horses. 


That booklet brought up the question 
of whether men are better automobile 
drivers than women. The booklet warned 
that women should not be allowed to 
drive alone until they became experi- 
enced operators but said nothing about 
inexperiericed male drivers. 





LUCKY MRS. M. L. LANE 
Mrs. Mervin L. Lane, whose husband 
runs the Lane Agency, New York City, 
had a lucky escape from injury in an 
automobile collision recently at Park 
Avenue and 92nd Street, New York. 


Although her car was badly damaged 
she was hardly scratched and suffered 
little from nervous shock, Another angle 
is that both cars were completely insured 
including collision coverage. 


JERRY WHITE DEAD 


Retail Credit Co’s. Chicago Special 
Representative Highly Regarded by 
Company; Suffered Sinus Trouble 
Jarrett A. White, special representa- 
tive of Retail Credit Co. in Chicago, a 
post which he has handled creditably 
for the past six months, died last Tues- 
day morning (June 10) at his home. 
He had been with Retail Credit for 
about fifteen years and had spent sev- 
eral years in New York City as special 
representative before his Chicago as- 
signment, Troubled with sinus trouble 
Mr. White had suffered severely from 
it of late and this was undoubtedly chief 
factor in his untimely passing. He was 

37 years old. 

Mr. White’s burial was June 13 at 
Whitakers, N. C. his family’s home 
town, and surviving him are his widow, 
one child, father and sister. He was 
highly regarded by Retail Credit for his 
all-round ability and energy. 








EMME VISITS NEW YORK 
Paul J. Emme, district manager of the 
Fidelity’ & Casualty at Los Angeles 
visited recently the home office in New 
York, 
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Casualty & Surety Club of N. Y. 
Holds “Largest Ever” Golf Outing 


Ideal golf weather assured a good time 
for members of the Casualty & Surety 
Club of New York and their guests last 
Thursday at Tamarack Country Club, 
Brewster, New York. It was the best 
attended outing (nearly 200 on hand) 
this club has ever held, credit for which 
goes to Eugene L. Breen, Aetna Life 


Affiliated Companies, secretary-treasurer 





Aetna trio, left to right: General 
Agent R. R. Keffer, J. E. Lewis, presi- 
dent of Casualty & Surety Club, and 
Eugene L. Breen, secretary-treasurer of 
club. 


in charge of arrangements, and John P. 
Madigan, Fidelity & Deposit, golf com- 
mittee chairman. 

Many arrived at the club early enough 
to play eighteen holes of golf before 
lunch, and by mid-afternoon a total 
of 176 were playing, including many 
agent guests and some out-of-towners 
the latter including: E. E. Kolb, presi- 
dent, Baltimore Casualty & Surety Club, 
who is with Maryland Casualty’s home 
office; Sanford B. Perkins and Fred H. 
QO. Fredriks, both of Travelers home 
office; A. A. Crandall, Boston office, 
Aetna Life; A. G. Stanten, American 
Motorists, Chicago. 

Competition was keen for the attrac- 
tive golf prizes. Chief among them was 
the one presented by Club President 
J. E. Lewis, Aetna’s vice-president, which 
was won by A. L., Peirson, Jr., Massa- 
chusetts Bonding, who turned in the best 
low gross, thirty-six holes, medal play. 
He received a Gladstone bag. 


Joseph Lockhard Introduced 


Chief feature of the dinner was the 
awarding of these golf prizes by Chair- 
man Madigan, But first President Lewis 
spoke of the pleasure felt by all in hav- 
ing the opportunity to spend a “care-free 





Reading, left to right: 


day in the open in these troubled times.” 
He then introduced Joseph Lockhard, 
president of Tamarack Club, who runs 
the Lockhard & Brennan agency, New 
York City. Mr. Lewis was also com- 


plimentary to John Madigan for his good 

work, also that of Secretary Gene Breen. 
Prize Winners and Donors 

In addition to Larry Peirson the prize 

winners and the donors were as follows: 

Jack Solomon of Leo Solomon & Co., 

city surety agents, 


won in the drawing 





JOHN P. MADIGAN 


Chairman, Golf Committee 


for the matched iron set put up by the 
Tamarack Club’s pro. 

W. G. Bounds, Maryland Casualty, 
came first in the Class A, 36 holes, medal 
play low net, receiving a traveling kit 
donated by W. G. Thompson of the 
Globe. W. W. Moorhead, United States 
Casualty, had second best Class A score 
and was presented with a highball set 
and tray. Its doner was Floyd N. Dull, 
Continental Casualty. Mr. Moorhead 
played around with his brother, Don, 
being the only brother combination in 
competition. Don, Employers Reinsur- 
ance vice-president, would not commit 
himself as to which Moorhead was the 
better golfer. 

In Class B, 36 holes, low net, winner 
was J. K. Dennis, Continental Casualty, 
receiving a thermos set donated by 
Charles S. Ashley, Maryland Casualty. 
Second was Earl Hobein, United States 
Guarantee, and his prize was a golf bag, 

L. Jenks, American Surety, being its 
doner. 

E. E. Stalling, United State Guarantee, 
ranked first in Class C, 36 holes, low net, 


W. L. Clapp, George Merrick, J. H. Koegel, Harry A. 
Kearney and Rexford Crewe, last four being with Hartford Accident & Indemnity 
in New York. 





New York Trade Board 
Explains Safety Law 


QUESTION 
Launches Campaign to Acquaint Public 
With Page-Anderson Act; Pre- 


dicts Amendments 


RELEASES SERIES 


The insurance section of the New York 

3oard of Trade, which sponsored the 
Page-Anderson automobile financ‘al re- 
sponsibility law, has now launched a 
campaign to familiarize the public of 
New York State with the details and 
anticipated effects of the law before it 
becomes operative on January 1, 1942. 

It is distributing a series of questions 
and answers which bring out the salient 
features of the law, which are made 
available through courtesy of the Hart- 
ford Accident & Indemnity Co. The 
Soard of Trade points out the following: 
all motorists are affected by the law; 
compliance is advised; necessary amend- 
ments are being studied; the law will 
promote safety by eliminating reckless 
and irresponsible drivers. 

“Motorists who expect to use New 
York State highways after January 1, 
1942,” says President Arthur Snyder, 
“must know the provisions of the new 
financial respons‘bility law if they intend 
to avoid trouble.” 

In a statement issued in connection 
with its series of questions and answers, 
the Board of Trade says: 


“At the turn of the year, the state will em- 
bark on a vigorous program to promote safety 
along the highways and to compensate those 


who may sustain bodily injuries arising out of 


automobile accidents and payment for property 
damages. The old days of the reckless, irre- 


sponsible and uninsured driver are drawing 
The new law not only covers 
New York, 


other states. 
amendments 


rapidly to a close, 
all cars registered in the state of 
but also visiting motorists from 

“Tt is expected that some minor 
to the law will be enacted by the legislature 
in the first few days of the legislative session, 
but these amendments will in no way affect the 
general application of the law to all motorists. 

“A joint committee, representing many state- 
wide organizations, are studying these proposed 
amendments in a series of conferences called 
by the insurance section of the New York Board 
of Trade, and their recommendations will be pre- 
sented ‘to the legislature. 

“Tt is urged that every motorist should care- 
fully study the new law. Failure to make pro- 
vision may not only result in a revocation of 
the driver’s license, but as the law now stands, 
may prevent the registration and use of the 
car until just claims are satisfied.” 

AMERICAN AUTO NAMES TWO 

Lloyd B. Fletcher has been appointed 
superintendent of the liability depart- 
ment of the American Automobile at 
San Francisco and Ray J. Beech as- 
sumes a similar position at Seattle. Mr. 
Fletcher has been with Edward Brown 
& Sons and the Globe Indemnity Co., at 
San Francisco and Mr. Beech formerly 
was with the General of America. 





and won a poker set donated by H. A. 
McKay, Travelers. Second prize, a silver 
pitcher, was awarded to E, Vernon Roth, 
Surety Association of America. J. S 
Love, Home Indemnity, was the doner. 
Afternoon Winners and Kicker’s 
For the best afternoon score—18 holes 
low net—J. H. Koegel, Hartford Acci- 


dent, received a cocktail set donated 
by Wallace J. Falvey, Massachusetts 
3onding. FE. H. Mathews, Aetna Cas- 
ualty & Surety, ranked second, and his 


prize was a combination clock and cig- 
arette box, donated by Ashby E. Bladen 
of Century Indemnity, 

Kicker’s handicap prizes were awarded 
as follows: C. Brudi of A. L. Brudi & 
Son, New York, traveling bag donated 
by R. V. Goodwin, Fireman’s Fund In- 
demnity; Dan Roach of Ream Wright- 
son & Co., aluminum tray donated by 
Martin W. Lewis, Towner Rating 
Bureau; A. A. Crandall, Aetna in 
Boston, electric clock donated by John 
Nubel of Nubel & Reilly, New York; 
Emil Kolb, Maryland Casualty, Balti- 
more, ice pitcher donated by Walter D. 
Owens, United States Casualty. 








Casualty Underwriter 
Wanted 


The New York office of a bureay 
stock company requires an expe- 
rienced casualty underwriter. He 
should be preferably one who 
has had experience in an upstate 
branch office. Write in confi- 
dence to 


Box 1404 


THE EASTERN UNDERWRITER 
94 Fulton Street, New York 


H. D. Sayer Talk 


(Continued from Page 28) 
pathetic considerations and social need 
should not be permitted to take the place 
of facts establishing fairly a_ liability 
upon the employer. 

“We must meet squarely the issue 
whether we want tuberculosis to be a 
basis for damages under the civil law 
predicated upon the employer’s fault, or 
whether we want to accept the disease 
frankly under compensation laws, with- 
out regard to fault as a cause. May we 
not look back upon our experience in 
compensation administration and recog- 
nize the greater fairness of that system 
over the common law system? And may 
we not reason that the compensation 
method of treating tuberculosis liability 
may prove far more satisfactory than 
the action for de amages ?” 


F. G. Packwood 


(Continued from Page 29) 














illnesses lasting one week or longer, so 
add a few billion dollars for loss ‘due to 
illness. The American Medical Asso- 
ciation reported the Nation’s 1940 hos- 
pital bill at $1,545,000,000, or over 2% 
of the national income. Figure this any 
way within reason and you cannot com- 
pute the national economic loss in 1940 
by accident and illness at less than $7, 
000,000,000. 

“Now listen to this indictment: A. & 
H, disability losses paid by all compa- 
nies in 1940 amounted to exactly, and 
only, $142,638,656. It’s only a short step 
from providing unemployment and old 
age benefits to providing accident or ill- 
ness disability benefits—no one is more 
important than the others. When, after 
more than fifty years that we have been 
selling A. & H. insurance, our policies 
pay less than $143,000,000 of the $7,- 
000,000,000 national economic loss, we 
can turn ashen gray when we first un- 
derstand why socialized medicine is al- 
ready being strongly advocated.” 

Saying that an agency will not long 
endure unless it is based on the funda- 
mental idea that its first duty is service 
to policyholders, Mr. Packwood said: 

“If you fail to make your A. & H. 
prospect realize his responsibility to his 
family and the full value of his income 
or earning power; if his primary, invis- 
ible, greatest asset has not been pro- 
tected by the primary insurance you 
should have sold, I charge you may be 
responsible for that family’s inability to 
maintain a decent standard of living, the 
lack of education planned for their chil- 
dren and with the loss of the life in- 
surance program for old age retirement 
and final protection of loved ones.” 

Value to Agency 

As to the monetary value to the agen- 
cy in A. & H., he said: 

\. & H. is the second largest casu- 
alty premium volume line, auto P.L. and 
P.D. ranking first with workmen’s com- 
pensation being third, Figure out the 
value of the automob‘le P.L. and P.D. 
line to your agency—do likewise for the 
workmen’s compensation line.  In_ be- 
tween those figures, you should find the 
approxima‘e value of A. & H. insurance 
to the multiple-line agent. 

“Let us not be mercenary, but refer 
to that as the reward for the great sur- 
geon and doctor, realized for capably, 
fully, with confidence, well performing 
his first duty to his policyholder.” 
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Patriotic Prologue 

To Los Angeles Meet 
STAGED BY AM. LEGION POST 513 
National A. & H. Ass'n Gives Final 


Touches to Program; Ferguson Trophy 
Competition Keen 





A final touch was given to the program 
for the forthcoming twelfth annual con- 
vention of National Accident & Health 
Association by the addition of a patri- 
otic prologue to the opening session just 
before address of welcome by Mayor 
Fletcher Bowron of Los Angeles. This 
prologue, to be presented by Insurance 
Post No. 513, American Legion, will call 
to the attention of convention delegates 
the responsibility of citizenship at this 
time. It is regarded as timely i: view 
of the National Emergency proc.aimed 
by President Franklin D. Roosevelt. 
“One of the spot-news angles to this 
convention will be awarding the Fergu- 
son trophy to the local association which 
has shown the best all-round record of 
accomplishment during the past year. It 
is reported that Indianapolis and Kansas 
City units are running “a nip and tuck 
race” for this trophy. C. Norman Green 
has been Indianapolis president and 
Minor Z. Abell head of Kansas City As- 
sociation. 

A last minute change in the program 
is substitution of Dr. Lowell S. Goin, 
speaker of the House of Delegates, Cali- 
fornia Medical Association, on the sales 
congress program for Dr. L. Henry Gar- 
land, member, San Francisco County 
Medical Society, who cannot attend. Dr. 
Goin will talk on “Menace of Socialized 
Medicine.” 

At the sales congress luncheon the 
playlet “A. & H. in Action” or “When 
the Siren Sounds” will be presented by 
selected players from the Pasadena Play- 
house Association. This playlet was 
staged for the first time at the Indian- 
apolis mid-year meeting of the associa- 
tion and made a big hit. 


LaMont Writes on A. & H.; 


Was Pioneer in the Line 
When Stewart M. LaMont retired as 
third vice-president of the Metropolitan 
Life in charge of its accident and health 
division, on December 31, 1938, he went 
into a new phase of his career, turning 
from underwriter to author. On the date 
of his retirement he had completed fifty 
years in the accident and health field. 

Now he has drawn on his years of 
experience of pioneering and progressing 
with the business and written a book 
on “Theory and Practice of Accident & 
Health Insurance.” The book is pub- 
lished by the Spectator Co. and the cost 
is $2.50. 

Mr. LaMont started the accident and 
health branch of the Metropolitan from 
scratch. It was in 1921 that the com- 
pany decided to enter that field and 
chose him as the man to run the di- 
vision. Prior to that time he was suc- 
cessively with the Traders & Travelers 
Accident Insurance Co., Interstate Cas- 
ualty Co. and Pacific Mutual Life. He 
organized the accident and health de- 
Partment of the Metropolitan Casualty 
and was in the midst of performing a 
similar service for the Indemnity Insur- 
ance Co. of North America when called 
to the Metropolitan Life, which waited 
for six months for the North America 
to release him. 

With such a background as he has, his 
book undoubtedly will attract a large 
audience. It deals primarily with acci- 





dent and health policies and their inter- 
Pretation rather than with actual opera- 
tion of the business. 


OCHS HEADS A. & H. CLUB 





Elected in Indianapolis; liams Is Vice- 
President; Calkins Heads 
Committee 

Barney B, Ochs, Loyal Protective Life, 
was elected president of the Indianapolis 
Accident & Health Club at the annual 
meeting, June 9. He succeeds C. Nor- 
man Green, Hoosier Casualty Co., elected 
a member of the executive committee. 

Noel Iiams, Business Men’s Assurance. 
was elected vice-president, and Wendell 
C. Taylor, Taylor Publishing Co., secre- 
tary-treasurer. Richard Calkins, Massa- 
chusetts Indemnity Co., was named 
chairman of the executive committee, 
and E. R. Blackwood, Metropolitan Life, 
also was elected member of committee. 

A feature of the meeting was issu- 
ance of last minute instructions to dele- 
gates to the annual meeting of the Na- 
tional Accident & Health Association at 
Los Angeles this month. 


SEATTLE MANAGERS HOSTS 





Agents Who Secured 13 Apps on Friday, 
June 13, Given Supper Party; Dwight 
Mead Toastmaster 

On Friday, June 13, Hoodoo Day, 
members of the Seattle Accident & 
Health Managers’ Association gave a 
supper to the men and women of their 
sales staffs who qualified for the Black 
Cat Club, by securing thirteen or more 
applications for insurance. 

Dwight Mead, Pacific Mutual Life, 
who is a “black catter’ as well as a 
member of the managers’ organization, 
was toastmaster. Some thirty members 
of the Black Cat Club attended, and ad- 
dresses appropriate to the occasion were 
made by W. A. Albert, William N. Boyd, 
Linus Peterson, H. L. Quigley and C. 
W. Rogers. 


NEW “TAILOR-MADE” CONTRACT 





Royal-Liverpoo] Group Casualty Compa- 
nies Issue Two New Forms of 
Personal Accident Policies 

W. F. White, superintendent, accident 
and health departments of the Globe, 
Royal and Eagle Indemnity companies 
of the Royal-Liverpool Groups, has an- 
nounced to agents of these companies 
a new plan for selling personal accident 
insurance built on the lines of a “tailor- 
made” contract rather than packaged 
policies. Two new policies have been 
issued in connection with this program. 

Mr. White, recently elected president 
of the Bureau of Personal Accident & 
Health Underwriters, conducted an ex- 
tensive survey before he introduced the 
“custom-built” method in the compa- 
nies, with policies tailored to fit the 
actual needs of the insured. 

“It has long been recognized,” Mr. 
White’s letter says, “that it is not desir- 
able to sell the same policy or the same 
combination of coverages to every pros- 
pect. A large assortment of policies, 
however, would be confusing to any 
salesman. The answer to the problem 
is ‘custom-built’ insurance as now intro- 
duced. : 

“Fitting the policy to your client’s 
needs will naturally increase the perma- 
nency of the business because of its 
individuality. Then too as your client’s 
needs increase over the expanding years 
the insurance can expand with him.” 

The two new contracts are known as 
the “economy” policy and the “basic” 
policy, the difference being that the 
latter includes a death benefit. The 
letter continues: “This is the most for- 
ward move ever attempted for this in- 
surance, It was planned and designed 
for your benefit. It will mean better 
business for you and allow you to profit 
from the fastest selling of all forms of 
casualty insurance and a business which 
produced last year a premium volume of 
$282,000,000 exceeded only by automobile 
insurance.” 





tion of the Preferred. 


55 Years of , 


The Preferred Accident has throughout its 55-year 
career built up and maintained a progressive staff 
of agents in all parts of the country with whom its 
relationship has been friendly and mutually profitable. 


The cornerstone of the Preferred’s success has been 
gradual, steady growth, the emphasis being on 
careful underwriting in both field and home office, 
and a policy of claim settlements that builds good 
will among policyholders. 


That agents appreciate this program in its broad 
aspects is indicated by their long time representa- 
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THOMPSON’S BACHELOR DINNER 


L. D. Muller Agency Manager Feted by 
A. & H. Friends; To Be Married July 4; 
W. F. White Toastmaster 


Tuesday evening, June 16, will long be 
remembered by Kenneth R. Thompson, 
manager of the L. D. Muller Agency, 
New York, for the bachelor dinner given 
in his honor at Schwartz’s restaurant. 
About thirty A. & H. friends including 
W. F. White, Royal, Eagle, Globe In- 
demnity companies, and W. F. Winslow, 
Fireman’s Fund Indemnity (respectively 
toastmaster and entertainment chair- 
man) treated Mr. Thompson to an eve- 
ning of good fun and several surprises. 
He was also presented with a Gladstone 
bag. 

Bride-to-be is Miss Olga Moore, who 
is in the surety department of Century 
Indemnity’s New York branch office, and 
they will be married on July 4. Only 
sobering note in the dinner party was 
the fact that Lou Muller, who died 
some months ago, was not among those 
present. As Ken Thompson’s first boss 
in insurance and his mentor he would 
have had a grand time on an occasion 
such as this one. 

Committee in charge consisted of Les- 
lie A. Partridge, Aero Insurance Un- 
derwriters; Peter J. Burns, Royal, Eagle, 
Globe Indemnity companies; Warren 
Behm, Phoenix-London Group, 








INDIANAPOLIS FORUM SERIES 





Green, Cain, McClain Lectured; Certifi- 
cates of Attainment Won 
by Agents 

C. Norman Green, Hoosier Casualty 
Co., addressed the first of the series of 
“Four O’Clock Forums” conducted by 
the Indianapolis Accident & Health Clul 
recently. His subject was “The Institu- 
tion of A. & H. Insurance.” 

On June 11 the second of the forums 
was held, with J. R. Cain of the Williarn 
A. Barrett Agency, Indianapolis, in 
charge. The final lecture was delivered 
June 13 by Harry McClain, former in- 
surance commissioner of Indiana and 
now secretary of the Indiana Associa- 
tion of Insurance Agents. 

This series was based on the three 
subjects sponsored by the National Acci- 
dent & Heaith Association, and in ad- 
dition to discussion of the institution of 
A. & H., consist of underwriting and 
selling the line. 

A quiz was held at the close of each 
lecture and those agents with grades 
above 70% for the entire series will be 
presented with certificates of attainment 
by the national organization. Plans are 
being made to conduct a similar series 
in the Fall. 


KEEPS DRAFT FOR SENTIMENT 








Provident Life & Accident Beneficiary 
Held Check Almost a Year 
Before Cashing 
The Provident Life & Accident In- 
surance Co. of Chattanooga, Tenn., has 
run into the unusual case of a benefi- 
ciary who preferred to hold the com- 
pany’s final check for almost a year for 
sentimental reasons, instead of cashing 

it at once as is the custom. 

A policyholder of the company had 
been disabled for several years, receiving 
monthly checks from the company over 
that period. After his death, the widow 
retained the final draft, at last writing 
the company that she hated to part with 
it because her husband had always looked 
forward to the checks. Her inquiry as 
to whether or not she could cash the 
check at that late date met with the 
respone that the company would wel- 
come the cashing of the final draft. 


GROUP COVERAGE EXTENDED 
Hospital expense benefits have been 
made available for dependents of em- 
ployes enrolled in the Group plan ot 
the American Fire & Casualty of Or- 
lando, Fla. This plan is being under 
written by the Metropolitan Life on a 
cooperative basis whereby the employes 
contribute fixed amounts and the cm- 
ployer bears the balance of the entire 
net cost. 
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Treadwell Says Aircraft Claims 
Must Be Handled by Experts 


Frank C. Treadwell, manager of the 
Los Angeles office of the United States 
Aviation Underwriters, spoke on aviation 
insurance underwriting and adjustments 
before the meeting of the Casualty In- 
Adjusters Association of Los 
Angeles, June 12. 

He said that when the fifty companies 
in his group first began w riting aviation 
lines they found adjusters unable prop- 
erly to handle claims because they knew 
nothing about airplanes. Stating that in 
an aviation loss all the salvage the un- 
derwriters can expect to secure comes 
from the motor, he cited an instance 
where the adjuster turned in $5 salvage 
on a motor and the underwriters later 
found the motor operating in a com- 
mercial line plane. It had been ap- 
proved by the Government Bureau on 
Aviation. 

“Act of God” Accident 

Because of these things, he said, the 
United States Aviation Underwriters in 
1929 began educating adjusters on hand- 
ling claims on hulls, and, to equalize 
matters, established a claims director 
with headquarters in New York, to whom 


surance 


all losses were reported, and who then 
assigns adjusters to the loss. 

Mr, Treadwell pointed out that legis- 
lation is not sufficiently specific to en- 

able the underwriters to determine what 
their ultimate liability may be, and that 
it is very difficult to deny liability in 
an airplane accident. He declared that 
in all the cases heard, there was but 
one in which the courts ruled for the 
underwriter on the ground that the ac- 
cident was an “act of God.” 

He predicted that when the present 
war ends the aviation industry will not 
have a slump, but will continue to grow 
and that there will be more planes than 
ever, and consequently, more insurance 
and more claims. 

In the matter of underwriting aviation 
risks Mr. Treadwell stressed that there 
are two main elements to be considered, 
and underwriters have no contro] over 
either. They are the human element, 
for no one can tell what a pilot will 
do after he gets in the air, and the 
weather element. No one can tell when 
a sterm or other adverse weather is 
coming, nor can anyone tell when a pilot 
will fly into a storm, either wittingly or 
unwittingly. He declared these two ele- 
ments caused more trouble in aviation 
underwriting than any others. 





PA. CLAIM MEN’S PROGRAM 





Fine Array of Speakers at Seventh An- 
nual Convention June 20-21 at Bedford 
Springs; Hear Ten Eyck 

Barent Ten Eyck, general solicitor, 
Claims Bureau, Association of Casualty 
& Surety Executives, heads the list of 
distinguished guest speakers for the sev- 
enth annual convention of Pennsylvania 
Claim Men’s Association at the Bedford 
Springs Hotel, Bedford Springs, Pa., 
June 20-21. Mr. Ten Eyck, who assist- 
ed District Attorney Thomas E. Dewey 
with the prosecution of notable graft 
and racketeering cases in New York 
City, will speak on “The Claims Bu- 
reau,” at the Friday evening session. 

The same evening other speakers in- 
clude Gordon S. Pinkham, assistant vice- 
president, Liberty Mutual; William H. 
Chesnut, secretary, Pennsylvania State 
Workmen’s Compensation Bureau, and 
Ralph Alexander, deputy state insurance 
commissioner, who will extend greetings. 
President of the association is Frederick 
G. Clerihue, Pennsylvania Railroad 
claims agent at Williamsport. 

At the opening session Friday, Vice- 
President John F. Wetzel is presiding. 
Annual reports of officers is being pre- 
sented by L. F. Brame of Harrisburg, sec- 
retary, and A. J. Killard, Pittsbureh, 
treasurer. Newell C. Bradway, Pitts- 
burgh, a past president. is reporting for 
the nominating committee. The new 
slate is as follows: 

Luther F. Brame, Harrisburg, presi- 
dent; James N. Curley, Philadelphia; 
Robert C. Heron, Reading; Arthur M. 
Zell, Erie; E. A. Eason, Bedford; M. 
E. Clark, Pittsburgh; W. H. Webster, 
Allentown; John G. Feinour, Harrisburg, 
and Robert Lawrence, Pittsburgh, vice- 
presidents; Stacy R. Albany, Harris- 
burg, treasurer, and F. P. Sullivan, Pitts- 
burch, secretary. 

W. H. Webster of Allentown will pre- 
side Saturday morning, speakers includ- 
ing Dr. Irwin S. Leinbach of Reading; 
Judge Joseph A. Richardson of the Al- 
legheny County Common Pleas Court, 
Pittsburgh, and R. W. Schooley, insur- 
ance supervisor, Allen Commercial Serv- 

New York City. 

" Sioee than 200 delegates from the ten 
local associations are in attendance at 
this year’s convention. 


ALLAN YORK’S ANNIVERSARY 
Allan W. York of the casualty statis- 
tical department of the Aetna Casualty 


& Surety, observed his twenty-fifth anni- 


ersary with the company June 5 


ACCOUNTANTS’ JUNE MEETING 





Casualty, Surety Men to Convene at 
International Business Machines’ 
Educational Center 

The Association of Casualty and Sure- 
ty Accountants and Statisticians is 
holding a meeting at the Interna- 
tional Business Machines’ educational 
centre in Endicott, N. Y., June 19 and 
20. 

The present officers of the association, 
reelected for the current year at the 
annual meeting held in New York City 
on March 14, are: C. E, Woodman, 
comptroller, Ocean Accident & Guaran- 
tee Corp., Ltd., president; T. F. Tarbell, 
actuary, Travelers, vice-president, and 
C. G. van der Feen, statistician, National 
Bureau of Casualty & Surety Under- 
writers, secretary and treasurer. 

As guests of the I.B.M. at least fifty 
members are attending. The first busi- 
ness session was held on Thursday, June 
19. Members were guests of the I. B. 
M. at the Binghamton Country Club for 
dinner that evening. Friday’s business 
session is being followed by an inspection 
of the factories and educational centre 
of the I. B. M.; the recreational facili- 
ties of the I. B. M. Club is also avail- 
able to members. Dinner on Friday eve- 
ning will be held at the I. B, M. Country 
Club and members have been invited to 
stay over Saturday. 

In addition to reports from standing 
committees on taxes and fidelity and 
surety matters, major items on the 
agenda include: 

Report of the annual statement and 
casualty experience exhibit committees 
on changes adopted for the 1941 forms, 
together with proposed changes for the 
1942 forms; report of the special com- 
mittee on reserves for expenses of in- 
vestigation and adjustment of unpaid 
claims; discussion of statistical and ac- 
counting problems involved in relation 
to the comprehensive forms of automo- 
bile and general liability policies and 
risks which may be written under the 
newly developed War Department in- 
surance rating plan. 





BOILER CO. ELECTS CORSON 

Rolph R. Corson has been elected a 
vice-president of the Boiler Inspection 
& Insurance Co. of Canada, at Toronto. 
Mr. Corson is also president of the 
Chartered Trust & Executor Co., and 
vice-president of the Laura Secord 
Candy Shops. 
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Says Big Bill 


(Continued from Page 15) 
ing made happv by a meeting with Home 
Insurance Co, Vice-President William 
Quaid of New York, without whose pres- 
ence conventions here and elsewhere 
would seem lacking in an essential fea- 
ture. * * * 

William Leslie, general manager, Na- 
tional Bureau Casualty & Surety Under- 
writers, and A. V. Gruhn, general man- 
ager, American Mutual Alliance, break- 
fasting together stir reminiscences of 
bygone days when they splintered lances 
against each other’s professional ar- 
mor, * * * 

Illinois Commissioner Paul F. Jones 
makes his initial appearance on a Com- 
missioners’ convention program and pre- 
sents a thoughtful paper which is heard 
approvingly by a large and always crit- 
ical audience. * * * 

Let the end be like the beginning—it 
was a splendid convention, well attended, 
admirably conceived and developed. 

* * * 


Two Detroit Conventions Show AI- 


most Clean Sweep of Personnel 

Until last week the National Associa- 
tion of Insurance Commissioners had not 
met in Detroit since 1908 at which time 
Tames Victor Barry, who presided at 
last week’s banquet of Commissioners, 


was head of the Michigan Insurance 
Department, 
As an indication of the sweeping 


changes in personnel of the Commission- 
ers’ convention as the years go by there 
were at the 1941 convention of the Com- 
missioners but three men who had at- 
tended the Detroit convention of 1908. 
In addition to Mr. Barry, they were 
Nelson B. Hadley, now an ‘actuarial con. 
sultant in New York Citv, and H. Pier- 
son Hammond, actuary of the Travelers. 
Before going with the Travelers Mr. 
Hammond was with the Connecticut 
State Insurance Department. 

After being Commissioner for a num- 
ber of years Mr. Barry became a vice- 
president of the Metropolitan Life and 
he continued attending the Commission- 
ers’ conventions while with that com- 
nany. Upon his retirement from the 
Metropolitan he was given a testimonial 
banquet at the Waldorf-Astoria which 
was one of the most brilliant affairs 
ever held in the insurance business. 
Chairman of the banquet committee was 
the late Henry F. Tyrrell of the North- 
western Mutual Life; and chairman of 
the invitations committee was Clarence 
C. Klocksin who later succeeded Mr. 
Tyrrell as legislative counsel of that 
comnany, The speakers were Cecil F. 
Shallcross, United States manager of 
North British & Mercantile, who rep- 
resented fire insurance: Frederick Rich- 
ardsor, then United States manager of 
the General Accident, representing casu- 
altv insurance, and the late Alfred Hur- 
rell, vice-president and legislative coun- 
sel of the Prudential, representing life 
insurance. Mr. Barry is now vice-presi- 
dent of the Life Extension Institute. 

* 


Sing H. E. Taylor's s New Song 

Harold E. Taylor, manager of sales 
promotion department of American In- 
surance Co. of Newark, is a clever song 
composer and his latest composition, 
Land O° The Sun, written for the 
Florida Insurance Agents Association, 
was sung on June 19 at the George 
Washington Hotel, Jacksonville, at the 
banquet of the association. It is a waltz. 

Among other recent compositions of 


BEST ISSUES 1941 REPORTS 





New Edition Contains Innovations; 
Reports on Over 400 Casualty, 
Surety Companies 


The 1941 edition of Best’s Casualty 
and Surety Insurance Reports has been 
published by the Alfred M. Best Co, 
This is the twenty-eighth annual edition 
of this work, and embodies a number of 
innovations, 

The volume contains a comprehensive 
analysis, with comments of the publisher, 
of more than 400 companies writing cas- 
ualty, surety and miscellaneous lines, 
giving details of underwriting, invest- 
ments and operations of stock, mutual, 
reciprocal and Lloyd’s types of compa- 
nies. In addition to the individual reports 
there is a table containing statistical 
information dealing with assessment ac- 
cident and health associations and a list 
of companies which have retired from 
business during the past ten years. 

Each individual report shows the com- 
parative financial statement of assets and 
liabilities for 1939 and 1940. Each re- 
port also contains the history, manage- 
ment, scope of operations, underwriting, 
investments, classification of total ad- 
mitted assets, exhibits showing stock 
values and earnings per share from un- 
derwriting and investments, movement 
of surplus, kinds of insurance written, 
dividends, territory, officers, directors, 
policyholders’ and financial ratings, four 
year analysis of underwriting results by 
principal classes of business and analysis 
of all classes for 1940. Also given is the 
development of liability and workmen's 
compensation loss reserves on_ policy 
year basis. 

Some of the important changes made 
in the new edition are the following: 
The management and reputation section 
has been broken down into four sections 
headed management, scope of operations, 
underwriting and investments in each 
case. The classification of admitted as- 
sets has been simplified. Percentage of 
direct business written by states is now 
shown, and where the company is one of 
a group, the principal figures of the fire 
and casualty affiliates are shown and the 
underwriting disbursements are shown in 
amounts and percentages. 

At the end of each report there is an 
underwriting exhibit showing the experi- 
ences of the company and classes of 
business for the current five-year period 
and the aggregate totals for the preced- 
ing five years. The section dealing with 
the kinds of insurance written shows all 
the classes that the companies are li- 
censed to transact, while the section 
showing the underwriting exhibit by lines 
indicates the amount and percentage 
written in the current year, the loss and 
expense ratios and the underwriting 
profit or loss. 





BALTIMORE FIELD DAY 
Casualty & Surety Club of Baltimore 
held its annual field day last month with 
a committee headed by H. C. Nuttle in 
charge of events. Golf, tennis and other 
games were played with an enjoyable 
dinner climaxing the affair. 





Mr. Taylor are a comic number he 
wrote for the New Jersey Association 
of Real Estate Boards, and a marc 
for the National Association of Credit 
Men. The latter was used for the 
grand march at the ball of the president 
of the real estate boards at their at- 
nual convention in New Orleans last 
month. 











NSurance ui 





